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first Conference On 
Property Life Cover 
Is Held In New York 


Dr. Hans Heymann of Berlin Ad- 
dresses Insurance Men, Build- 
ers and Economists 


DESCRIBES NEW INSURANCE 


It Provides Protection Against Ob- 
solescence and Depreciation 
of Property 














Dr. Hans Heymann of Berlin, who in- 
vented the coverage of insuring property 
against obsolescence, sometimes called 
Property Life Insurance, arrived in this 
country on the Europa a few days ago, 
and is now engaged in discussing the 
possible application to American condi- 
tions of the principles of this kind of 
insurance. He is seeing insurance, bank- 
ing, real estate and industrial interests. 

The first conference was with repre- 
sentatives of the New York Building 
Congress, economic housing and research 
men and some insurance men at the Col- 
umbia University Club on Monday noon. 
Thomas S. Holden, president of the New 
York Building Congress, was chairman, 
and Maurice Deutsch an economic hous- 
ing consultant of this city, introduced 
Dr. Heymann, who by the way is not a 
German refugee. Representing insurance 
were Julian Lucas, president of National 
Insurance Brokers Association and of 
Davis, Dorland & Co., New York, and 
R. W. Morrell of Davis, Dorland & Co., 
and an insurance professor, Columbia 
University Business College; also B. M. 
Harris, executive secretary of the Insur- 
ance Brokers Association of New York. 
Among others present were these: 

Daniel C. Webster and E. H. Norem of Marc 
Fidlitz & Co., builders. : 4 
Ralph Walker of Voorhees, Gmelin & Walker, 
atchitects. : 
Arthur C. Holden, of Holden, McLaughlin & 
Associates. ; 

H. A. Lyon, public relations counsel, Savings 
Banks Association of New York. : 

Dr. Richard T. Ely, president, Institute of 
Economic Research. 

Dominic A. Trotta, commissioner of Taxes 
and Assessments of New York City. 

Col. John B. Rose, chairman Research & 
Planning Committee of Building Construction 
Industry. 

John F. McKean, executive director, Mortgage 
Conference of New York. > : 
Frederick A. Goetz, treasurer, Columbia Uni- 
versity. ah 
Clyde A. Mann, director Certified Building 
Registry of U. S. 


Career of Dr. Heymann 
Dr. Heymann studied philosophy and 
social economy at Berlin University, 
chiefly under Professor Herkner, known 


(Continued on Page 22) 
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The Sign Of 
GOOD CASUALTY INSURANCE 


U. S. Branch 
1892 


Established 
1869 
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“| Have Been Waiting” 


This story was told at one of our Conventions, the speaker 
using it to emphasize that test attempts to close should be a 
part of the underwriter’s sales technique. 


The salesman approached a butcher and told him of his new 
slicing machine, which did “a truly miraculous job.” “Get me a strip 
of bacon,” said the salesman, “‘and I will show you how it works.” 
The salesman placed it in his slicing machine, and proceeded to slice 
away. “See,” exclaimed the salesman, “doesn’t it do a wonderful 
job?” “Yeah,” grunted the butcher. 


After several moments of embarrassing silence, the salesman 
asked the butcher to get another strip. And again the slicing machine 
did a truly remarkable job of preparing a piece of bacon for the 
housewife’s frying pan. “Isn't that swell?” beamed the salesman. 
“Wonderful,” returned the butcher. More embarrassing moments. 
And then, after practically exhausting the butcher's supply, the sales- 
man in desperation exclaimed, “Well, do you want it?” 


‘“‘My dear boy,” said the butcher, “I have been waiting for you 
to ask me that for the past hour so that I could ask you how much it 
costs.” 

Simple closing tests often show that the prospect's mind is 
already ripe for signing, and, too, they sometimes prevent talk- 
ing a prospect into and then out of a sale. 


THE PENN MUTUAL LIFE INSURANCE CO. 


Ws. H. Kincstey, President 


PHILADELPHIA 


Independence Square 





N. Y. Agency Sending 
Producers To See 
After Dark Workers 


500,000 Men and Women Em- 
ployed Here After Regular 


Hours of Business 
W. L. BOYCE INNOVATION 


Skeleton Force in Office and 
Agents on Street Two 
Nights Monthly 





Insurance men have been watching 
with considerable interest an experiment 
by the William L. Boyce general agency, 
Connecticut Mutual Life, Empire State 
Building, New York. Mr. Boyce, who 
ran a large general agency up-state for 
another company, came to New York 
thirteen months ago to take charge of 
the agency in the Empire State Build- 
ing. He has done well in this city. 

The innovation has been to keep the 
agency open all night for two nights 
each month as an experiment which 
may lead to a nightly service all through 
the year. During the two nights the 
agency has been open there has been 
a skeleton crew in the Empire State 
Building while members of the sales 
force have been out selling insurance. 


Thousands of Night Workers 


The idea had been tossing about in 
Mr. Boyce’s mind ever since he came to 
New York. He knew that in this city 
there are a tremendous number of night 
workers, some of whom are employed all 
night. Inquiry disclosed the fact that 
there are about 500,000 who work at 
night in the metropolis. They include 
those employed at hotels, restaurants, 
hospitals, newspaper offices, transporta- 
tion companies and various industrial 
plants such as public utilities. 

“Most of our night selling has been 
by cold canvass,” said Mr. Boyce. 
“There are a number of advantages in 
after dark selling, including the slower 
tempo, minimum of sales resistance, 
easier approach. There are not so many 
distractions on the part of the salesman 
either, as street crowds and crowded 
subways are lacking. Connected with 
the subject of approach is accessibility. 
Many persons difficult to approach in the 
daytime can be seen at night without 
difficulty. Thus, the range of prospect- 
ing is widened. 


Has 32 Full-time Men 


“In some other lines the advantage of 
contact with night workers has been 
taken. For instance, there are a number 
of banks which keep open part of the 
night at least. 

“I hope gradually to extend the all 
night service idea until it includes a 
night of every working day.” 

The William L. Boyce appointment as 
(Continued on Page 8) 
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The Great-West Life Assurance Co. 
of Manitoba, Canada, is forty-five years 
old. It was incorporated in August 1891 
and commenced business the next year. 

Its story is one largely of the person- 
alities who founded the company and of 
their successors who have piloted a great 
Canadian institution through nearly half 
a century of expansion and growing 
strength. ; 

In the early days of the Canadian 
West—by which is meant any date be- 
fore the turn of the century—Canadian 
life companies were few and small by 
present-day standards. The idea of form- 
ing a company with a head office in 
Winnipeg was liable to be looked upon 
as an over-optimistic piece of daring. 
Neither the aggressiveness nor the op- 
timism, however, were wanting. Canada’s 
future was thought to be bound up in 
the growth of the West, and Western- 
ers have always been prone to believe 
in the future in a far-sighted way. 

Company Started in Two Rooms 

The principal founder of The Great- 
West Life was Jeffry Hall Brock, part- 
ner in a Winnipeg financial business. 
After the incorporation of the Great- 
West Life, the enterprise was soon 
found to be amply justified by its phe- 
nomenal success. 

The elder Brock—his son, Eustace A. 
Brock, is now secretary of the company 
—was an aggressive executive, who com- 
bined a shrewd financial sense with an 
almost uncanny ability as a salesman. 
Mr. Brock was the first managing direc- 
tor of the Great-West; remained in office 
until his death in 1915. With the able 
assistance of A. Jardine, secretary for 
many years, he laid the strong founda- 
tions of this international enterprise. 
The fledgling company opened for 
business in 1892, occupying two rooms 
near the Winnipeg city hall. The month- 
ly rental was $20. Alexander Macdonald, 
a prominent business man, elected presi- 
dent held office until his retirement in 
1926. His successor was George W. 

















Allan, K. C., the company’s present 
president. In July, 1892, Policy No. 1 
was sold to R. T. Riley, the present 
vice-president of the company. 

The close of the first month’s business 
showed thirty-seven applications for a 
total of $97,500—not bad for those days. 
In November, 1892, the first branch 
office in Ontario was opened for business 
in Toronto. July, 1893, saw the first 
death claim filed. It was in connection 
with a $1,000 policy, the insured com- 
ing to his death through being run into 
by a bicycle. Automobile death claims 
were not then a factor in the annual 
statement. At any rate, the proceeds of 
the policy under review were the only 
liquid assets available for the family 
of the deceased. It might be an interest- 
Ing speculation to wonder how often a 
policy has saved the day for other fami 
lies since that time. 

First Policy Loan Was for $45 

By the end of 1893, the company had 
eighty representatives in the field, fore- 
Tunners of the several hundreds who now 
Carry rate-books and serve the owners 
of more than 230,000 policies in every 
Canadian Province and in five states. 

In 1894 the first policy loan was made. 
he amount was $45. Larger loans have 
€en recorded since. 

During and after 1893, expansion of 
the field force became rapid. A branch 
In the Maritime Provinces was opened 
in 1893, and an agency to serve the 
Province of Quebec established in 1896. 
By 1902, the field force was organized 


as far west as Calgary, and 1903 saw 

the first Pacific Coast branch under way. 

In 1905 a Halifax agency was opened 

and field representation had been estab- 

lished right across the Dominion. 
Enters United States 

A year later a branch was opened in 
North Dakota and the company became 
international. United States expansion 
was further carried out in 1920 with the 
establishment of branches in Minnesota 
and Michigan. Illinois was entered in 
1923 and the State of Washington in 
1931. Today, Great-West business in 
force in five states totals more than ninety 
millions; branch expansion is being push- 
ed rapidly; and some of the American 
branches are production leaders in the 
company. 

In order to keep pace with the growth 
of its field representation, it became nec- 
essary, from time to time, to enlarge 
head office staff and facilities. 

Moved Into Its Own Building in 1911 

From two small rooms, the company 
moved periodically into larger quarters 
and, in 1911, it occupied its own build- 
ing, the present head office structure, 
then a four-story building. To cele- 
brate the opening of this building, the 
company’s first agency convention was 
held. (A few of the agents attending 
that convention are still with the com- 
pany even though twenty-five years have 
elapsed.) The Great War and the influ- 
enza epidemics did not materially affect 
the company’s growth, and in 1923 it be- 
came necessary to enlarge the head 
office building to eight stories. Later on, 
an annex was added to house the Win- 
nipeg city agency. 

Insurance in force passed the half- 
billion mark in 1927. Today the Great- 
West Life has more than $570,000,000 of 
life insurance in force and, counting de- 
pendents of policyholders, protects al- 
most a million people in Canada and the 
United States. Head office staff is in the 
neighborhood of 500. Branch office per- 
sonnel numbers: nearly 200. Operating 
thirty-five branches and numerous dis- 
trict offices, the company issues an aver- 
age of sixty policies each business day. 


During the past forty-five years it has 
paid. to policyholders and beneficiaries 
almost $170,000,000. Investments are well 
diversified and business in force is well 
distributed across Canada and through- 
out the parts of the United States in 
which the company does business. 
President George W. Allan 

A short note on the principal execu- 
tives of the Great-West Life may be of 
interest. 

George W. Allan, K. C., the president, 
was born in Toronto, August 13 1860, 
son of Senator George William Allan, 
P. C. Educated at Galt Collegiate, Up- 
per Canada College, Trinity College 
School and the University of Toronto. 
Obtaining his B.A. with distinction in 
1880 he read law for two years with the 
Blake firm in Toronto and, in 1882, began 
the practice of law at Winnipeg in part- 
nership with the late J. H. Munson, 
K. C. He became King’s Counsel in 1914. 
He is now head of the Winnipeg legal 
firm of Allan, Laird, Davis & Co. 

Mr. Allan has been a director of the 
Great-West Life since 1904 and was 
elected president February 2, 1926; is 
on the directorate of some thirty com- 
panies. He is chairman of the Canadjan 
Committee, Hudson’s Bay Co., and is a 
member of the Manitoba Club, Winni- 
peg; the Union Club, Victoria; the Ri- 
deau Club, Ottawa; the York Club, To- 
ronto; several golf clubs and a shooting 
club. He was member of Parliament for 
Winnipeg South from 1917 to 1921; and 
operates the G. W. Allan Farming Co., 


td. 

Mr. Allan has a flair for making 
friends and, while there are others 
whose names appear more frequently in 
public print, he is, in respect to inti- 
mate, personal relationships, easily one 
of the most widely known men in Can- 
ada. Keeping in close touch with current 
events his discussions of politics, busi- 
ness and economics are penetrating and 
informative, sometimes racy; always ‘in- 
formal. 

General Manager and Assistant General 
Managers 
C. C. Ferguson, general manager, was 


Great- West Life F orty- ive Years Old, 


An Outstanding Canadian Institution 


born in Prince Edward Island; is a 
graduate of McGill University. He joined 
the Great-West Life as actuary in 1907; 
became general manager in 1915. A keen 
mathematical mind and an able adminis- 
trator, he is also a lucid speaker in 
quietly convincing style, having the au- 
thority that comes from knowing thé 
“innards” of his subject. He possesses 
the knack of accurately and speedily 
summing up any situation. He wields a 
trenchant pen and is in demand as a 
speaker at board of trade and other 
meetings. The company’s field force be- 
lieves in him thoroughly. His hobbies 
are bridge, golf, a place at Kenora and 
economic researches. 

Harry W. Manning, assistant general 
manager, is a sales-minded executive of 
the dynamic_.type. Influential in many 
circles, a forceful speaker of the inspira- 
tional-order; he is. a strong believer in 
the comtpany’s field force. Mr. Manning 
comes from-‘Toronto by way of New 
York, and has absorbed some’ Winnipeg 
atmosphere. ‘since coming to the Great- 
West. In Toronto he worked out-of the 
head office of the North American Lift. 
In New York he held an importanf posi-- 
tion with the Home Life. Canadian and 
international conferences know him well. 
He has been assistant general manager 
since 1931. Golf is his hobby when not 
engaged on the fairway of agency work. 

A. J. D. Morgan, assistant general 
manager, is one of the notables among 
the many Welshmen domiciled in Winni- 
peg. Some time after coming to Canada 
he joined the Great-West Life in 1905. 
His work has embraced many lines of 
life insurance activity. With the growth 
of the company he has of late years 
specialized in the investment end. He 
has been assistant general manager since 
1927. Mr. Morgan plays a fair brand of 
golf, a good hand of bridge, curls as well 
as many a Scotsman, and is an honored 
patron of the company’s Men’s Club. 
Out of business hours, he is found to be 
interested, also, in horticulture and orni- 
thology. 

F. D. MacCharles, assistant 

(Continued on Page 15) 
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Three Executives of Great- West Life 








G. W. ALLAN, 


President 
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Midtown Managers To 
Hear O. Sam Cummings 


SPEAKS AT LUNCHEON SEPT. 18 


Talk on Sntenute “Job Will Start Sea- 
son for N. Y. Midtown Ass’n; Sam 
P. Davis to Preside 





The Midtown Managers Association of 
New York will have O. Sam Cummings, 
Texas state manager for the Kansas City 
Life, and secretary of the National Asso- 


ciation of Life Underwriters, as guest 


. 





O. SAM CUMMINGS 


speaker at a noon luncheon meeting on 
Friday, September 18, in the Uptown 
Club, Lincoln Building, 60 East Forty- 
second Street The meeting, first one of 
the Fall season for the Midtown group, 
promises to resume activities on the 
same high plane which marked the last 


meeting, held in May, featuring Dr. 
Lionel D. Edie, economist. 
Sam P. Davis, manager, Phoenix Mu- 


tual, president of the Midtown Managers 
Association, made arrangements with 
Mr. Cummings to stop here on his way 
to the National Association of Life Un- 
derwriters’ convention in Boston and de- 
liver the speech on “Agency Building 
and Management” which was a feature 
of a series of talks on that subject held 
not long ago in Cincinnati. 

Mr. Cummings is widely known among 
life underwriters, being at present sec- 
retary and formerly vice-president and 
trustee of the National Association. This 
year he was also chairman of the Na- 
tional Association’s safety campaign. He 
is a past president of the Texas State 
Association of Life Underwriters and for 


two terms was president of the Life 
Managers Club of Dallas. He is a di- 
rector of the American College of Life 


Underwriters and has lectured on life in- 
surance at Texas University. 

His talk will be supplemented with 
printed matter and forms he has used 
in agency building, copies of which will 
be distributed at the meeting. 





PLAN PHILA. PLAY-DAY 

The Philadelphia Association of Life 
Underwriters will open its 1936-37 sea- 
son of activities with its third annual 
play-day to be held at the Overbrook 
Golf Club on Friday, September 11. 
These play-days have been increasing 
in popularity with each season and an 
attendance of close to 500 is expected 
this year. 





OREGON MUTUAL MEETING 


The Oregon Mutual annual convention 
was held this week at Gearhart, Oregon. 
Harry Corbett, a director of the com- 
pany; Dr. Elam J. Anderson, president 
Linfield College ; John Simon, advertising 
man; and Dr. Charles J. Rockwell were 
the speakers. W. C. Schuppel is execu- 
tive vice-president of the company. 





Prominent Guests at 
Co.’s 85th Anniversary 


PHOENIX MUTUAL, HOT SPRINGS 





Bruce Barton, Col. Frank Layton, Henry 
H. Kohn to Attend Convention; Presi- 
dent A. Ii. Collens Chief Speaker 





The 
Phoenix Mutual 


eighty-fifth anniversary of the 
Life will be observed 
week with a convention at Hot 
Springs for three days starting Monday, 


next 


with sessions featuring ways of broaden- 

ing service to the policyholders. 
Among the guests will be Bruce Bar- 

ton, prominent advertising executive and 


writer; Col. Frank D. Layton, president 
of the National Fire and a director of 
the Phoenix Mutual, and Henry H. 


Kohn, president of the Morris Plan Life 
Insurance Society. D. Gordon Hunter, 
vice-president and agency manager, will 


preside at all the sessions. 
The first day’s program will include 
an address by President Arthur M. Col- 


lens on “Fulfilling Our Heritage.” Other 
home office officials who will speak be- 
fore the group are Vice-Presidents M. 
C. Terrill, Albert H. Yost, Howard 
Goodwin and John R. Larus; Dr. Rob- 
ert L. Rowley, medical director, and 
James A. Giffin, assistant agency man- 
ager. Talks by leading salesmen and 
the presentation of plays by the home 
office, New York uptown and Boston 
agencies will also have prominent places 
on the program. 

High spot on the social calendar will 


PROVIDENT NEWARK MEETING 

The Provident Mutual agency in New- 
ark, which is headed by Alexander F. 
Gillis, held an all-day meeting Tuesday 
aad heard Malcolm W. Williams, assist- 
ant manager of agencies; Nelson White, 
advertising manager; Louis F. Paret, 
general agent in southern New Jersey 
and Philadelphia, and Irvin Bendiner, 
big insurance producer and teacher. A 
lunch was held at the Down Town Club. 
The agency will hold an outing at Po- 
cono Manor September 11 to 13. 





PHILA. POLICE CANCEL 
Philadelphia’s police voted this week 
on the proposition of canceling their 
group pension policy with the Prudential 
and carrying the plan by their own or- 
ganization without using any private car- 
rier. Although the vote has not been 
officially tabulated, it is understood that 
the police voted 10 to 1 to drop the 
Prudential policy and adopt the plan 
urged by Mayor Wilson. The mayor 
had charged that the premium being 

charged the policemen was too high. 





be the eighty-fifth anniversary dinner 
on September 8 which will mark the 
completion of another milestone in the 
history of the Phoenix Mutual. Presi- 
dent Collens will be the principal speak- 
er at the dinner. 

The Phoenix Mutual reports a gain of 
21% in both paid for and issued busi- 
ness during the first seven months of 
this year over the same period last year, 
and is also showing a substantial gain 
in paid premiums and insurance in force. 

The agents at the convention qualified 
during a fourteen-month period. 
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Four generations of one family of “confirmed Mutual 
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| Benefit policyholders” insured by one agent over a period 
of fifty years is the story the Company’s national adver- 
| tising carries this month. The message is this: 

| Mutual Benefit is a good company for the family’s life 
insurance program; the Mutual Benefit representative 


is a good man to plan the program. 


The 
MUTUAL BENEFIT 


LIFE INSURANCE COMPANY + NEWARK °« N « Je 
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Turner General Agent For 
Home of N. Y. in Kansas City 
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PREWITT B. TURNER 

Prewitt B. Turner, Kansas City pro- 
ducer for the Home Life of New York, 
has been made general agent there suc- 
ceeding Wiley E. Pendleton, resigned, 
He took over the office September |. 

On graduation from Missouri Univer- 
sity Mr. Turner entered the sales field 
for a nationally known feed and grain 
firm. That was in 1923. He had be- 
come executive sales manager in the 
Kansas City territory before he resigned 
in 1929 to enter life insurance there. 
His first year he led the agency in per- 
sonal production and has continued to 
do so ever since. 

Mr. Turner has been active in organi- 
zation work in Kansas City and is at 
present vice-president of the Kansas 
City Association of Life Underwriters. 
He was chairman of the publicity com- 
mittee for Life Insurance Week during 
1936, and in a similar capacity also 
served the Missouri Society for Crippled 
Children. 





AD CONFERENCE PROGRAM 





Life Group to Meet at Westchester 
Country Club September 15 and 
Hold Round Table Session 
The life group session of the Insur- 
ance Advertising Conference’s annual 
meeting at the Westchester Country 
Club, Rye, N. Y., will be held on Tues- 
day, September 15, under the direction 
of Arthur A. Fisk, advertising manager 
of the Prudential. Main sessions of the 

convention start the day before. 

Topics affecting the advertising of in- 
surance companies will be discussed by 
representatives from the Equitable So- 
ciety, John Hancock, Mutual Life of 
New "York, the New York Life, the Pru- 
dential, the Metropolitan Life ‘and other 
companies. Among the topics to be dis- 
cussed are advertising rates and circula- 
tions, copy testing, advertising agency 
compensation, radio advertising, maga- 
zine and newspaper advertising, 1937 
advertising schedules and the latest ad- 
vertising methods being adopted by the 
leading insurance companies. 

A committee under the direction of 
A. Wilbur Nelson, publicity manager 0 
the National Board of Fire Underwrit- 
ers, is arranging for an exhibit of in- 
surance display advertising and literature 
covering all types of insurance. 





MYRICK AUGUST FIGURES 
The Julian S. Myrick agency of the 
Mutual Life in New York paid for $1,- 
454,176 in August as compared with $3,- 
403,376 that month last year. The total 
in 1936 to date is $15,544,330 as compared 
with $23,016,952. 


F. A. WINANS DEAD 
Fred A. Winans, forty-two years with 
the Prudential, died last week. He had 
retired a year ago as assistant manager 
of the claim department. 








wouL 


jnsuran 
tate ta 
payable 
quer st 
surren¢ 
of deat 
of the 
debate 
Budget 
The 
analag 
in this 
troduce 
during 
empt 
earmar 
Sir | 
Chamb 
the ci 
which 
would 
insural 
of the 
pose O 
death 
value 
would 


of the 


Mr. 
these 
culatic 
pointe 
policie 
were 
on an 
mone} 
office 
and t 
as th 
life p 
of pri 
other 

Sir 
memb 
includ 
stand 


culati 
they 
to de 
such 
feren 
tion 


B 


Ber 
ervis« 
27 in 
was 4 
urday 
Rive: 
form: 
Leba 
the v 
at K 
Vivin; 


Dobt 





43 


ity pro- 
-w York, 
1€re suc- 
resigned, 
smber 1, 
Univer- 
les field 
nd grain 
had be- 
in the 
resigned 
e there. 
- in per- 
nued to 


organi- 
id is at 
Kansas 
rwriters. 
ty com- 
; during 
ty also 
Crippled 


tAM 


tchester 
and 
n 


Insur- 
annual 
ountry 
1 Tues- 
irection 
lanager 
; of the 


+ of in- 
sed by 
ale So- 
wife of 
ie Pru- 
1 other 
be dis- 
sircula- 
agency 
maga- 
, 1937 
est ad- 
by the 


ion of 
ger of 
erwrit- 
of in- 
-rature 





September 4, 1936 






UNDERWRITER 








Page 5 








English “Lonergan” 
Equivalent Is Debated 


WOULD TAX SURRENDER VALUE 





Provision for Lower Rating on Policies 
Payable to Chancellor as Estate 
Taxes Discussed in Commons 





The British House of Commons heard 
a debate recently on a suggestion that 
insurance policies intended to pay off es- 
tate taxes at death and which are made 
payable to the Chancellor of the Exche- 
quer should themselves be taxed on the 
surrender value of the policies the day 
of death rather than on the face value 
of the policies which is payable. The 
debate was in connection with the 1936 
Budget recommendations. 

The English suggestion is somewhat 
analagous to the Lonergan Amendment 
in this country, which if passed as in- 
troduced in the United States Congress 
during the past two sessions would ex- 
empt from taxation insurance which is 
earmarked to pay taxes. 

Sir William Davison asked Chancellor 
Chamberlain if he would make available 
the calculations and assumptions by 
which he estimated that a serious loss 
would be involved to the Exchequer were 
insurance policies taken out in the name 
of the Chancellor for the express pur- 
pose of mecting estate duties payable at 
death to be taken at their surrender 
value on the day of death; and what 
would be the estimated loss in a full 
year. 

W. S. Morrison, financial secretary to 
the treasury, replied that in the debate 
on the budget on a clause moved by 
Chancellor Chamberlain he (Mr. Morri- 
son) furnished estimates of the loss 
which the revenue would suffer by val- 
uing life policies at the surrender value 
before death instead of the actual amount 
of the policy moneys passing at death. 


Won’t Give Detailed Figures 


Mr. Morrison refused to supplement 
these estimates with details of the cal- 
culations on which they were based, but 
pointed out that in cases where such 
policies as Mr. Chamberlain had in mind 
were taken out the charging of duty 
on an amount appreciably less than the 
moneys actually payable by the insurance 
office would result in a loss of revenue, 
and the loss would be a growing one, 
as the differential position enjoyed by 
life policies in relation to other kinds 
of property would lead to conversion of 
other property into life insurance. 

Sir William Davison rejoined that no 
member of the House or of the public, 
including experts, were able to under- 
stand how these figures were arrived at, 
and he asked what was the objection 
of placing in the library or giving to 
members the calculations which enabled 
Mr. Morrison to make a statement which 
the House was unable to verify. 

“The objection to giving detailed cal- 
culations,” replied Mr. Morrison, “is that 
they necessarily involve figures relating 
to definite estates. The argument that 
such life insurance policies would be dif- 
ferent from other savings is an assump- 
tion with which I cannot agree.” 





BENJAMIN H. DOBBIN DEAD 


Benjamin Harrison Dobbin, Group sup- 
ervisor for the Travelers, died August 
27 in the Greenwich, Conn., Hospital. He 
was 47. Funeral services were held Sat- 
urday in St. Paul’s Episcopal Church, 
Riverside, Conn. Mr. Dobbin was a 
former principal of the Byran and New 
Lebanon Schools in Greenwich. During 
the war he served as a second lieutenant 
at Kelly Field in the air service. Sur- 
viving are his widow, Marion Thompson 
Dobbin, and one son, John T. Dobbin. 





COLUMBIAN NAT’L CONFERENCE 
_A_ regional conference of Columbian 
National Life field men was held in Del 
Monte, Calif., this week from Monday 
through Wednesday. 
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Your Prospect 


is a character in the story 
you have to tell. Your nar- 
rative is built for him and 
around him. Tell this story 
with a purpose. Place the 
prospect, his family and 
their needs in the picture 
and you will keep his inter- 


est alive. 
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Johannsen Nominated 


For C. L. U. President 


VAN WINKLE FOR  VICE-PRES. 





C. Lamont Post Slated for Treasurer; 


McCahan for Secretary; Ballot 
Being Conducted by Mail 





Alfred Johannsen of Chicago, agency 
assistant, Northwestern Mutual, has 
been nominated for president of the 
National Chapter, Chartered Life Un- 
derwriters. Kellogg Van Winkle, mana- 





ALFRED JOHANNSLN 


ger, Equitable Society, Los Angeles, is 
nominated for vice-president; Charles 
Lamont Post, independent, New York, 
for treasurer; and David McCahan, Uni- 
versity of Pennsylvania, Philadelphia, is 
slated for secretary. 

Recommendations of the . nominating 
committee were announced last week. 
Balloting will be conducted by mail and 
the results will be announced at the an- 
nual meeting of the National Chapter in 
Boston on September 23. George E. 
Lackey, Massachusetts Mutual, Detroit, 
is chairman of the nominating commit- 
tee, members being Walter N. Hiller, 
Penn Mutual, Chicago, and Thomas G. 
Murrell, Connecticut General, New York. 

Nominated for directors by territorial 
districts are these: 

Nominated for Directors 

New England, New York and New 
Jersey: Glenn B. Dorr, general agent, 
Northwestern Mutual, Hartford, and 
Benjamin Alk, Penn Mutual, New York. 

Middle East: Millard R. Orr, general 
agent, Massachusetts Mutual, Philadel- 
phia, and Earle W. Brailey, general 
agent, New England Mutual, Cleveland, 
Ohio. 

Middle West: Oliver J. Neibel, estate 
and tax counsel, Penn Mutual, Kansas 
City, and George J. Brown, district 
agent, Equitable of Iowa, Lafayette, 
Indiana. 

South: Homer G. Hewitt, state mana- 
ger, Northwestern National, Houston, 
Texas, and Henry L. Choate, general 
agent, Mutual Benefit, Washington, D. C. 

West: Harold W. Dougher, agency 
supervisor, John Hancock, Los Angeles, 
and Freeman Essex, Northwestern Mu- 
tual, Portland, Ore. 

At large: Paul F. Clark, general agent, 
John Hancock, Boston, and Frederick 
Bruchholz, agency director, New York 
Life, Chicago. 


VA. CONGRESS IN ROANOKE 

The statewide sales congress of the 
Virginia State Life Underwriters Asso- 
ciation will be held this year in Roanoke, 
September 28 it is announced by James 
C. Hardin of that city, president of the 
association. Roger B. Hull, managing 
director and general counsel of the Na- 
tional Association, and others will speak. 
It will be the third annual congress, the 
first two having been in Richmond. 
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American Central and 
United Mutual Merge 


NOW AMERICAN UNITED LIFE 





$250,000,000 Insurance in Force; A. M. 
Lumpkin Chairman; H. M. Woollen 
President; George A. Bangs, 
Managing Director 

An important consolidation in the 
Middle West this week was that of the 
American Central Life and the United 
Mutual, both of Indianapolis. 

Combined assets will be in excess of 
$43,000,000 and life insurance in force 
will exceed $250,000,000. Officers and 
directors of both companies will remain 
with the new organization. 


Home Office Will Be Old American 
Central Building 


In a joint statement by George A. 
Bangs, United Mutual president, and 
Herbert M. Woollen, American Central 
president, the statement was made that 
the name of the merged companies will 
be American United Life Insurance Co. 

The company will operate on the mu- 
tual plan, and will sell both participating 
and non-participating policies. Agency 
organizations of both companies will be 
continued exactly as at present and all 
policies in force in each company will be 
assumed by the new company exactly as 
originally written. The quarters of the 
American Central Life at Meridian and 
Fall Creek Boulevard will be utilized by 
the new corporation as its head office. 


H. M. Woollen, President; George A. 
Bangs, Managing Director 


The official personnel of the American 
United Life is as follows: 


Alva M. Lumpkin, chairman of the 
board; Herbert M. Woollen, president; 
George A. Bangs, managing director; 
Harry R. Wilson, vice-president in 


charge of reinsurance; Harry V. Wade, 
vice-president in charge of operations; 
Russell T. Byers, investment vice-presi- 
dent; Floyd R. Fisher, agency vice- 
president; Edward A. Horton, vice-pres- 
ident; Robert B. Sturtevant, vice-presi- 
dent; William A. Jenkins, secretary: 
Henry W. Buttolph, treasurer; Wendell 
P. Coler, actuary; and Frank J. Haight, 
actuary. 

The plan for the consolidation which 
has been under consideration for a num- 
ber of months, was developed by Frank 
J. Haight of Haight, Davis & Haight, 
consulting actuaries of Indianapolis. 

The United Mutual began business on 
November 7, 1877, as the insurance de- 
partment of the Knights of Pythias, a 
fraternal order. On August 18, 1930, 
the fraternal and insurance activities of 
the organization were separated. Insur- 
ance activities from then on were oper- 
ated under the name of the United Mu- 
tual with added and enlarged powers, the 
life company being a purely legal re- 
serve mutual. It had a total income in 
1935 of $4,340,000; admitted assets of 
$25,772,000. 

The American Central was established 
shortly after the passage of the well- 
known Indiana compulsory deposit law 
more than thirty-seven years ago. For 
some years it has been a leading non- 
participating company in the West. Mr. 
Woollen was at one time president of 
the American Life Convention. 





MASSEY WILSON HURT 


Massey Wilson, former president and 
co-receiver for the defunct International 
Life Insurance Company and variously 
connected with other insurance compa- 
nies from time to time, was injured seri- 
ously the night of August 30 when two 
automobiles collided head-on in Illinois. 





MEDICAL SOCIETY WARNING 

The New York Medical Society is is- 
suing a warning to its 15,000 members 
urging them to prepare to combat a 
flood of propaganda to foist compulsory 
health insurance on the public. 


Jaeger Heads Agency 
Practice Committee 


VICE-PRESIDENT BANKERS LIFE 


Succeeds Late Frank H. Davis; Life 
Agency Officers Association -Pays 
Tribute in Appointment 








W. W. Jaeger, vice-president of the 
Bankers Life of Iowa, has been appoint- 
ed chairman of the Agency Practice 
Committee of the Association of Life 
Agency Officers, the appointment being 
announced by the executive committee 
just after Mr. Jaeger’s return from 
Europe. He succeeds the late Frank H. 
Davis who was vice-president of the 
Penn Mutual and who headed the com- 
mittee from its inception a few years 
ago. The Agency Practice Agreement 
sponsored by the committee deals with 
part-time and unqualified agents. 

In announcing the appointment the 
Life Officers Association stated: “The 
committee feels fortunate in securing the 
services of a man of Mr. Jaeger’s capa- 
bilities. 

“Mr. Jaeger has invariably stood for 
the finest principles of agency practice. 
His intimate knowledge of field problems 
and his courageous viewpoint on_ all 
matters pertaining to agency affairs 
singularly suits him for this important 
chairmanship and insures the prosecu- 
tion of its work with the same vigor 
and enthusiasm as was injected into it 
by the late Frank H. Davis.” 

Since his college days Mr. Jaeger 
has been identified almost exclusively in 
sales activity. He joined his present 
company in 1904 as a member of its 
sales force. He became an agency man- 
ager in 1909, special field representa- 
tive in 1915, regional manager in 1918 
and was called to the home office on 





W. W. JAEGER 


July 1, 1922 to head the company’s sales 
organization. 

Mr. Jaeger is a director of his com- 
pany and a man of much influence in 
the affairs of life agency officers of the 
country. In conjunction with his many 
other duties he has given freely of his 
time as chairman of the executive com- 
mittee of the Life Insurance Sales Re- 
search Bureau. 





NOW MICHIGAN UNION LIFE 


Michigan department officials received 
notification this week of amendment to 
the articles of the New Era Life Asso- 
ciation of Grand Rapids under which 
this insurance organization assumes the 
title of the Michigan Union Life asso- 
ciation. No other changes were made 
in management, policies, or organization. 
The association is starting its 40th year. 
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“Moose” McCormick, An 
Agent; Famous Athlete 


HEAD COACH OF WEST POINT 





Once Was Teammate of “Christy” Math. 
ewson With New York Giants; 
Former Steel Man 





H. E. McCormick, one of America’s 
greatest athletes, and until September | 
head coach at West Point, is now an 
insurance agent. On September 1 he be. 
came associated with Gerald A. Eubank 
& Co., general agents, The Prudential 
40 Wall Street, New York City. : 

Known in the baseball and football 
world as “Moose” McCormick, he played 
baseball, basketball and handball at 
Bucknell from which college he was 
graduated in 1904. John McGraw then 
made him a member of the Giants which 
at the time had another great Bucknell 
star, “Christy” Mathewson, pitcher. 
McCormick played outfield on the Giants 
until 1914. He left baseball to enter the 
steel business remaining in that activity 
until the World War. He served in the 
Rainbow Division, 167th infantry, over- 
seas. After the war he worked for the 
United States Railroad Administration 
and the Willys-Overland Co. until 1922. 
For four years he was back in Bucknell 
as director of athletics and graduate 
manager. From there he went to West 
Point. 

The New York American ran a long 
story with a two-column head when it 
learned this week that McCormick was 
to become a life insurance man. 





FORTY AGENTS BROADCAST 





Peoria “Save-a-Life” Committee Rides 
in White Automobiles and Gives 
Warnings Over Loud Speakers 
Forty life agents, members of the 
Peoria Association of Life Underwriters, 
rode around in white Oldsmobiles broad- 
casting safety warnings and instructions 
through the streets of Peoria last Wed- 
nesday. The cars, equipped with loud 
speakers, were furnished by the Safety 
Council, Peoria Association of Commerce. 
Each agent broadcast for two hours. 
Giles Keithley was chairman of the traf- 

fic committee. 

Each car was driven by a policeman. 
Radio station WMDB broadcast a fif- 
teen minute talk by Charles E. Thomp- 
son, chairman of the agents’ “save-a-life” 
committee. 





DETROIT LIFE REAL ESTATE 





Disposing of Some at Favorable Figures, 
President Lawrence of New Com- 
pany Tells Directors 

The Life Insurance Co. of Detroit, 
which was formed last year to take over 
the old Detroit Life, has had a consider- 
ably increased income from real estate, 
President Thomas F. Lawrence told the 
first semi-annual meeting of the board 
of directors. 

“We are taking advantage of the pres- 
ent favorable conditions to dispose of 
some pieces of property at a profit to 
the Detroit Life fund which, of course, 
is to the advantage of those policyhold- 
ers having an equity in the fund,” Presi- 
dent Lawrence said. 

Real estate mortgages and mortgage 
bonds are carried on the books at 
$1,264,182.87, the present appraised value, 
which in some instances constitutes re- 
duction of 60% or more from the orig- 
inal values. 





KNIGHT AUGUST FIGURES 


Paid business of the Charles B. Knight 
Agency, Inc., Union Central Life in New 
York, was $1,588,022 during August, com- 
pared with $1,773,223 in that month 2 
year ago. For the first eight months of 
1936 the paid-for figure is $14,522,336 as 
compared with $19,986,490. 





WILLIAM F. GROSS DEAD 


William F. Gross, auditor of the Union 
Central Life for forty-nine years, die 
in Norwood, Ohio, last week. 
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In full color, this advertisement appears in a number of leading magazines as a part of the national advertising campaign of 


NEW YORK LIFE INSURANCE COMPANY 








“ All’s Well” by Winslow Homer. Reproduced by the New York Life with permission of Boston Museum of Fine Arts. 


“ALL’S WELL:” 


In calm and storm, the lookout’s reassuring 
cry “All’s Well!” brings comfort and courage. 

Stop to think about it, ships and their for- 
tunes are not unlike human experience. 

For example, someone you know, possibly 
yourself, meets the only girl, marries and settles 
down ... becomes a father. Happy in the full- 
ness of the present, tomorrow seems a long 
way off. 

But tomorrows do have a way of coming, 
bringing the bad with the good. Some day you 
may no longer be at the helm. . . and your 
family’s ship of fortune may not be calked against 
the stress of adversity. What then? 

A carefully planned program with the New 


York Life equips a man’s family to carry on 
. . . provides money for unpaid debts and taxes, 
or a mortgage on the home . . . a monthly in- 
come to meet the monthly: bills, so the chil- 
dren may have their mother’s care through 
the “growing up” years and funds, too, for their 
education. 

All this and more, with life insurance. For 
yourself there is an annually increasing savings 
fund, the option of a life income for retirement, 
and the priceless peace of mind that comes of 
knowing “‘All’s Well!” with you and yours. 

Ask the New York Life man in your commu- 
nity about such a program, or write the Home 


Office at 51 Madison Avenue, New York, N. Y. 


To the Policy-holders and the Public: 


It is the “storms” that really test the safety of 
ships and financial institutions. Well-managed 
life insurance companies have come through 
every crisis safe and staunch. 

For example, New York Life has weathered all 
the wars, epidemics and financial depressions 
that have swept the nation from time to time 
during the past 91 years. In all these years the 
Company has met every obligation it assumed. 
Its past record and present strength justify con- 
fidence in the future among policy-holders and 
prospective policy-holders. 


Dros... AusCmere 


President 


The N E W YORK LIFE . « e A Mutual Company founded 91 years ago on April 12, 1845 


VWPETY IS ALWAYS THE FIRST CONSIDERATION . 


NOTHING ELSE IS SO IMPORTANT 
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E. H. White Spent 129 Hours In Exams 


In Five Years; Now Adds N. Y. Bar 


Edwin H. White, estate planning man- 
ager, Luther-Keffer agency, Aetna Life, 
New York, realized an ambition he has 
cherished and worked toward for many 
years when he received word last week 
that he had passed the New York State 
Bar examinations. 

His admission to the bar completes for 
him a period devoted to intensive study 
which he _ has these 
awards: In 1930 from the American Col- 
lege of Life Underwriters the C. L. U. 
designation and in 1933 the certificate of 
Life Management; 
from Fordham University Law School 
in June, 1936, the LL.B. degree and most 
recently his admission to the New York 
Bar. Since 1930 Mr. White has taken 
129 hours of written examinations, which 
is sixteen 8-hour days with one hour 
left over. ; 3 

A striking thing about his accomplish- 
ment is that it was done at a time when 
he already had behind him a fine home 
office record and experience as a general 
agent. He gave up his successful gen- 
eral agency in Worcester, Mass., to come 
to New York and attend the Fordham 
Law School. He does not intend to 
practice law but completed this study as 
a valuable part of his insurance training. 

War Interrupted Early Plans 


Mr. White 


during earned 


Insurance Agency 


reached his forty-second 
birthday this week. He was born in 
Winchester, Conn., September 2, 1894. 
At Lebanon Valley College he completed 
the requirements for his Bachelor of 
Arts degree in three years. His plan 
then was to enter the practice of law 
but instead he went directly from college 
into the World War, serving for a year 
and a half. 

On his return in May, 1919, he entered 
the Group division of the Aetna Life, 
making his earliest impression as a base- 
ball pitcher for the Aetna team, having 
been a college star and done some pro- 
fessional ball playing with Connie Mack. 
In that year he attended the home office 
Group school and in 1920 became Group 
representative in Pittsburgh, Pa., and 
Huntington, W. Va. 

In 1922 he was made travelling Group 
representative from the home office and 
in 1923 became manager of the Group 
division in Chicago. Two years later he 
was brought back to the home office and 
made superintendent of the Group divi- 
sion and in 1926 was appointed assistant 
Agency Night Work 

(Continued from Page 1) 
general agent of the Connecticut Mutual 
in New York became effective on August 
1, 1935. 
made 


Since that time the agency has 
considerable progress and ranks 
twenty-fifth place with Connecticut Mu- 
tual general agents and is growing con- 
sistently. During the year there has 
been a considerable development of or- 
ganization and at the present time there 
are thirty-two full time men, each re- 
cruited from outside the business. A 
number of the agents were former sales- 
men; two were hotel clerks 

The agency has two supervisors, both 
of whom are C. L. U. men and graduates 
of the University of North Dakota. 
They were associated with Mr. Boyce 
in Syracuse. Their names are L. M. 
Huppler and Hal Crawford. Robert Hill, 
brokerage manager, entered life insur- 
ance from the rug business and for a 
time was with the Sanborn Agency of 
the Connecticut Mutual in Boston. 

Brought up on a ranch in North Da- 
kota Mr. Boyce was graduated from the 
University of North Dakota. He studied 
theology at Wesleyan College; became 








EDWIN H. WHITE 


secretary of the company, Group divi- 
sion, 
Enters Ordinary Life Field 

Believing there was a greater oppor- 
tunity in general agency work he turned 
to the Ordinary life field and in 1927 
became assistant general agent of the 
Aetna Life agency in Philadelphia. The 
next year he was appointed general 
agent in Worcester, Mass., where he re- 
mained until 1933, when he came to the 
Luther-Keffer agency, New York. as 
estate planning manager. During three 
years, while he completed his law course 
through intensive night work, he has 
done an outstanding job for the agency 
in estate planning, handling matters of 
taxes and setting up trusts. He has 
copyrighted “The Estate Tax Calculator” 
covering Federal and New York estate 
tax laws and written several papers on 
taxation which have received high com- 
mendation from at least two New York 
banks. 

Mr. White makes his home in New 
York City. He is married and has a 
daughter ready to enter St. Lawrence 
University this Fall and a son age 7. 
This year he and his daughter shared an 
unusual experience. On June 8 he wit- 
nessed her graduation from Northfield 
Seminary, Mass., and the next day she 
attended his graduation from Fordham. 





BOYCE 


WILLIAM L. 


an insurance agent in Fargo and was 
writing about $250,000 a year when the 


Management Institute 
. Shows Marked Growth 


2,085 TOOK EXAMS IN SPRING 





Fifty-three Diplomas Awarded; 273 
Complete Course I; Casper K. 
Blackburn in Charge 





Growth of the Life Office Manage- 
ment Association Institute is reflected 
in the official report soon to be released 
to member companies which gives re- 
sults of the examinations held in the 
Spring of this year. The publication of 
this “Year Book of Examinations” marks 
the completion of the 1935-36 Institute 
year. 

The report shows that fifty-three as- 
sociate diplomas were granted making a 
total of 201 such awards since the Insti- 
tute was organizcd in 1932. In that four- 
year period also 1,202 certificates have 
been awarded and eigh‘y-nine candidates 
for the Fellowship award have success- 
fully completed the minor or major ex- 
aminations. Work of the Institute has 
been under direction of Casper K. Black- 
burn, educational secretary of L.O.M.A. 

A summary of the 1936 report on ex- 
aminations shows these figures: 

Employes of life companies in the 
United States and Canada numbering 
2,085 registered for 4,766 examinations, 


a substantial increase over previous 
years. 
Students represented 103 life insur- 


ance companies. In addition there were 
registrations from students associated 
with State Insurance Departments, other 
life associations and universities. 

The Institute issued 273 certificates of 
completion of Course I, “Principles of 
Life Insurance.” Fifty-three associate 
diplomas were granted. 


Syllabus on New Course 


A syllabus on the new course in field 
agency office management will be issued 
this month. This course was. developed 
to meet educational needs of branch 
and field agency office cashiers and cler- 
ical staffs. The syllabus for the Institute 
year 1936-37 is in course of preparation. 





F. C. BLANCHARD DEAD 





Son of Prudential’s Second President 
Was a Director of the Company; 
A Leather Manufacturer 


Frederick Clinton Blanchard, director 
of the Prudential, son of one of the 
founders of that company and himself 
former supervisor of loans for the com- 
pany, died last week at the home of 
his daughter in California. Son of Noah 
F. Blanchard, second president of the 
Prudential, he was born in Newark. He 
became a leather manufacturer joining 
Blanchard Brothers & Lane. For several 
years he was a membcr of the Newark 
Board of Education. 





Strobeck General Agent For 


Columbian Nat’! in Syracuse 


Leon D. Strobeck has been appointed 
general agent for the Columbian Na- 
tional Life at Syracuse, N. Y. For a 
number of years he has been associated 
with the Massachusetts Mutual Life 
there. The father of six children, Mr. 
Strobeck is a Mason, member of the 
local school board and of the Baptist 
Church board. The agency is moving 
to larger quarters in the Hills Building. 





World War started. He served in 
France, and, returning to this country, 
he became a district manager of the 
Equitable Society, later becoming super- 
intendent of agents in the St. Paul of- 
fice. In April, 1928, he was made man- 
ager at Syracuse over a considerable 
territory, a position he held for seven 
years. He has been past president of 
the Syracuse Life Underwriters Asso- 
ciation and is a C. L. U. 


Can’t Praise Agents 
Enough, Says Talbot 


FIDELITY MUTUAL CONVENTION 





Field Men Wholly Responsible foy Alli. 
ance of 63,000,000 Policyholders 
With Insurance Institution 





“Too much cannot be said in praise of 
the American system of agency opera. 
tion, which has been wholly responsible 
for an allied relationship with the insti. 
tution of life insurance of some 63,000. - 
000 of policyholders, spreading financial 
independence throughout houses, bysj- 
nesses, educational and charitable insti- 
tutions,” President Walter LeMar Tal- 
bot of the Fidelity Mutual Life told 299 
members of the Fidelity Leaders’ Clyh 
in session at Hot Springs, Va., this week. 

“This vast army of policyholders has 
voluntarily associated itself with the 
benefits of life insurance and, there- 
fore, it must be assumed endorses its 
principles and naturally would fee] 
friendly toward its representatives. 
Therefore, in the present high state of 
membership development, I can see little 
need of any pure missionary labor in the 
field of life insurance. Our logical and 
most likely contacts already exist, and 
they should have our tactful cultivation, 
offering the best service of which we 
are capable with a view of meeting the 
individual insurance needs.” 

Vice-president Frank H. Sykes, who is 
also manager of agencies, presided. 

Always a high spot in Fidelity con- 
ventions, the instalation of the new off- 
cers of the Leaders’ Club was particu- 
larly colorful this year. John Dennis 
Mahoney, head of the English Depart- 
ment of West Philadelphia High School, 
who has officiated in many such roles 
over the years conducted an “Amateur 
Hour.” Through the medium of this 
clever skit the officers were separately 
inducted. 


Company Leaders Installed 

J. E. FitzGerald of San Francisco, 
California, succeeded himself to the office 
of president. Winner of this honor in 
1935, he registered himself five times as 
Honor Man for the month during the 
club year. 

Vice-presidency of the club went to 
Richard W. Campbell of Altoona, Pa. 
who claimed the president’s trophy in 
1934. The following year he was direc- 
tor of the club and this year is runner- 
up for the highest office. Donald J. 
Cranston, Chicago, IIl., was installed as 
second vice-president of the club. 

The post of secretary went to Stan- 
ley H. Gettis of Washington, D. C. Mr. 
Gettis has occupied most of the posts 
on the official roster of the club since 
he was elected vice-president in 1923. 
In 1933 he was president 

Harry N. Lyon, San Francisco, be- 
came treasurer of the club. 

List of Speakers 

Speakers on the program include R. 
W. Campbell of Altoona; J. E. Fitz- 
Gerald, San Francisco; J. H. Brennan, 
Chicago; Elsie Ullrich, home _ office; 
W. Stanton Hale, Atlanta; F. L. Bett- 
ger, Philadelphia; Karl Collings, Phila- 
delphia; C. B. Metheny, Pittsburgh; 
Paul Johnson, Cincinnati; Paul Speicher, 
Insurance R. & R. 

Rapid-fire talks by L. C. Burwell, Jr. 
Charlotte, N. C.; A. M. Cook, Raleigh, 
N. C.; E. H. Davis, Columbia, S. C.; F. 
H. Jannuzi, Pittsburgh; C. W. Stein- 
kamp, Memphis; G. F. Webster, Roch- 
ester. 

An unusual session was that of the 
agents’ wives, with Mrs. Walter LeMar 
Talbot presiding and W. A. Conway, 
supervisor of agencies, the speaker. 

A conference of managers was held 
the final day. 

Wear High Hats 

Only one night event was scheduled 
and that was confined to a limited few 
who had attained certain standards in 
the May Election Contest staged by the 
company in that month. This recognition 
took the form of an inaugural dinner, 
with C. P. Mayfield, manager of pub- 
licity, presiding as toastmaster. “Nomt- 
nees” wore high hats, 
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A New Englander Active 
In Los Angeles Insurance 





HAROLD G. SAUL 


Harold G. Saul, general agent of the 
John Hancock, has completed his ad- 
ministration as president of the Under- 
writers Association of Los Angeles and 
is succeeded by Phinehas Prouty, Jr., 
Massachusetts Mutual. 

Mr. Saul started his life insurance ca- 
reer in Boston. He has served in every 
department of agency work, first as an 
agent in the Francis Marsh agency of 
the John Hancock in Boston, Mass., in 
1919. A year later he was promoted 
to agency supervisor in this same agen- 
cy, a position which he held until Janu- 
ary, 1925. His record as an organizer 
and salesman was soon recognized by 
the home office, which made him general 
agent for southern California. 

Mr. Saul comes from a family of early 
seafaring people. His great-grandfather 
was born in Salem, Mass. Early school- 
ing was received at Stone Preparatory 
School in Boston. During the World 
War he served in the United States 


Navy. 
Hikes With Dog 


Whenever he can find time.to do so 
he goes hiking with his Scotty dog in 
Beverly Hills, or in the High Sierras 
along some trout stream. From his fish- 
ing outings he usually returns with the 
evidence of his ability as a fisherman. 

Mr. Saul has been an active worker 
in association affairs in Los Angeles. 
He has been president of the Life In- 
surance Managers Association, a mem- 
ber of the board of directors of the Life 
Underwriters Association, including the 
life insurance committee of the chamber 
of commerce and the program commit- 
tee for the Life Underwriters Associa- 
tion of Los Angeles, a committee which 
has brought to Los Angeles probably 
the largest number of speakers that has 
appeared before the local group within 
the years since the National Conven- 
tion of Life Underwriters last met there. 
Forty-six speakers appeared on twenty- 
four different programs. 





1936 CAUSES OF DEATH 


During the first seven months of 1936 
the State Mutual Life mortality experi- 
ence showed 39% of its deaths from cir- 
culatory diseases (heart trouble 15%). 
Nervous diseases were 14% (apoplexy 
12%). Cancer was 11%, respiratory 
diseases 9%, external causes 8% (autos 
2%, suicides 3%), digestive 6%. Tuber- 
culosis was only 2% and influenza only 


1%. 





ELECT TWO CO’S TO ALL.C. 
The National Life of Des Moines and 
the National Old Line of Little Rock, 
Ark., have been elected members of the 
American Life Convention. 








HEARD on the WAY 








The Cambridge University Press De- 
partment of The MacMillan Co., New 
York City, has published in the past few 
years eleven volumes on behalf of the 
(British) Institute of Actuaries. Titles, 
authors and a brief description of text 
of these books follows: 

An Elementary Treatise on Actuarial 
Mathematics by Harry Freeman. This 
is a comprehensive treatment of finite 
differences, summation, differential and 
integral calculus and probability. 

Examples In Finite Differences, Cal- 
culus and Probability. Also by Mr. 
Freeman, and a supplement to book 
mentioned above. It is a further selec- 
tion of problems with some hints for 
solution. 

Life Contingencies by E. F. Spurgeon. 
Deals with mortality tables, single life 
annuities and assurances, functions in- 
volving two or more lives, contingent 
assurances, construction of tables. 

Friendly Societies by C. H. L. Brown 
and J. A. G. Taylor. A study of the 
problems connected with administration 
and valuation of these societies. 
_Valuation Tables for Friendly So- 
cieties by V. A. Burrows and G. Wood- 
row. This book is based upon sickness 
experience and mortality rates. 

Compound Interest Tables by W. A. 
Forster. This provides for the needs of 
the actuarial computer. Rates of in- 
terest are 2% by % to 6%. 

Some Recent Researches in the 
Theory of Statistics and Actuarial Sci- 
ence by J. R. Steffensen. It is an ex- 
pansion of three lectures delivered at 
the University of London. 

Reversions and Life Interests by H. J. 
Tappenden. This volume shows the 
practical application of the theory of the 
valuation of reversions and life interests 


to the problems encountered in every 
day work in an actuarial division. 

Textbook on Compound Interest and 
Annuities Certain. Author is R. Tod- 
hunter, with revision by R. C. Simmonds 
and T. P. Thompson. 

A Short Collection of Actuarial Tables. 

Continuous Investigation Into the 
Mortality of Assured Lives, Statistics. 
This volume is a study of the mortality 
of annuitants and of assured lives ac- 
cepted at ordinary rates as well as those 
subject to special risks. 





Life insurance companies are impor- 
tant users of the air mail in order to 
maintain a speedy service between the 
home office and distant agencies. And 
the air mail, as with other branches of 
the post office, goes on despite all ob- 
stacles. A few months ago the Penn 
Mutual general agency of C. L. Ran- 
dolph & Son at San Diego, Cal., re- 
ceived a package containing several an- 
nuity contracts. The envelope was mu- 
tilated and water-stained; the contents 
unhurt. Stamped on the envelope was 
the notation, “Recovered from wrecked 
plane, Goodwin, Ark.” It had been in 
the wreck which killed seventeen pas- 
sengers and crew, none surviving. But 
the package came through only one day 
late. 

Twenty-three agents of the Equitable 
Life Assurance Society have become eli- 
gible for the Women’s Quarter Million 
Round Table. They include Miss Bertha 
Strauss of the Pittsburgh agency who 
has been one of the most successful 
women writers over a long period of 
years. Among recent qualifiers is Mrs. 
Lida C. Taylor of the F. H. Devitt 
agency, New York City. 
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Occidental Life 
Meets at Lake Tahoe 


COMPANY INTENDS EXPANSION 





Announce New Training M 
Changes in Rate Book, | oy, 
Many Field Men on Program 


Approximately 150, including club 
members, company officials and guests 
attended the agency convention of the 
Occidental Life of California held at 
Tahoe Tavern, Lake Tahoe, California 
August 19 to 21. The convention group 
arrived at Tahoe Tavern the evening of 
August 18 and that night a conference 
of general agents and branch managers 
was held, with C. S. Rathbone, agency 
secretary, presiding. An explanation of 
new agency control records now being 
used by the company was made by R. 
H. Belknap, assistant agency secretary 
Gene Waddle, agents’ counsel, reviewed 
his field experience in handling various 
agency problems. The meeting conclud- 
ed with discussion by Mr. Rathbone of 
the company’s new training plan for 
agents. 

The first meeting of the Los Conquis- 
tadores Club was held the following 
morning with Vice-president V. H. Jen- 
kins presiding. 

Referring to the company’s vigorous 
expansion plans for the future, Mr. Jen- 
kins forecast phenomenal development 
in this direction within the next few 
years. Dwight L. Clarke, executive vice- 
president, discussed the strong financial 
position of the Occidental Life, remark- 
ing that the company does not have a 
single bond in default. In the evening, 
personal producers held a _ roundtable 
discussion of agents’ problems, with 
George V. Shipley, home office repre- 
sentative, in the chair. 

The second morning meeting, at which 
Charles E. Cleeton, C. L. U., president 
of Los Conquistadores Club, presided as 
chairman, was opened by Agency Sec- 
retary Rathbone. 


“Occidental in the Orient” 


One of the highlights of the conven- 
tion was the talk on “Invading the 
Orient with Occidental,” by P. M. An- 
derson, general agent at Shanghai, in 
which he described the methods used in 
China in selling life insurance. 

Clarence H. Tookey, associate actuary, 
announced and described changes in Oc- 
cidental contracts and rate-book which 
will be effective October 1. Vernor 
Leckie, first vice-president of the club, 
who won this honor through his extra 
ordinary persistency ratio, explained 
how programming and tying needs 
contracts was effective. Mel R. Nymell 
manager of the San Francisco bran 
office, followed with a talk on the usé 
of the family income rider to increase 
the size of the average policy. A. 
Anderson, of Los Angeles, described his 
“One Interview System,” of program 
ming. 

Thursday evening the Leading Pro- 
ducers’ Club held its banquet. Mem 
ship in this club is based on a p 
premium income of $12,000 for the cl 
year. Officers for the year, based on pro 
duction, are P. M. Anderson, president; 
Charles E. Cleeton, C. L. U., vice-prest 
dent, and Jack Gordon of San Franci 
second vice-president. i 

At the final session Friday morni 
I. C. Cunningham, superintendent _ 
agencies, presided. The meeting ope 
with a talk by D. R. Tolman, generat 
agent at Santa Barbara. John S. an 





assistant branch manager at Portla 
Ore., was next. Howard Hoyt of 
agency department discussed package 
selling and presented the Occidental ik 
lustrated talk on the salary extensio# 
policy. ‘ 

Charles E. Cleeton gave a talk 
which he highly recommended the C. 
U. course of study for development ° 
increased efficiency in life insuran 
salesmanship. 

The final event of the convention w 
the club banquet Friday night, at wh 
Vice-president V. H. Jenkins presided, 
as toastmaster. q 
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A boy’s first day in school is a red- 
letter day, never to be forgotten. But what 
if he never finishes his schooling? 


According to the Office of Education, 
Department of the Interior in Washington, 
six boys and girls out of ten never finish 
high school. What chance have they to 
compete for desirable jobs against those 
who hold high school diplomas and per- 
haps college degrees in addition? 


Many fathers who read the Metropolitan’s 
September advertisement* “How Much 
Schooling Can He Have?” may decide 
that their boys will have a second red- 
letter day—graduation with honors. Field- 













Men can help. 


*® Business Week, Collier's, Cosmopolitan, Forbes, 
Nation's Business, Saturday Evening Post, Time. 


METROPOLITAN LIFE 
INSURANCE COMPANY 


Frederick H. Ecker; Chairman of the Board 
LeroyA. Lincoln, President 


ONE MADISON AVENUE, NEW YORK, N. Y. 
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R. E. Olmsted Heads 
Rhode Island Agency 
MUTUAL BENEFIT APPOINTMENT 


Detroit Production Manager Comes East 
to Office Started in Year When 
Company Was Founded 

Robert E. Olmsted, for the past two 
years production manager of the Mutual 
Benefit’s Detroit agency, has been called 
East to become general agent for the 
company at Providence, R. I., heading an 





OLMSTED 


ROBERT E 


agency which has been established since 
the year of the company’s founding. Mr. 
Olmsted succeeds E. Squire Latimer who 
returns to field work in his native state 


of Ohio. The appointment was announc- 
ed this week by H. G. Kenagy, super- 
intendent of agencies. 

The Mutual Benefit has been contin- 
uously represented in Rhode Island since 
1845—the year of its founding—when 
Samue! C. Blodgett wrote insurance 


there. In the following year Blodgett 
was formally appointed district agent for 
the state. The first general agency for 
Rhode Island was established in 1900 
at Providence. 

Mr. Olmsted goes to Providence backed 
by six years of substantial personal pro- 
duction and seven years of management 
experience—the last two as production 
manager of one of the company’s leading 
agencies. He entered the life insurance 
business in 1923 with the Alexander E. 
Patterson agency of the Equitable Socie- 
ty in New York City and by 1929 had 
led the agency in paid premiums for 
two years. In 1929 he went to Chicago 
as supervisor for Mr. Patterson when the 
latter became general agent for the Penn 
Mutual, built a production unit from 
scratch which produced better than two 
million in its second year. 

In 1932 Mr. Olmsted was promoted to 
a Penn Mutual general agency in Detroit 
which in 1934 showed a 114% gain in 
production the first six months of 1934 
as compared with the same period of 
1933. In September of that year he join- 
ed the Johnston & Clark agency of the 
Mutual Benefit at Detroit as production 
manager. 

Shortly after his first management as- 
signment in 1929 he had qualified for the 
C. L. U. designation and in 1934 received 
the Management Certificate of the Amer- 
ican College of Life Underwriters. He 
has taken a prominent part in life under- 
writers’ affairs, serving as president of 
the Detroit C. L. U. Chapter, director 


WOODWARD and FONDILLER, Inc. 


@ Consulting Actuaries @ 


90 John Street, New York 
Telephone Beekman 3-6799 

















extremes far more serious. 


De 











Life 
Managers’ Association of 
this year, vice-president and chairman, 
educational committee, of Qualified Life 
Underwriters, Inc. 


Mr. Olmsted has also served the com- 


Agents’ and 
Detroit; and 


Associated General 


munities in which he has lived. In De- 
troit he was a member of the Session 
of Grosse Pointe Presbyterian Church, 
a member of the Detroit Athletic Club 
and of the Economic Club of Detroit. 

Born in 1899 in Rock Island, IIl., he 
attended public schools, attended Augus- 
tana College for three years and in 1921 
was graduated with the degree of B. S. 
(in Economics) from Wharton School of 
Finance and Commerce, University of 
Pennsylvania. 





NEW SECURITY MUTUAL SHIELD 


The most recent edition of the Roster, 
agency bulletin of the Security Mutual 
Life, Binghamton, introduces a new em- 
blem at the top of the title page in 
place of the old one which showed a 
knight in armor bearing sword and 
shield. The new emblem is a shield bear- 
ing the company name and a picture of 
the home office across the face of which 
is written in bold letters “It Pays.” 





James Fishwick of the Aetna Life in 
Arlington, N. J., and Miss Lucy James 
Donaldson, Warren, Pa., were married 


last week. 





INDUSTRIAL 


HOME OFFICE 





deposited with Life Insurance companies. 
been invested in bonds, real estate and other forms of security. 
Had circumstances forced these holdings into liquidation dur- 
ing the past five or six years, the depression might have reached 


trends even in days of economic uncertainty. 
circumstances, the invested assets of Life Insurance companies 
help to cushion the shocks and stabilize market values. 


“Opportunity for Men of Ability” 


THE COLONIAL LIFE 
INSURANCE COMPANY ORDINARY 


—of America — 
(Est. 1897) 


Operating in New Jersey—New York—Pennsylvania 
and Connecticut 


INTERMEDIATE SERVING THE UND CONTINUING TO PLEASE! 


“REPRESENT A GOOD COMPANY” 


What Has Helped 
to Stabilize Market Values? 


... LIFE INSURANCE! 


Twenty-three billions of the wealth of the Nation have been 


This money has 


But this great pool of capital was in the strong hands of com- 
panies which are not primarily concerned with the fluctuations 
of the market, and which can afford to think of long-time 


Under such 


At no time has Reliance Life ever 
had to borrow money from any 
source. All claims and other obliga- 
tions are paid out of current income. 


RELIANCE LIFE 


INSURANCE COMPANY OF PITTSBURGH 


Glasgow, Reem, Head Two 


Agencies for Guardian Life 

Ben E. Glasgow, a member of the 
Guardian Life’s home office agency de- 
partment since February, 1935, has been 
appointed manager for the company at 
Memphis. Glen M. Reem has joined 
the company as manager of the Detroit 
agency. Both appointments were ef- 
fective September 1. 

Mr. Glasgow succeeds J. M. Russell 
who becomes associate manager and will 
give his time to personal production. 
The new manager is a native of Alabama 
and received his schooling in Birming- 
ham, graduating from Birmingham - 
Southern College. He entered insurance 
selling immediately and after several suc- 
cessful years was appointed supervisor 
in his agency. During the past year 
and a half he has added home office 
experience to his background. 

Glen M. Reem is a native of Michi- 
gan, whose college education was inter- 
rupted by war service in the navy. 
Shortly after graduation from the School 
of Business Administration, University 
of Michigan, he entered life insurance 
at Saginaw, Mich., where he remained 
until moving to Detroit in 1929. Active 
in life underwriter groups, he was presi- 
dent of the Saginaw Association and has 
been a director of the Detroit organi- 
zation. 





JERSEY CITY, N. J. 


GROUP 





To Be Continental Assurance 
Supervisor in Three States 


Marshall B. Simms, agency supervisor 
of the Continental Assurance for a 
consin and Minnesota, has also been 
made supervisor of Iowa and on October 
1, following the Silver Anniversary con- 
ventions of the company, he will assume 
charge over the three states. 

Born in Chicago in 1905, Mr. 


ae n Ui Simms 
joined Continental 


Assurance in 1923 


immediately after graduation from Senn 
High School where he took high honors 





Camera, lac. 


MARSHALL B. SIMMS 


in baseball, basketball and football. After 
an eight year training in home office 
fundamentals, he began agency supervis- 
orship of Wisconsin in 1932. His success 
gave him Minnesota in 1935, and now 
Iowa is added to his responsibilities. 





N. Y. U. COURSES 
To Move Thode Clantes in C. L. Ue 


jects; Bragg, Lucas, Ackerman and 
Hardy Instructors 

The School of Commerce at New York 
University has announced its insurance 
courses for the approaching year. In 
Life insurance there will be the Life In- 
surance—Service and_ Selling course 
taught by James Elton Bragg; Psychol- 
ogy of Selling, Professor Lucas; Prin- 
ciples of Insurance, Professor S. B. Ack- 
erman and E. R. Hardy; Life Insurance, 
Professor Ackerman, all of which cover 
material required for the Chartered Life 
Underwriter examination. Also Insur- 
ance Law and Practice by Professor 
Ackerman and Mr. Hardy. 








LOS ANGELES FORUM MEETS 

The Life Insurance Forum of the Life 
Underwriters’ Association of Los An- 
geles held its regular semi-monthly 
luncheon-meeting August 18, with Peter 
Thompson, Equitable Society, presiding. 
A new type of program, presented under 
the caption of “A Panel on Prospecting,” 
featured the meeting. 


HAIGHT, DAVIS & HAIGHT, Inc. 


Consulting Actuaries 
FRANK J. HAIGHT, President 


INDIANAPOLIS 
Kansas City 









Omaha 








Consulting Actuaries 


Woodward, Ryan, 
Sharp & Davis 


90 JOHN STREET, NEW YORK 
Telephone BEekman 3-5656 
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New Wording for Aviation Exclusion 


Suggested After Study of Decisions 


Courts Have Held Too Many Divergent Views on Efficacy of 
Present Clauses; They Are Seldom Upheld, 
A. L. C. Survey Indicates 


A new aviation exclusion clause for 
life policies, suggested because of the 
widely divergent court decisions on 
resent clauses, is included in a survey 
of aviation hazard clauses made by Fred 
\M. Glass in a thesis at the Northwes- 
ten University School of Law. The 
material of the survey was gathered last 
year by Col. C. B. Robbins, manager and 
general counsel of the American Life 
Convention, which is publishing the 
thesis and findings for the benefit of its 
member companies. The thesis is also 
published in the Journal of Air Law. 

The recommended clause, a crystaliza- 
tion of the studies of law, court deci- 
sion and actual life company practices, 
would read as follows: 

‘Death resulting directly or indirectly 
from service or travel while in, on, or 
near, as a passenger or otherwise, any 
yehicle or mechanical device for aerial 
fight or ascension.” : 

The American Life Convention data 
as set forth by Mr. Glass relates to 
practices of 171 companies, of which 121 
exclude the aviation risk either by rider, 
policy provisions or stamp; eight refuse 
to accept the applicant subjected to avia- 
tion hazards under any condition, and 42 
are very careful as to acceptance of such 
arisk but give full coverage if the policy 
is issued. The rider is the most com- 
monly used form of aviation exclusion, 
93 of the 121 companies using rider, 24 
policy provisions, three stamps and one 
both rider and policy provisions. 

Mr. Glass found 87 of these companies 
provide for return of the policy reserve 
to the beneficiary in case of air death 
of the insured; 26 return the premiums 
paid; three use both methods, varying 
according to the individual risk. Study 
of policy forms of five companies failed 
to show specific statement as to the sum 
to be returned. 

What Clauses Are Used by Companies 
at Present 

Three general types of exclusions are 
issued by life companies at present, Mr. 
Glass said, with variations in some com- 
panies. These clauses are: 

‘Death as a result of service, travel 
or flight, in any species of aircraft, ex- 
cept as a fare-paying passenger, is a 
tiskk not assumed under this policy dur- 
ing the two years following the date of 
issue, but if within that period the in- 
sured shall die as a result, directly or 
indirectly, of such service, travel or 
fight, the company will pay to the ben- 
eficiary the reserve on this policy.” 
“Death as a result, directly or indirect- 
ly, of service, travel or flight in any 
species of aircraft, except as a fare- 
paying passenger on a licensed aircraft 
piloted by a licensed passenger pilot as 
a scheduled passenger air service regu- 
larly offered between specified airports, 
is a risk not assumed under the policy; 
but, if the insured shall die as a result, 
directly or indirectly, of such travel or 
flight, the company will pay to the bene- 
Clary the reserve on this policy less 
any indebtedness thereon.” f 
“Death as a result, directly or indi- 
tectly, of service, travel, or fight in or 
on any species of aircraft is a risk not 
assumed under this policy, but if the in- 
sured shall die as a result, directly or 
indirectly of such service, travel or 
flight, the company will pay to the bene- 
Clary the reserve on this policy.” 

Of the 171 companies, Mr. Glass re- 
Ported, 49 use exclusively Clause No. 2, 

use No. 3 and 36 use both, depending 
upon the risk. Only three companies use 
ause No. 1, exclusively, and one com- 
Pany uses Clauses 1 and 3. 

f obvious major importance,” Mr. 
Glass comments, “remains the status of 


the insurer’s future liability under any 
of the millions of policies containing ‘en- 
gage’ and ‘participate’ exception clauses 
issued during the past two decades.” 

Apparently in the absence of an “as 
passenger or otherwise” phrase, insurers, 
regardless of the “activity” expression 
used, will be held liable in all cases in- 
volving “engage” and “participate” ex- 
ceptions and arising from the death of 
the insured as the result of injuries sus- 
tained while riding as a casual passen- 
ger in either a private or commercial 
plane. 

Ineffective Wording in Court 

“Available authority demonstrating 
the absolute ineffectiveness of an ‘as 
passenger or otherwise’ addition when 
the court so chooses to ignore it, and 
interpreting any construction of passen- 


CONVENTION AT COAL MINE 


The White Mountain Club, composed 
of leaders of the United Life & Ac- 
cident, Concord, went down a coal 
mine during its convention meetings. 
Sessions opened in Wilkes-Barre, Pa., 
where the mine was visited by the 
agents and company officers, all dressed 
up in overalls and helmets. The final 
sessions of the convention were in At- 
lantic City. It was the twentieth anni- 
versary convention. 





ger death in connection with ‘engage’ 
as conclusive of ambiguity, however, pre- 
cludes the assertion of such statement, 
impliedly recognizing the addition of 
such ‘as passenger or otherwise’ as mak- 
ing any exception, other than one in- 
volving aeronautic expedition, all-inclu- 
sive, with a degree of absolute finality.” 

The courts, he found, in recent years 
have come more and more to regard a 
life insurance applicant’s answer to the 
aviation questionnaire as being without 
legal effect even though still regarded 
as a representation under statutory pro- 
visions. This has placed upon companies 
the burden of proving such representa- 
tion to have been fraudulent or material 
in event reliance was made upon it in 
subsequent litigation arising out of the 
death of the insured from an aeronauti- 
cal casualty, Mr. Glass stated. 


MATTER OF WRONG ADDRESS 





Notice of Lapse Was Not Sent to Latest 
Address But Insured Received It; 
Court Upholds Co. 

The fact that an insured received no- 
tice that his policy would be canceled 
for non-payment of premium, even 
though the notice was addressed to an 
improper street number, made the lapse 
legal, it has been held by a New York 
Court in Sbarbora v. Equitable Society. 
Notice was sent to the address as noted 
on the policy. A later address had been 
given on a loan application. The court 
said it would have granted summary 
judgment for the face of the policy (the 
insured died after the policy lapsed) but 
evidence indicated that the notice had 
been received anyway. That was com- 
pliance with the non-forfeiture statute 

regardless of the wrong address. 


B. M. A. CONVENTION HELD 
The All-Stars of the Business Men’s 
Assurance of Kansas City met in Chicago 
last week, the seventh annual meeting. 
Brice Halliburton is president of the 
Grant Club, named in honor of B. M. A. 
president, W. T. Grant. 











One of a series— 
giving facts about 
the Fidelity Mutual 





income. 
and has an amazing record of effectiveness. 


HELPS FOR THE AGENT 


Train the new agent, get him into production and then give him 
effective tools to help solve his sales problems. That, in brief, is Fidelity’s 
program for making its agents successful. 


Training comes first—a new and modern course which speedily sup- 
plies the fundamentals of life insurance and of underwriting. 


Next, the new agent is introduced to the Fidelity Lead Service through 
which he secures favorable interviews and at once begins to earn an 
This lead service has been in operation for twenty-one years 


Once under way, the agent finds a wide variety of material for direct 
mail use and face to face selling—pre-approach mailings, booklets, folders, 
leaflets, blotters, cards. Not the least of these tools is a series of illustrated 
proposal forms, covering all the principal policy contracts issued by the 
Company—tools particularly resultful in fixing attention and providing a 
track upon which the sales talk smoothly runs. 


The Fidelity is rather proud of its reputation as a friendly company 
won by fifty-eight years of adherence to a live-and-let-live policy and 
sustained by warm human contacts with its field. Its constant effort is to 
help its agent succeed. 


The Fidelity Mutual Life Insurance Company 


Philadelphia 


WALTER LEMAR TALBOT, PRESIDENT 
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Phelps and Atwood to 
Be Boston Speakers 


WILL ADDRESS FIRST SESSION 
Famous Yale Prelesser and Saturday 
Evening Post Financial-Political 


Writer Added to Program 





Professor William Lyon Phelps, one 
of America’s outstanding men of letters, 
and Albert W. Atwood, Saturday Eve- 
ning Post financial writer, will be speak- 
ers at the opening session of the Na- 
tional Association of Life Underwriters 
Convention in Boston Tuesday evening, 
September 22. 

One of America’s soundest authorities 
on English literature, William Lyon 
Phelps, was born in the town from 
which most of his fame has come—New 
Haven, Conn. He was graduated from 
Yale in the noted class of ’87. ; 

In 1891-2 he was instructor in English 
literature at Harvard and in 1893 he 
moved to Yale, where he became an 
assistant professor. In 1901 he was ap- 
pointed to the chair of Lampson Profes- 
sor of English Literature, which post he 
held until 1933, when Yale made him 
professor emeritus. Today he is Yale’s 
public orator. 

Outside of his university work he has 
written essays for almost all of the 
country’s popular publications and has 
served on the Pulitzer Prize play com- 
mittee. 

Albert W. Atwood, after being finan- 
cial editor for a number of New York 
daily newspapers and magazines, from 
1914 to the present has been a regular 
contributor to The Saturday Evening 
Post, first as a contributor of articles 
on finance and economics and more re- 
cently on politics and government. In 
1917 he became a regular staff contrib- 
utor to that magazine and since 1929 as 
editorial and staff writer he has con- 
tributed regularly to its editorial pages. 

In 1933 Mr. Atwood was secretary of 
President Hoover’s Citizens’ Conference 
on the Crisis in Education. He has lec- 
tured at New York University and Co- 
lumbia and has written a number of 


books. 





Estate of Husband Who Killed Wife and 
Self Entitled to Policy Proceeds; No 
Profit Intended by Crime 

An insured murdered his wife and 
child while they were asleep and then 
killed himself. The court found that the 
insured survived his wife. The policy 
was payable to her if living at insured’s 
death otherwise to insured’s executors, 
administrators or assigns. The wife’s 
administrator claimed that, irrespective 
of which survived, the insured’s admin- 
istrator was not entitled to the insurance, 
because its claim rested on a felonious 
act, the murder of insured’s beneficiary. 

The New Jersey Court of Chancery, 
however, Union Central Life v. Eliza- 
beth Trust Co., 183 Atl. 181, held the 
insured’s administrator entitled to the 
fund. Insured, the court said, did not 
gain by his wrongdoing. Until he died 
the nolicy was not payable and the rights 
of his administrator came into being only 
on his death without relation to the 
death of the beneficiary. No benefit 
inured to him by the taking of the bene- 
ficiary’s life, because he had a right un- 
der the terms of the policy to change 
the beneficiary at will. 


INDIANA STATE MEETING 


Homer L. Rogers, Indiana manager 
of the Equitable Society, was re-elected 
president of the Indiana State Associa- 
tion of Life Underwriters at its annual 
conference held at the summer cottage 
of Mr. Rogers on Lake Maxinkuckee. 
Herbert A. Luckey, Indianapolis, was 
re-elected vice-president; Larry Kigan, 
Terre Haute, elected secretary; Francis 
P. Huston, Indianapolis, re-elected ex- 
ecutive secretary-treasurer. The Indi- 
ana State Association was incorporated 
during the past year. 


MORE PHENIX REINSURANCE 

The Belgian business of the Phenix 
of Vienna is being taken over by the 
Assicurazione Generali of Trieste after 
long negotiations. If no disposal of the 
Phenix business in Greece is made within 
the next three months assets in that 
country will be liquidated and distributed 
to creditors. 


FASCIST GROUP POLICY 


In Italy the Fascist party has effected 
a group insurance program with the 
Istituto Nazionale, the government insur- 
ance institute, covering 700,000 agricul- 
tural laborers for 10,000 lires each. 


MUST PAY FIRE TAX 
Life insurance companies operating in 
the State of Oregon are not exempt 
from payment of the annual tax for the 
support of the state fire marshal’s of- 
fice, accruing prior to the 1935 amend- 
ment, Attorney General Van Winkle has 
ruled. Insurance concerns contended 
that the tax, prior to the amendment, ap- 
plied only to fire, theft and automobile 
agencies. 
M. W. YOUNG DEAD 
Funeral services for Mack W. Young, 
aged 44, assistant secretary of the Great 
Southern Life of Houston, Tex., were 
held August 24. 
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Boston Convention To 
Attract Many C. L. Us 

PLAN FOR PROMINENT PART 

Michael J. Cleary to Speak at Confer. 


ment Exercises; Riehle and Johann- 
sen Dinner Speakers 





At the first convention of the Na- 
tional Association of Life Underwriters 
held on the Atlantic Coast Since the 
inception of the C.L.U. movement there 
promises to be a greater Sathering of 
Chartered Life Underwriters than at any 
national convention thus far. A con- 
tributing factor is the natural growth 
of the organization each year plus the 
fact that many C.L.U.’s in the East haye 
never attended a national convention 
Highlights of the Boston meeting for 
this group are these: 

The annual meeting of the board of 
directors of the American College of Life 
Underwriters will take place Monday 
afternoon, September 21. The annual 
business meeting followed by the Dutch 
Dinner of the National Chapter, Char- 
tered Life Underwriters, is scheduled for 
Wednesday evening, September 23, at 
the Hotel Statler. To this: dinner an 
invitation is extended by the National 
Chapter to all who have passed one or 
more of the C.L.U. examinations, as well 
as to members of the Million Dollar 
Round Table, general agents and man- 
avers. 

The speakers on the program will be 
Theodore M. Riehle, New York, and Al- 
fred J. Johannsen, Chicago, recently 
nominated for president of the National 
Chapter. Mr. Riehle, associate manager, 
Equitable Society, and past president of 
the National Association of Life Under- 
writers, will speak on “The CLU. 
Movement and Its Relationship to the 
Agency Problems of Recruiting.” Mr. 
Johannsen, Northwestern Mutual, vice- 
president of the National Chapter, will 
speak on “The Relationship of the C.LLU. 
Movement to the Agency Problems of 
Training.” Fred L. Cassidy, president, 
National Chapter, will preside. 

On Thursday morning, September 24, 
as part of the proceedings of the con- 
vention there will take place the tenth 
conferment exercises of the American 
College of Life Underwriters. This im- 
pressive event will include an address 
by Michael J. Cleary, president, North- 
western Mutual Life, the presentation 
of C.L.U. candidates by Dr. David Me- 
Cahan, C.L.U., dean, and the confer- 
ment of diplomas by Dr. S. S. Hueb- 
ner, president, American College of Life 
Underwriters. 

A luncheon meeting of all local and 
National Chapter officers in attendance 
at the convention will mark the close 
of the official part of the C.L.U. activi- 
ties in Boston. 





TWO ASSISTANT MANAGERS 

Gilbert V. Davis is now meats of 
the brokerage department of the South- 
ern California agency at Los Angeles 
for the Connecticut General Life, ac- 
cording to announcement by Walter G. 
Gastil, manager. Mr. Davis was formerly 
for the past two years assistant man- 
ager of the agency, in charge of one of 
the units of Los Angeles district. Man- 
ager Gastil has announced the appoint- 
ment of Lee C.. Bean as assistant man- 
ager of the Los Angeles agency. He has 
been with this agency for about two 
years. 





SEATTLE ASSISTANT 

George M. Stevens, Jr., manager of 
the Seattle agency for Guardian Life, 
announces the appointment of Alfred J. 
Piecher as assistant manager. Mr. 
Piecher has been engaged in insurance 
for the past five years with the Mutual 
Life of New York. 





PLAN 50TH ANNIVERSARY 
The Security Mutual Life’s agency 
clubs will celebrate the company’s fl 
tieth anniversary with a convention Mm 
Washington, D. C., in 1938. 
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e Great-West Life 


(Continued from Page 3) 


manager and actuary, comes from Nova 
Scotia, but has been a Westerner for 
ears. He joined the Great-West in 


1911; became actuary in 1921; and as- 
sistant general manager in 1931. An able 
actuary who has trained able actuaries 
the old field jokes about actuaries do not 
apply to him. He has been of consider- 





H. W. MANNING, 


Assistant Manager, Agency Director 


able assistance in making smoother the 
path of the man in the field. He is a 
member of the board of governors of the 
University of Manitoba, a place where 
they seem to produce a certain number 
of promising actuarial students; is a past 
president of the Winnipeg Winter Club; 
Hon. Secretary of the St. Charles Coun- 
try Club, where he is one of the Prov- 
ince’s keenest exponents of the—to coin 
a phrase—Royal and Ancient. 


Secretary E. A. Brock 


Eustace A. Brock, secretary, is son of 
the founder of the company and inheri- 
tor of many of his abilities. He began 
his career in Woodstock College and 
McGill. Early life insurance training was 
gained as manager for British Columbia 
of the Gresham Life and as assistant to 
A. Jardine, late secretary of the Great- 
West. Mr. Brock became secretary in 
1927. In addition to his other secretarial 
duties he learned much of the ways of 
advertising agencies and other mysteries 
of advertising, made a deep study of 
conservation, and has become an ac- 
knowledged authority on what might be 
considered hastily as the incompatible 
subjects of advertising and conservation. 
One of the ablest after-dinner speakers 
in this or any other company, he has, 
after some coaching by the translation 
department, been known to speak well in 
French. During the World War he com- 
manded a sub-chaser; rates as a Com- 
mander, R. C. N. V. R., and is an Hon. 
A. D. C. to the Governor-General. 





RUBINOW WAS ACTUARY 
Late Author of Standard Books on 


Social Insurance Was First Presi- 
dent Casualty Actuarial Society 

Dr. Isaac Max Rubinow, who died this 
week was author of the standard books 
on social insurance: “Social Insurance” 
1913, and “The Quest for Social Se- 
curity,” 1934. He was the first president 
of the Casualty Actuarial Society. A 
leading advocate of workmen’s compen- 
Sation laws and old-age retirement pen- 
sions he was considered a_ technical 
authority in both fields. 





Harry B. Seaman at the home office 
of the Mutual Benefit Life has com- 
Pleted fifty years of continuous service 
with the company and Albert W. Kissam 
has completed forty years. 


Home Life Shows 5% Gain; 
Plans Hot Springs Meeting 


General agents and managers for the 
Home Life of New York will hold a 
conference at The Homestead, Hot 
Springs, Va., from September 10 to 12. 
The conference is the second one this 
year and will review progress made since 
the January meeting in New York when 
recruiting and training objectives were 
discussed. 

An indication of that progress is that 
the Home Life is showing an increase 
of 5% in volume of new paid-for business 
for the first eight months of the year 
compared with the same period in 1935. 

Ways and means of increasing the 
efficiency of recruiting and training will 
be discussed at Hot Springs. A liberal 
representation from the General Agents 
Association will share the speakers plat- 
form with home office executives and 
department heads. C. C. Fulton, Jr., 
agency vice-president and W. P. Worth- 
ington, superintendent of agencies, are 
in charge of the program. 





Attorneys Conferring 
On Pacific Mutual Life 


F In an effort to develop a new reorgan- 
ization plan for the Pacific Mutual Life 


which will prove more favorable to 
stockholders and policyholders of the 
company, approximately fifty lawyers, 


representing the company and groups of 
policyholders, met in the directors’ room 
of the Pacific Mutual last Friday at the 
request of Superior Judge Willis, who 
ordered the conference. Following the 
meeting, the only statement forthcom- 
ing was—“We feel that very definite 
progress is being made.” Attorney Paul 
Overton was elected chairman by the 
group of attorneys, and rehabilitation 
plans were discussed for several hours. 

Present at the meeting was Attorney 
General U. S. Webb, together with In- 
surance Commissioner Samuel L. Car- 
penter, Jr., who took an active part in 
the debate. The group of attorneys rep- 
resented both stockholders and policy- 
holders of the old company. 

It is understood that if and when the 
attorneys, together with Commissioner 
Carpenter, agree upon some definite 
course of action the matter will again 
go before Judge Willis. In the mean- 
time, Commissioner Carpenter, as con- 
servator for the Pacific Mutual, will 
continue to operate the business of the 
company. 

It is also proposed to create a com- 
mittee of three “voting trustees” to su- 
pervise the company, to replace State 
Insurance Commissioner Samuel L, Car- 
penter, Jr., as conservator, and to allow 
policyholders to protect their original 
benefits with increased premiums, rather 
than to decrease benefits with unchanged 
premiums as now provided. 





TO CONVENE IN SWAMPSCOTT 





National Life of Vermont Field Men to 
Be Addressed by Dr. Hubert Greaves, 
H. J. Johnson and Others 


The National Life of Vermont will 
hold its annual field convention in 
Swampscott, September 19-21. President 
Howland and Vice-President Brigham 
will speak the first morning. Others on 
the program with their addresses follow: 

“Personalit in Business’ — Dr. Hubert 
Greaves, on Public Speaking, Yale Uni- 


versity. : % 
“Ships of Gold’”—Rev. Frederick Olsen, Kit- 

tery, Me. : 
“Sales. Drive from Agency Standpoint”— 


Holgar J. Johnson, general agent, Penn Mutual, 
Pittsburgh. i 
“Challenge to Man Power”’—Harry C. Spill- 
man, New York. : ; 
Round table discussions are about 
prospecting, use of time, approach and 
closing, taxation and estate problems. 


CLARIS ADAMS RECEPTION 
When Claris Adams entered upon his 
duties as president of the Ohio State 
Life this week he was guest at a lun- 
cheon of the Columbus agency and given 
a shower of applications. The field force 
will hold a month’s drive in his honor. 





Chinese Insurance Experiences 


By Elsie Mumma 
Now On World Tour Selling Insurance 


Word has preceded that I was due to 
land in Shanghai. Upon arrival I was 
interviewed and entertained by E. F. 
Harris, manager of one of the largest 
insurance companies of the world. Next 
day Buster Brown—a famous character 
as well as one of the largest producers 
in the Far East—came to see what he 
thought would be a smart, severe, dis- 
appointed old lady. 

After days of sightseeing, nights of 
night clubs and mornings of seeing the 
sunrise, we had an informal meeting of 
insurance people at the Astor House. 
Here we discussed the general condi- 
tions in China and in America as well as 
in Japan. 

“You may have written 250,000 Yen of 
new business in Japan—but there is no 
business to be written in China. A ter- 
rible depression is in China,” I was told. 

How familiar that sounded. Depres- 
sion! Agents related all sorts of sad 
stories. From former experiences, I 
know what tragedies can do to anyone’s 
production, how discouragement destroys 
incentive and may bring one close to 
defeat. How, at such times, your prob- 
lems are definitely your own and it is for 
you to do or to die. 

I listened, then told them of experi- 
ences in similar times in the United 
States. Since it was not necessary for 
me to write new business, my trip being 
primarily a pleasure and educative tour, 
I accepted their statements as facts. 

“To see China one must go to Pek- 
ing!” En route to North China, alone, 
I thought over all these statements. 
had written business in New York dur- 
ing the depression, why not in China? 
Too much sightseeing and fun have al- 
ways made me want to do some work, so 
depression became a challenge to me. 


Surprised Peking 


Luckily, the third day in town, I made 
a deliberate interview, the result being 
an application for $20,000; (gold) check 
and medical examination at once. 1 
’phoned the local representative who in 


turn wired the manager in Tientsin. 
How excited he became. Rushed to 
Peking. “This is a prospect my man has 


tried two years to write. How did you 
do it?” The doctor said, “Miss Mumma, 
this is the largest application examined 
here in ten years.” 

During three weeks stay I had done 
a great deal of sightseeing. In addi- 
tion, another U. S. $20,000 gold contract 
was made. 

On March 17, according to my prom- 
ise, I went to Tientsin. Five companies 
used my time. In all $198,000 (Mex.) of 
business was delivered and paid for, 
$352,000 (Mex.) to be delivered in my 
absence. 

My greatest accomplishment was sell- 
ing a Chinese Taipan $10,000. Also, a 
Chinese firm has $100,000 business insur- 
ance policy under consideration. Inter- 
viewed the Wisemen—Chinese boys, for- 
eignly educated. They meet at tiffin 
Wednesday of every week at which they 
requested me to speak. It would have 
necessitated remaining another weck, 
which I decided against. They requested 
me to confer with Dr. H. H. Kung, 
Minister of Finance at Nanking, in order 
to design an insurance plan for Chinese 
Government workers. 

Upon returning to Shanghai all of my 
days were taken up in interviews with 
different agents. It was a thrill to ride 
in rickshaw in pursuit of business. 
Mansfield Freeman Host at Luncheon 

Mansfield Freeman, president of Asia 
Life, arranged for an _ underwriters’ 
luncheon at the Topside Club—17 The 
Bund. Present were both European and 
Chinese. After luncheon, I was called 
upon to give practical demonstrations as 
well as to tell impressions of insurance 
business in China. 

of the 


For two hours we had one 


most interesting meetings I have ever 
attended. I demonstrated the successful 
interviews I had in China, using the sales 
talk as nearly as I could remember. They 
gave me information on their prospects, 
asked me how I would endeavor to sell 
and what form I would recommend. 1! 
did my best. 
Chinese Insurance Conditions 

Chinese companies in Shanghai are 
these: China United, Taiping, Ning 
Shao, Tai Shan, China Insurance, China 
Assurance. 

International companies are these: 
U. S. Life, Confederation Life, West 
Coast Life, Sun Life of Canada, Manu- 
facturers Life, Crown Life, Occidental 
Life, Asia Life. 

The average Chinese policy is 3,000 
Mexican dollars and $10,000 (Mex..) is a 
large policy to an average man. The 
lapse ratio is 15%. 

Endowments, short term, are favorite 
policies. Death means nothing nor do 
they care about old age because their 
sons must take care of them according to 
their family system. Each son brings 
Mienza (or face) because so much more 
comfort and protection can be brought 
through them. The girls are of no im- 
portance. 

Among Europeans favorite policy is 
retirement. Returning to their foreign 
homes is the goal. Some policies on 
them are very large. The rates are sub- 
tropical—considerably higher than home- 
side rates. 

The Chinese Government is designing 
a law to restrict foreign companies to 
treaty ports. 

Difficulties in Sales 

Chinese can get 10 to 20% interest on 
their money. So it is hard to sell 3 or 
31%4% insurance policies. 

No agents are licensed because of no 
legislation—anybody can sell. 

Principal medical hazards are tuber- 
culosis and heart disease. 

Evils of the business are twisting; re- 
bating; lack of understanding, both on 
part of some agents and clients. 

Impressions 

It is practically virgin territory—mar- 
velous opportunities for future, real live 
wire. 

Deplorable injustices have been com- 
mitted against the policyholders by poor- 
ly trained, misinformed agents. 

Few agents do life insurance alone. 
Most have other business to provide 
larger source of income. 

Out of one hundred agents I met 
only a few who approached being finish- 
ed, well-rounded both in insurance know!- 
edge and salesmanship, well equipped 
with materials. Sorry to say, majority 
are miserably out of date. This is not 
the fault of the local managers as every- 
where I found them aiming to elevate 
standards of agents. 


U. S. Life General Agency 


In Panama Canal District 


Max Stemple has been appointed gen- 
eral agent for the United States Life in 
the Canal Zone with headquarters at 
Panama. During the past four years Mr. 
Stemple has represented American In- 
ternational Underwriters, property in- 
surance group with which the United 
States Life is affiliated. Mr. Stemple 
originally went down to the Canal Zone 
as a supervisor for the Hartford Fire, 
having previously been in the home of- 
fice of that company. For the American 
International Underwriters his territory 
is the entire Caribbean district. 








REINSURES DANISH CO. 


The Koldighus, a Danish mutual life 
company, has been taken over by the 
Tryg. The Koldighus paid too high an 
acquisition cost for its new business. 
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WAKING UP TO TRAGEDY 

There are evidences on every side that 
the country is gradually growing out of 
its lethargy about and 
the frightful toll of automobile 
dents. Safety news is being featured. 
Courts are giving stiffer penalties. 
Deaths and accidents are figuring more 
in conversation. There is a greater 
sense of responsibility; deeper indigna- 
tion over drunken driving; growing im- 
patience with speeding. 


indifference to 
acci- 


Larger fines and more drastic punish- 
ment for reckless driving became effec- 
tive in New York City on Tuesday. 
There is now a penalty of as much as 
$100 or thirty days imprisonment or both 
for first offenses; a larger fine and 
longer imprisonment for additional ones. 
The New York World-Telegram printed 
the new penalties in five different lan- 
guages on the front page of Tuesday 
night’s paper. 

It is significant, too, that all the daily 
papers in Greater New York have given 
generous recognition to the nation-wide 
motorcade, sponsored by the C. I. T. 
(Commercial Investment Trust) Safety 
Foundation, in co-operation with the 
American Automobile Association, which 
brought to New York this week the 
safest driver from each state in the 
union. These drivers, each of whom has 
a no-accident record of ten years’ stand- 
ing, was received by Mayor LaGuardia 
on Monday. Then they went into acci- 
dent clinic session on following days 
where travelogue and driving experi- 
ences were exchanged. They were wide- 
ly featured while here. Three of the 
honored drivers, by the way, are insur- 
ance agents. 

Last year the horror side of the auto- 
mobile collision and accident was em- 
phasized, with the article “—And Sudden 
Death,” featured. This year the keynote 
is the careful driver, who travels for 
years on the highways avoiding acci- 
dents. 





MERLE THORPE’S EDITORIAL 

Pinch-hitting for David Lawrence, 
editor, United States News, Merle 
Thorpe, editor of Nation’s Business, 
wrote the back page of that publication 
this week. He did an outstanding job 
based on the theme that life insurance 
best exemplifies American life and spirit. 
He pictured the American as a man hat- 
ing dependence and who has been able 
to achieve a large share of independence 


through life insurance. Sixty-three mil- 
lion Americans have sacrificed and saved 
in order to set aside billions to protect 
them from economic tragedy. 

Mr. Thorpe is particularly impressed 
by the fact that 60% of the life insur- 
ance in force is held by persons with 
average incomes of less than $5,000 a 
year. He sees forces at work to under- 
mine the insurance structure. Attacks 
on capitalism are incomprehensible to 
him, especially as insurance represents 
the largest accumulation of capital ex- 
clusive of the banks. An attack on cap- 
ital is an attack upon insurance. It is 
an attack on one of the chief and one of 
the most popular institutions in America. 

“What better than insurance fits into 
our institutions?” he asks. “Nowhere is 
it more pronounced than in the lower 
brackets. The charwoman, the porter, 
the waitress, the cab driver provide their 
own umbrellas against the days of rain. 
What better exemplification of this in- 
tangible something we call the American 
spirit.” 





LAY INSURANCE 


At the recent meeting of the section 
on insurance law at the American Bar 
Association convention the group of in- 
surance loss settlers and adjusters known 
as “lay adjusters” was the subject of a 
special committee report. The commit- 
tee took the position that if insurance 
adjusters are engaged in the practice of 
law such duties should be performed only 
by lawyers to the end that the bar 
should have the same control over activ- 
ities of representatives of the insurer 
that it has over claimants’ attorneys; 
that it is as wrong to subject the un- 
fortunate to the activities of lay adjust- 
ers as it is to subject the companies to 
the activities of solicitors of personal 
injury cases. It further reported that 
insurance companies and law offices 
should confine the activities of their lay 
employes to pure investigation and as- 
sessment of property damage. The em- 
ployment of laymen in a law office, or 
the employment of a layman in the per- 
sonal injury casualty field is not to be 
encouraged, the report said. The nature 
of the activities of independent lay ad- 
justers, whether employed by insurance 
companies or lawyers, or operating as 
independent contractors, should be sub- 
ject to careful scrutiny and proper regu- 
lation where required, in the opinion of 
the committee. 


ADJUSTERS 
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president of the Metropolitan Life, and Leland W. Cutler, 


vice-president of the Fidelity & Deposit, San Francisco, and president of the board 
of trustees of Stanford University, are on the program as speakers at the annual 


convention of the American Bankers 
cisco September 21-24. 
dent of the Riggs National 
Thorpe, editor of Nation’s 
Northwestern Mutual Life. 


President of the 


Association which will be held in San Fran- 
association is Robert V. 
Bank, Washington. 

Business, 


Fleming, presi- 
Another speaker will be Merle 


and recently made a trustee of the 





Jesse W. Phillips, chairman of the 
board, Great American Indemnity, and 
Wallace J. Falvey, vice-president, Massa- 
chusetts Bonding, were among the cas- 
ualty executives who “sat in” on last 
week’s annual meeting of the American 
Bar Association in Boston. 

ck * * 


Chas. E. Wickham, manager of the 
New York office of the American of 
Newark sailed for Bermuda, Wednesday, 
on the Queen of Bermuda. He plans de- 
voting many hours each day for the next 
two weeks to yachting, fishing and bath- 
ing. 

* * * 

Seaborn T. Whatley, vice-president of 
the Aetna Life, and Mrs. Whatley an- 
nounce the engagement of their daugh- 
ter, Betty, to Frank Reed Busch, son of 
Mr. and Mrs. Herbert Shephard Murphy 
of Farmington, Conn. Miss Whatley is 
one of West Hartford’s most beautiful 
girls. She attended the Chicago Latin 
School for Girls and Les Fougeres in 
Lausanne, Switzerland, and also studied 
at the Goodman School of Dramatic 
Arts in Chicago. Mr. Busch attended 
the University of Vermont. 

*K * * 


H. Frank Cary, for more than twenty 
years Pacific Coast supervisor for the 
Hooper- Holmes Bureau, has retired. 
About two hundred of his friends gave 
him a dinner on the eve of his retire- 


ment. Charles King represented the 
head office at the dinner. 
* * * 
Russell Rhodes, who has been with 


The Weekly Underwriter some months, 
and who was formerly a daily newspaper 
man and also was in the American con- 
sular service in England, has been made 
fire insurance editor of The Weekly 
Underwriter, succeeding the late N. H. 
Weed. In daily journalism he was a 
book reviewer for the New York Sun, 
dramatic critic of the New Haven Regis- 
ter, feature writer of Boston Globe and 
reporter on Hartford newspapers. 
x * x 

E. Edward Bird, chairman of the Le- 
gal and General, has been elected a 
director of William Deacon’s Bank, 
Manchester. 


Frederic Russell Bigelow, president of 
the St. Paul Fire & Marine, next Mon- 
day celebrates his forty- fifth anniversary 
with the company. A month ago he 
marked his twenty-fifth anniversary as 
president. Mr. Bigelow’s father had been 
president of the St. Paul fifteen years 
when F. R. Bigelow joined the com- 
pany on September 7, 1891, as a clerk 
in the marine department. He succeeded 
his father as head of the company on 
August 11, 1911. 

. *£ « 

John C. Piver, Jr., has been made 
vice-president of the Underwriters Re- 
port, San Francisco, and will be in 
charge of the Pacific Northwest office. 
Robert A. Keene will continue as resi- 
dent secretary of the paper at Seattle. 

ee 2 


Charles A. Stender, claim manager of 
the New York office, Standard Accident, 
and Miss Lois E. Danner of Montclair 
will be married September 11 at the 
Fifth Avenue Presbyterian Church. Paul 
R. Danner, brother of the bride-elect and 
assistant secretary of the United States 
Life, will be the best man. 

x * * 

Dudley Cates, vice-president, Commer- 
cial Investment Trust Corp., well known 
to insurance people as a one-time Marsh 
& McLennan executive, is traveling 
abroad. He is expected back the latter 
part of September. 

* ¢ ¢@ 

Florence P. Clarendon, secretary of 
Henry Moir, president of the United 
States Life, has returned from Europe. 
She visited Lake Como and other places. 

cs * * 


Dr. S. S. Huebner, professor of in- 
surance at the Wharton School of 
Finance of the University of Pennsyl- 
vania and president of the American 
College of Life Underwriters, is now 
at Atlantic City preparing to undergo 


a tonsilectomy prior to the opening 
of the new school term. 
a 


P. Douglas Garton, casualty superin- 
tendent of the Atlas Assurance, has ar- 
rived in England. After a visit to the 
head office he will take a Mediterranean 
cruise, returning to Canada in October. 
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The Canadian Superintendents 
The insurance commissioners enjoy 
having visitors at their convention and 


none more so than do the Canadian 
Superintendents. At the latter’s con- 
vention last week in Quebec were a 
dozen or so United States convention- 
eers and the Department heads took 
them right into the family. Lawyers 
predominated among guests. They in- 
cluded Allan BroSmith, Travelers; Rob- 
ert Hall, Aetna Life; Charles P. Butler, 
Insurance Co. of North America; Lamar 
Hill, America Fore; George Meri- 
gold, Prudential; A. Chalmers Charles, 
New York marine insurance lawyer, and 
Fred G. Dunham, Metropolitan Life. 
Among others present were Charles G. 
Taylor, Jr.; Metropolitan Life; Albert 
N. Butler, Corroon & Reynolds; Charles 
Howell, the Kansas City reciprocal man; 
Orville Davies, General Exchange Insur- 
ance Corporation; F. Robertson Jones, 
Association of Casualty & Surety Exec- 
uties, and Otto Patterson, vice-president 
American Automobile of St. Louis. The 
latter was host at a yacht party. A 
number of wives of insurance super- 
intendents and insurance men _ were 
among the passengers on the boat. 

One of the most pleasant features at 
the banquet was when the Canadian 
Superintendents presented a watch to R. 
Leighton Foster, former Ontario com- 
missioner, in recognition of his services 
to the association. If anyone has de- 
served recognition from confreres it is 
Foster. For years he was the associa- 
tion’s master of ceremonies, chief mixer, 
head diplomat. The watch was pre- 
sented by B. A. Dugal, Quebec Super- 
intendent. Dugal particularly appreci- 
ated this pleasant gesture as he and 
Foster have been warm friends for 
years, 

Ernest Palmer, insurance commissioner 
of Illinois, did not seem disturbed at 
the convention by the controversial 
whirlwind he has been in for some 
months. The talk he made at the con- 
vention made a good impression and he 
is telling funny stories again in public. 
For a time he was too serious for humor- 
ous anecdotal chatter. 

he convention heard company rep- 
resentatives speak on the subject of per- 
sonal floater, standard policy, subject of 
a@ committee report. Some of them 
voiced their objection to the form of 
Policy adopted expressing the opinion 
that there could be improvement. There 
was inquiry whether statutory fire stand- 
ard conditions apply to the policy, and 
if they do apply is it necessary that 
such provisions be printed on the pol- 
ity. Nobody seemed to know whether 
or not the provisions of the standard 
te policy would apply. 

é€ question is, if a policy of insur- 
ance covers against the peril of fire 
among other perils, such as in the case 
of an All Risk policy, does that make 
ita fire policy, thus subject to statutory 
conditions provided in a policy insuring 
against. fire. The Superintendent un- 
doubtedly will refer this to their attor- 
heys general. 

The report of the Canadian Superin- 

















tendents’ joint committee on definition of 
fire, marine and casualty insurance was 
read. Superintendent Garrett of British 
Columbia did not think the enabling 
statute as recommended at the St. Johns 
conference, and which has been enacted 
into law in several of the provinces, gave 
him the authority to promulgate the rul- 
ings of the joint committee. The rec- 
ommended resolution met with no objec- 
tions on the part of company men. 

The valuation committee and the life 
insurance committee had no new legis- 
lation to recommend. 

At the convention B. A. Dugal, Que- 
bec Superintendent, said that the Fed- 
eral versus Provincial jurisdiction prob- 
lem, which has disturbed Canadian in- 
surance for some time, was still far 
from settled. 

“The 1931 judgment of the Privy Coun- 
cil stated that insurance jurisdiction was 
provincial,” he said. “It is equally true 
that solvency and insolvency is of Fed- 
eral jurisdiction and that Ottawa has 
the power to enact a winding-up act, 
but when it enacted an amendment to 
the act in 1932 did it not, under the 
guise of legislation concerning insolven- 
cy, again legislate regarding insurance, 
which does not come under its juris- 
diction ?” 

Among subjects discussed at the con- 
vention were losses traced to scorching 
and cigarette burns. Various deductibles 
and penalties were suggested. 

The Mutual Fire Underwriters Asso- 
ciation of Ontario made a proposal that 
non-disclosure of other insurance in the 
application should automatically render 
the policy void, regardless of fraud. An- 
other subject discussed was cancelation 
on ten days’ notice instead of fifteen. 

Superintendent Pink’s “Hands Across 
the Sea”—and across the border—ad- 
dress was delivered at the banquet. 

* * #* 


Rain Insurance on Tourists 


from Abroad 


Seventy motorists who arrived on the 
Queen Mary during the last voyage to 
this city were insured against bad weath- 
er spoiling a tour after landing from 
New York and which embraced Toronto 
and Montreal. For example, the motor- 
ist’s expense of $25 a day will be paid 
for every day on which there is an ap- 
preciable rainfall. If it rains every day 
his land tour will have been expense 
free. 

Cricket matches have been a bad rain 
insurance risk for London underwriters 
this year. Scores of them have been 
washed out altogether. Not a single 
match was played on one day in July— 
a day on which nearly a score of “big 
league” matches were scheduled to take 
place. Cricket risks are covered at a 
rate of 10 to 14%. Tennis matches pay 
about 12% and agricultural shows and 
fairs 9%. 

It is possible to insure against 1% 
inches of rain falling in a week by pay- 
ing 5 shillings ($1.25.) Compensation is 
about $10, but in the two rainiest months 
—July and August—it is nearer 35s. 


($8.75.) 


H. J. Werder Missing Figure at 
Building Obsolescence Luncheon 


It is unfortunate that H. J. Werder, 
writer on insurance subjects and insur- 
ance adjuster, could not attend the lun- 
cheon at Columbia University Club Mon- 
day given to Dr. Hans Heymann of 
Berlin, leading authority on the subject 
of Property Life Insurance (rehabilita- 
tion from building obsolescence) be- 
cause Mr. Werder has been a pioneer in 
this country in telling the public just 
what this type of insurance is. He could 
not attend because he has been in ex- 
tremely poor health for some time. He 
lives in Brooklyn. 

For some years Mr. Werder has 
studied the subject of replacing of obso- 
lete buildings through use of insurance 
funds, his attention having been attract- 
ed to it in Germany where the Property 
Life Insurance Co., headed by Dr. Hans 
Heymann, has been successfully operat- 
ing for a couple of decades. He has 
long since been convinced that there is a 
place for this insurance in this country 
and articles by him on this subject in 
The Eastern Underwriter attracted con- 
siderable attention among builders, con- 
tractors, housing economists and real 
estate men. They were the first such 
articles printed in this country. He fol- 
lowed the articles up by calling on 
Henry Morgenthau, amién Deutsch 
and other well-known New Yorkers who 
are students of blighted areas, enlisting 
their interest. 

It was the attention created by Mr. 
Werder that was partly responsible for 
the movement which brought Dr. Hey- 
mann to this country to explain his own 
experience and that of his company with 
this insurance. A story about the lun- 
cheon will be found on another page of 
this paper. 

x oe * 


New Mexican National Highway 
Presents Car Insurance Problems 


Automobile insurance problems which 
have arisen following the opening of the 
new National highway from Monterrey, 
Mexico, to Mexico City are described by 
John C. Leissler in the Southwest Under- 
writer. 

“It is pointed out that the standard 
automobile policies issued in this country 
provide protection throughout the United 
States and in Canada,” he said, “but that 
the protection ceases when the motorist 
takes his car into Mexico, unless he has 
previously provided a special endorse- 
ment. Accordingly, local agents are 
urged to bring this matter to the atten- 
tion of their customers, particularly if 
they are planning to join in the proces- 
sion of American tourists who now are 
exploring Mexico. 

“The Texas standard automobile policy 
provides for four endorsements, two of 
broad form, and two which exclude the 
Federal districts of Mexico, namely, Mex- 
ico City, the capital; Lower California, 
and Quintana Roo, Yucatan. The prem- 
ium for these endorsements has not been 
specified by the Texas insurance depart- 
ment as it has held that it has no super- 
vision over rates for protection in a 
foreign country. It is explained that if 
one of the endorsements is not used, the 
motorist enters the country at his own 
peril, and that he will be seriously em- 
barassed should an accident of any kind 
occur. 

“The problem confronting the insur- 
ance companies is to determine what 
rate shall be charged for the extra pro- 
tection. It will prove difficult to arrive 
at an adequate premium because of the 
lack of experience and because of the 
unfamiliarity of the underwriters with 
Mexican laws and customs. The com- 
panies now are feeling their way, some 
charging an additional premium for the 
Mexican endorsement while others are 
charging no additional premium. Like- 
wise there is no uniformity in the amount 
of extra premium that is being charged. 

“Heretofore the companies have made 
no charge when a motorist drove his car 
into the border cities or as far south as 
Monterrey, but now that the long trip 
into the very heart of Mexico is avail- 
able, it is argued by many that an extra 
premium should be charged. It also is 





H. J. WERDER 


pointed out that the local agents will 
serve their customers best if they will 
issue the broad forms because most of 
the motorists taking the new highway 
will visit Mexico City." 


The Two Greatest Business Families 
of Japan 

The September number of Fortune, 
an extraordinary publication, is entirely 
devoted to the Japanese Empire. It gives 
the history of Japan, tells who runs the 
Empire, who are its great personalities, 
describes its industry and commerce, and 
attempts to analyze Japan’s territorial 
expansion. 

From an insurance standpoint one of 
the most interesting articles bears the 
headline: “Men, Yen and Machines.” 
This is a fine picture of Japanese busi- 
ness and the personalities who dominate 
it. Two great business families of Japan 
are the Mitsui and the Mitsubishi, as 
the Iwasaki family is known. The Mitsu- 
bishi interests own among other things 
the Tokio Marine & Fire. The Mitsui 
owns the Mitsui Life and the Taisho 
Marine & Fire, 

The Japanese insurance man _ best 
known to Americans is Kamakichi Ka- 
gami of the Mitsubishi, who has been 
in this country on a number of occa- 
sions. He is president of the Tokio 
Marine & Fire and is 70 years old. His 
career is one of the great self-made 
advancements in Japan as he is the son 
of a petty Government clerk. The pres- 
ent head of the family is Baron Koyata 
Iwasaki, who is 57 years old. He suc- 
ceeded his father in 1917. 

Mitsui interests run the Mitsui Bank 
which does 6% of Japan’s business; 
Mitsui Trust Co., which does 17% of 
trust business, and the Mitsui Life In- 
surance Co., which does about 2% of, 
the insurance business. It handles more 
than 40% of Japan’s total imports and 
exports. 

One of the great puzzles found by 
Fortune in Japan is the manner in which 
her people triumph over nature in its 
catastrophes. Japan has four earth- 
quakes a day with a more or less de- 
structive shock every two and a half 
years or so and every now and again 
a catastrophic smash-up like the quakes 
of 1596 and 1703 and of 1854, when 5,500 
people were killed, and the eruption of 
1888, which ruined an area of 130 square 
miles in ten minutes, and the earthquake 
of 1891, which destroyed 80,000 houses, 
and the earthquake of 1896, which took 
27,000 lives, and, finally and most con- 
vincingly, the great Tokio earthquake 
of September 1, 1923, which killed well 
over 150,000 people and destroyed prop- 
erty worth $2,750,000,000. In addition 
to earthquakes there are annual fires 
which reduce 400 acres or so of wood 
and paper buildings. And, in addition 
to fires and volcanoes, there are ty- 
phoons, tidal waves and floods which 
together drown some 600 people in an 
average year and wash out $7,500,000 of 
property. 
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Changes in Term Rule 
Made in New Jersey 


WILL FACILITATE PAYMENTS 





Government, Religious and Educational 
Risks Eligible for Annual Pay- 


ment of Term Premiums 





Fire insurance companies, agents and 
brokers were notified Wednesday by 
Leon A. Watson, experts of the Schedule 
Rating Office of New Jersey, of an 
important change in the term rule af- 
fecting insurance on government, religi- 
ous and educational property risks. 

Property owned and occupied in whole 
or in part by federal, state, county or 
municipal governments, fraternal, reli- 
gious or charitable organizations and 
those educational institutions which are 
not operated for profit, when eligible 
to be insured for a term of years under 
the term rule may (to initiate an ar- 
rangement under which the premiums 
will be payable in equal annual amounts) 
have insurance written to expire in equal 
amounts, one, two and three years, or 
one, two, three, four and five years 
from a common inception date at pro 
rata of the term rate when the following 
clause is attached to the policy: 


New Clause Attached to Policy 
“One-third of the original amount of 


this policy (being $.............. ) will 
SN oi tek abe gaara ce nem one-third 
is scceinas F odd dak ) Wil GMBISE? we veces 


‘es hedesenss , and the remainder, being 
one-third of the original amount less 
reductions, if any, but future endorse- 
ments plus additions, if any, by future 
endorsements, will expire*.............. 
SS In consideration of the is- 
suance of this policy at a rate of prem- 
ium equal to a pro rata proportion of 
the three year term rate, it is agreed 
by the insured that in the event the 
portion of insurance expiring in one year 
or the portion expiring in two years be 
not renewed for a full three-year term, 
an additional premium on such expired 
portion shall immediately become due 
and payable, at a rate equal to the dif- 
ference between the pro rata three-year 
term rate at which originally written, 
and the annual or two-year term rate 
appropriate to the expired term of the 
then expiring portion, and in like manner 
if this insurance be canceled, whether 
at the request of the insured or of this 
company, the return premium shall be 
readjusted to the basis of the annual, 
two-year and three-year terms of the 
portions of insurance in force at time-of 
cancellation.” 

“*Insert month, day and year—one 
year, two years and three years respec- 
tively, after commencement date of pol- 
icy.” 

The fractions, percentages and refer- 
ences to years should be changed to 
correspond when the insurance is written 
on a four or five year term basis. 

“To take advantage of this rule,” says 
Mr. Watson, “existing policies may be 
canceled pro rata, provided they are re- 
written from the date of cancellation 
in the same company, upon the same 
property, for an equal or greater amount, 
and for terms as above provided, any- 
thing in the rules elsewhere to the con- 
trary notwithstanding. 


Explanation 


“Assume total insurance involved $60,- 
000; all expiring during one calendar 
year. Rate $1.00. 

“Under the rule it would be permissible 
to divide the $60,000 into thirds and write 
as indicated by the following set up on 
a three-year term basis: 

Premium 

“20,000 for 1 year at 1/3 the 

3-year term rate............ $ 


“$20,000 for 2 years at 2/3 the 








Would Hold N. Y. State 
Liable for Fire Losses 


SUIT FOR 





$100,000 IS FILED 





Claimant Contends State Has Duty to 
Furnish Adequate Fire Protection 
Through Cities 





An interesting case on the calendar 
of the New York Court of Claims for 
argument September 21, which if sus- 
tained would permit fire insurance com- 
panies to collect from the State of New 
York losses sustained on account of 
municipalities failing to supply proper 
fire protection, is embodied in the claim 
of John A. Rudd of Schenectady. 

The complaint, filed in the Court of 
Claims, reads in part as follows: 


“That on or about June 7, 1936, this 
claimant who was in the warehousing 
business with offices and warehouse lo- 
cated at No. 126-140 Odell Street, Sche- 
nectady, N. Y., suffered great damage 
to his property and the property of 
others, when his warehouse and the con- 
tents thereof were completely destroyed 
as the result of a fire of unknown ori- 
gan in a building nearby which spread 
to claimant’s warehouse by reason of 
the failure on the part of the State of 
New York, its agents, servants and em- 
ployes upon promptly being notified of 
the fire, in omitting and neglecting, after 
said notice, to supply or furnish suffi- 
cient or adequate quantities of water 
with adequate pressure sufficient to ex- 
tinguish the fire before it reached the 
warehouse of the claimant. * * * 

“That it was the duty of the State of 
New York to furnish adequate and suffi- 
cient fire protection; that the State of 
New York through its authorized agent, 
the city of Schenectady, its agents, ser- 
vants and/or employes, failed, omitted 
and neglected to supply or furnish a 
sufficient or adequate supply of water, 
hose and pressure to transport the same 
and did not have sufficient men or ap- 
paratus to propel, control or extinguish 
the fire in question thereby causing a 
loss to the claimant in the sum of $100,- 
000.” 


Far-Reaching Effects 


This claim presents an unique pro- 
posal. It is presented on the assumption 
that firemen are officers of the state 
discharging a state function in the exer- 
cise of the police power of the state. 
The far-reaching effects of this doctrine, 





3-year term rate............ 333.33 
“$20,000 for 3 years at the 
3-year term rate............ 500.00 
Initial Cost..... 0 $1,000.00 

“Annual cost thereafter for 
$20,000 for 3-year term.... $ 500.00 
_ “The same principle is applicable to 
insurance to be written on a 4- or 5-year 

term basis.” 
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if sustained by the courts, can scarcely 
be visualized. It would mean that many 
thillion dollars of claims against the state 
might be filed each year by fire insur- 
ance companies whenever a loss was 
sustained by reason of lack of adequate 
pressure, water supply or sufficient num- 
ber of firemen. 

It is the practice in the Court of 
Claims to hear the evidence and the ar- 
guments before a case is judged. This 
is done because it is only in the Court 
of Claims that litigation against the state 
may be instituted. So that before the 
court can entertain a motion to dismiss 
the claim, it will undoubtedly admit the 
evidence and accept the briefs of the 
parties. 

At the home office of Harry W. Wil- 
liams, Albany attorney, who filed the 
claim papers for Mr. Rudd, it was stated 
that in preparing the case the conclusion 
had been reached by counsel that fire- 
men, outside of mere operators of munic- 
ipally owned vehicles, are in fact officers 
of the state and to them is delegated 
the police power of fighting fires on be- 
half of the state; that such being the 
case, the state and not the city is pri- 
marily responsible for the furnishing of 











Standard Insurance Company 
of New York 


Head Office: 80 John Street, New York 


J. A. Kesey, President 


G. Z. Day, Vice-President 


C. L. Henry. Secretary 


Statement December 31st, 1935 


CAPITAL . . ° ° 
PREMIUM RESERVE ° 
OTHER LIABILITIES ° 
NET SURPLUS . ‘ ° 
TOTAL ASSETS . ° 


New York Insurance Department Valuation Basis. 





in the above are dep in 








. $1,500,000.00 
° 1,394,790.53 
. 270,546.00 
. 3,095,002.70 
: 6,260,339.23 


Securities carried at $60,534.96 
tates as required by law. 


Te 





adequate fire protection, and it will no 
doubt be along these lines that the argu- 
ment for the claim will be predicated. 


Case to Be Carried to Highest Court 


__It was also stated at the office of Mr. 
Williams that the case will be carried 
to the highest court, if the Court of 
Claims refuses to entertain the claim. 
It is hardly thought likely that the Court 
of Claims will throw the case out with- 
out listening to the evidence, as in that 
event the claimant would be deprived 
of a constitutional right. The procedure 
will be to argue the case in the Court 
of Claims, present the evidence, file 
briefs, and then, if an adverse decision 
is had, to file an appeal with the Ap- 
pellate Division of the Supreme Court. 
The Court of Claims can hardly, in the 
regular course of business, rule on the 
matter before the end of October which 
means that it will be sometime very late 
in the fall before it can reach the Ap- 
pellate Division and sometime in 1937 
before the Court of Appeals may pass 
upon its merits. 

So far as is known this is the first 
clairn of its kind that has been filed with 
the Court of Claims and as it sets up 
a new ground for action, the court is 
bound to give the subject thorough study 
and consideration. 





LOSSES INCREASE IN WEST 


Combined fire and windstorm losses of 
the Boston and Old Colony in western 
territory reporting to the Lansing, Mich. 
office are approximately 50% above the 
figures for the comparable period of 
1935, according to B. L. Hewett, West- 
ern manager and vice-president of the 
company. Large losses have not in- 
creased greatly, according to a casual 
survey of reports, but there has been 4 
multiplicity of small losses. 





The Pennsylvania Insurance Depart- 
ment has appointed Edward J. Doyle of 
Philadelphia as actuary at an annual 
salary of $4,200. 
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By Spencer Welton 


Peripatetic Vice-President 


A week or two ago a sturdily built 
man, just past the haif century mark, 
yas ushered unannounced into the of- 
fce of an insurance executive. That 
dividual, rising with outstretched hand, 
exclaimed “How do you do, Mr. Dodge; 
although I’ve never had the good fortune 
to meet you before, I recognize you from 
your pictures in the insurance papers 
and I've heard and read so much of your 
work, with and for state and national 
associations that I feel I know you very 
well.” j 
That is how numberless insurance ex- 
ecutives, country-wide, feel about Albert 
Dodge of Buffalo, N. Y.—those who 
haven't met him have for years been 
reading and hearing of his frequent and 
important contributions to the progress 
of insurance as an institution. 

And with all of this, he has found 
time to establish himself as one of the 
leading insurance producers of the coun- 


try. 
Duty of Agent to Work for His 
Associations 


Albert Dodge prefers to think of his 
association work as avocational—a relax- 
ation from the stern business of making 
a living—but those who know him best 
will tell you that he Has been actuated 
by a genuine conviction that it is the 
duty of every agent, large or small, to 
contribute something helpful to the up- 
building of the profession to which he 
belongs. 

With the rank and file that takes the 
form of paying annual dues and attend- 
ing local board, state and national meet- 
ings, 

Others find it possible to contribute 
more time to the cause and are active 
on local committees and still a third 
group, trained to executive work and 
possessed of the ability to talk effective- 
ly to audiences of any size, are continu- 
ously drafted to serve on company con- 
ference committees and to travel about 
the country, addressing conventions and 
generally doing what is possible to in- 
form and inspire those who are not di- 
rectly in touch with the successive major 
developments of their profession. 

It is to this last group that Albert 
Dodge belongs and it is no exaggeration, 
although it may be an impertinence, to 
guess that the actual direct cost to him 
of his voluntary work on behalf of vari- 
ous associations is a sum running well 
into five figures. 

But let’s go back a bit and see how 
i dge—everybody calls him Al—got 
into this business. 


Born in Buffalo 


Al Dodge was born in Buffalo a trifle 

over a half century ago. The Dodges 

came originally from Michigan and were 

sturdy pioneer folk, who thought straight 

and believed that actions were better 
words. 

As an example, when what is gener- 
7 called the Civil War broke out, the 
elder Dodge, aged sixteen, started with 
three brothers for the front, and wound 
up eventually in Andersonville Prison. 
at vigor of thought and purposeful- 
ness of action are a Dodge heritage is 
evident to all who have come in contact 
With the present head of the family. 

At two years of age Al Dodge went 

k to Michigan, where he attended 
school, until necessity for cementing him- 





ALBERT DODGE: 


Buffalo Agent Nationally Known for His Sage Council, 
Winning Personality, Sound Common Sense; Has 
Contributed Much to Success of Agents’ Organizations 


self to a payroll sent him out to get a 
job. From a friend who had moved to 
Pittsburgh he heard of an opening in 
the real estate business in that city, and 
promptly went there to appropriate it. 

It proved to be a commission job, 
based upon securing options on various 
parcels of real estate, which were later 
auctioned off in lots to people who in- 
tended to build upon them. If it rained 
on the day of the auction and no sales 
were made the options lapsed and there 
were no commissions for young Al 
Dodge. He recalls with a chuckle—made 
possible by the remoteness of the inci- 
dent—that that was the wettest season 
that Pittsburgh had ever known, and 
his commissions were almost wholly non- 
existent. 

Started in Casualty Insurance 


So he contrived to get himself a job 
with the general agent of the New Am- 
sterdam Casualty where he remained a 
year and then went to the Central Ac- 
cident, which was then owned by H. J. 
Heinz, the “Pickle King.” There he re- 
mained five years until the company was 
bought by the Maryland Casualty. 

Then Al Dodge went to Buffalo to 
work for Armstrong & Husted, general 
agents of the Standard Accident, that 
firm later becoming the Armstrong-Roth- 
Cady Co. With that agency he remained 
twenty-eight years, being part of the 
time senior vice-president in charge of 
casualty and surety lines, which have 
run into an annual premium volume of 
approximately $1,000,000. 

Approximately one and a half years 
ago Mr. Dodge left the Armstrong- 
Roth-Cady Co. and went into business 
on his own account and under his own 
name and is now general agent of the 


Massachusetts Bonding & Insurance Co. 
His Outside Activities 

As intimated above, Mr. Dodge, the 
successful business man, has nevertheless 
found time to interest himself in other 
things. In 1914 he drafted the original 
by-laws of the International Organiza- 
tion of Kiwanians and was the first 
international secretary of that organi- 
zation. 

For twenty-five years he has been 
president of the Hamburg Free Library 
Association and is president of the Boy 
Scouts’ Council. At the moment he is 
chairman of the advertising and publicity 
committee of the Buffalo Board, he is 
chairman of the company conference 
committee and a director of the New 
York State Association of Insurance 
Agents, he is a national councillor for 
New York State with the National As- 
sociation of Insurance Agents and he is 
and for five years has been chairman 
of the National Association’s committee 
on publicity and education. For two 
years Mr. Dodge was president of the 
New York State Association, has been 
on its executive committee for ten years 
and was for two years on the executive 
committee of the National Association of 
Insurance Agents. 


Both Producer and Underwriter 

Mr. Dodge joins to an unusual degree 
the qualities of underwriter and pro- 
ducer, a combination so infrequently dis- 
covered as to be worthy of special com- 
ment. His interest in business develop- 
ment led him some years ago to organ- 
ize and develop a cooperative advertis- 
ing campaign for agents, which was so 
practical and so generally adaptable that 
it received the official approval of the 


Marine of London Publishes 
History On 100th Anniversary 


The Marine Insurance Co., one of sev- 
eral British offices which celebrate their 
centenary this year, has just published a 
history of its eventful hundred years of 
life. The book is the work of anony- 
mous authors and they have made an 
excellent job of their task. The follow- 
ing outline of the Marine’s history is 
taken from this book. 

The deed of settlement of the company 
was executed on July 30, 1836, and the 
first chairman was the then Lord Mayor 
of London, the Right Hon. W. T. Cope- 
land, an energetic business man and 
member of Parliament, who was then 
only 38 years of age—one of the young- 
est Lord Mayors in the lengthy history 
of the British metropolis. 


F. A. White Fostered Expansion 


The first board, like its successors, was 
strong but although the company seems 
to have made some headway at first it 
had its phases of marking time later. 
Not until 1874, with the appointment of 
the late F. A. White as underwriter, did 
the Marine’s great expansion begin. By 
a series of far-sighted moves and shrewd 
appointments, Mr. White laid the foun- 
dations of the office’s fine connections 
in the United Kingdom and overseas. 


It was during that time that close asso- 
ciations were established with the Penin- 
sular & Oriental Steamship Co., and 
with Chubb & Son, who have long held 
a leading position in the New York 
market. Many other important connec- 
tions were also formed during the White 
regime. 

Mr. White served the company bril- 
liantiy as underwriter for twenty-five 
years and then for twenty-six years 
more as a director. During those years 
other able men came forward whose 
task was far from being merely to main- 
tain traditions, for they had to adapt 
themselves and the business of the com- 
pany to ever-changing conditions. The 
strength and vigor of the Marine today 
owes an incalculable debt to their ability. 

Prominent among the later develop- 
ments of the Marine were the great 
events of the war years and a variety 
of important consequences. In the lat- 
ter part of the war—1917—an alliance 
was brought about between the Marine 
and the London & Lancashire through 
the initiative of Frederick Pascoe Rut- 
ter (now Sir Frederick), and an asso- 
ciation was then commenced which has 
proved of immense advantage to both 
offices. 





DODGE 


ALBERT 


National Association of Insurance Agents. 

Not only is he thoroughly informed of 
what is latest and best in business de- 
velopment, but frequently contributes, 
through the insurance press, practical 
suggestions of his own to the fraternity 
as a whole. 

Mr. Dodge is an active member of 
the Buffalo Athletic Club, of all the 
Masonic Orders, of the Buffalo Hotel 
Men’s Association, of the chamber of 
commerce and of the Buffalo Ad Club. 

As the seasons make each appropriate 
he indulges in his fondness for music 
and for fishing. For the latter he goes 
to his summer place on Georgian Bay in 
Ontario, where he shares an island with 
a member of the Ontario Parliament 
and the sheriff of the county in which 
the island is located. 

His Son in Insurance 

He has a son who has now entered 
the agency and one daughter, Miss Ruth, 
who divides her interest between eques- 
trianism and social service work, for 
both of which she has great enthusiasm. 
Many of those who have attended the 
conventions of the National Association 
have met her with Mrs. Dodge, who has 
herself become a confirmed convention- 


eer. 

Al Dodge tells you he thinks the time 
has come to “taper off” on association 
activities—to let the younger men bear 
the heat and the burden of the day, 
but it’s certain that the elder statesmen 
of the organization will never willingly 
permit him to relinquish his active inter- 
est in National Association affairs. 

His sage council, his winning person- 
ality, his sound common sense and his 
country-wide acquaintance with both 
agents and company executives are too 
valuable to lose so long as he can be 
induced to carry on, even though a little 
reluctantly. 

MRS. WM. C. STAINSBY DIES 

Mrs. Edythe B. Stainsby, widow af 
the late William C. Stainsby, who for 
some years was chief examiner of insur- 
ance companies for the New Jersey De- 
partment of Banking and Insurance, died 
last week in Newark, N. J. 
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Property Life Insurance Meeting 


(Continued from Page 1) 


here as author of the book, “The Labor 
Question.” He was also graduated tom 
Konigsberg University, where he wrote 
a treatise on “The Social Maintenance 
of Property Value on the Basis of In- 
surance.” Next, he had commercial ex- 
perience in Hamburg, London, Paris 
and New York. He became managing 
director of the European Life Insur- 
ance Co. for fifteen years. During the 
World War he worked out an actuarial 
basis of houselife insurance with the 
help of Dr. Hoeckner who had been 
mathematical director of the old Leip- 
ziger Life Insurance Co. for twenty-six 
years. Legal factors were worked out in 
association with a number of German 
professors, scientific men, and others, in- 
cluding Dr. Gruner, first president of 
the German Reich Insurance Depart- 
ment. 

In 1920 he established the Property 
Life Insurance Co. of Berlin, with a 
capital of 15,000 gold marks which in 
course of time became 800,000 gold 
marks. This was under the guidance of 
the Munich Reinsurance Co., the Darm- 
staedter and National Bank and other 
German banks, industrial and shipping 
concerns. His friends claim he was 
originator of the idea of the Interna- 
tional Bank, which grew out of his book 
“The Bank of Nations.” 

Describes Property Insurance 

In his talk at the Columbia University 
Club Dr. Heymann said that property 
life insurance includes insurance against 
obsolescence and depreciation of machin- 
ery, ships and motor cars as well as 
property. 

“All property, whether it is a house, 
a machine or a ship, is an organism 
which functions much the same as the 
human organism,” he said. “And in order 
to preserve the life of this organism it 
must be provided with a life and repro- 
duction quotient, the same as man re- 
quires his rations for nourishment and 
for continuation in the life of his 
children, * * * 

“Property life insurance, with its sub- 
divisions of house life insurance, machin- 
ery life insurance, ship and motor life 
insurance, would undertake to provide, 
on the basis of a contingency of depre- 
ciation and delapidation of buildings, 
machinery, etc., against fixed annual 
premiums the necessary collective cover 
for capital required by the insured house 
or factory owner, etc. 

“Only in this way can the risk be 
equalized, can an even distribution of the 
losses through depreciation and obsoles- 
cence be made over a number of prop- 
erties or factories which have been 
carefully graded and grouped in various 
risk classes. 

Repairs 

“Property life insurance will refund 
the cost of all vitally necessary repairs. 
Exactly as in ordinary life insurance an 
individual premium reserve fund to the 
credit of each insured member is kept, 
a fund will be available to act as cover 
for the losses incurred by depreciation. 
The longer the property is used the 
greater this reserve becomes and it is 
utilized for all vitally necessary repairs 
and finally placed at the disposal of the 
owner for the total replacement of the 
insured property. 

Fund Left in Trust 

“In the measure as the property is 
consumed the money required for re- 
placement accrues and is placed at the 
disposal of the insured member who ac- 
tually required for replacement. This 
fund is voluntarily left in trust by the 
property owner as it is thus more freely 
available. 

“Included in the annual premium is a 
risk premium which serves the purpose 
of covering expenses for repairs and 
premature delapidation, and which is 
also held in trust for the insured mem- 
ber. The company does not derive any 
profit from these risk premiums cover- 
ing the repair losses. The company, as 
far as these repair premiums are con- 
cerned, merely acts as trustee and 
should difference in regard to repairs 


permissible be unavoidable, a decision 
shall be reached by arbitration. 

“As the building index figures may 
quite possibly vary during the life of 
insured property the amount of the in- 
sured sum, as also the amount of the 
premiums, are to be determined in ac- 
cordance with the replacement value of 
the property and are therefore variable. 
This would mean periodical estimates 
of rebuilding costs. The risk of the 
company can be distributed by reinsur- 
ance although premature total loss hap- 
pens much more rarely in Property Life 
Insurance than in human life insurance.” 
Advantages of Property Life Insurance 

In discussing advantages of Property 
Life Insurance Dr. Heymann summar- 
ized: 

1. Losses occasioned irregularly to 
buildings, plant, machinery and other 
mobile objects, either through deprecia- 
tion or unforeseen catastrophe, may in 
future be covered by payment of an 
exactly calculated, gradually reduced an- 
nual premium. 

2. After the economic expiration of 
the life of the property the reserve fund 
formed by these premiums serves as a 
renewal fund for the aforementioned ob- 
jects. Thus, there is created a constantly 
equal continuum of value, made up of 
the total of the remaining value of the 
insured object and the increasing re- 
serve fund of the policy. (For instance, 
as the value of the house is reduced, the 
value of the policy increases and when 
the house has become valueless, the 
money for a new house is available.) 

3. Insofar as the insurance certificate 
is ceded to a creditor, the latter has a 
guarantee he can constantly check and 
which is a guarantee of the economically 
most suitable reproduction of capital. 
(For instance, the credit giver has, apart 
from the usual security of ground and 
building, a third security in the form of 
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Dr. Hans Heymann (center) and his 


son, Hans (left) with Dr. Maurice 
Deutsch, housing economist (right) 


the policy of the Property Life Insur- 
ance, making it possible for higher mort- 
gages to be granted on longer and cheap- 
er terms.) 

4. The replacement of property which 
is old or old-fashioned is facilitated and 
accelerated by Property Life Insurance. 

The premiums are not paid, a fonds 
perdu, as in the case of other damage 
insurances, but are repaid partly during 
the period of insurance in form of re- 
pair expenses, and partly at the end of 
the insurance period in the form of the 
insured sum plus equitable interest. 

6. The premiums, which must be con- 
sidered running expenses for the pur- 
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ASSETS 

Bonds and Stocks, 

valued as required 

by New York 

State Insurance 

Department .... $5,248 293.69 
Accrued Interest. . . 21,207.81 
Cash in Banks and 


a ee ae 556,210.02 


Premiums in Course 
of Collection 
(Not over 90 
days due)...... 








410,266.19 


Reinsurance Claims 
on Losses Paid. . 


85.91 





owned, this Company’s total 


required by law. 


PHILADELPHIA FIRE AND MARINE 
INSURANCE COMPANY 
PHILADELPHIA, PA. 


Financial Statement at Close of Business, June 30, 1936 


$6,236,063.62 


Bonds at Amortized Values; Stocks at Market Values June 30, 1936. 

On the basis of June 30, 1936, market quotations for all bonds and stocks 

admitted assets 
$6,347,073.06 and surplus to $3,665,694.15. 

Note: Securities carried at $179,323.87 in the above statement are deposited as 














LIABILITIES 


Reserve for Unpaid 
BOOP 56 cc cs ss 
Reserve for Un- 
earned Premiums 
Deposits Reclaim- 
able on Perpetual 
Policies 
Reserve for Taxes 
and Other Ex- 
ee Oe tee 
Unearned Premiums 
on Reinsurance in 
Companies Not 
Authorized in 
New York State. 
Reinsurance Recov- 
erable on Paid 
and Unpaid Losses 
from Companies 
Not Authorized 
in New York 
ON sk ote ea 5 
Capital 
Surplus 


313,722.00 


1,213,541.00 
36,132.91 


eee eee 


103,400.00 





9,305.54 










5,277.46 
1,000,000.00 
3,554,684.7 1 


$6,236,063.62 





















would be increased to 








pose of securing and preserving profit 
cease to be a part of the owner’s jn. 
come (are, therefore, free of tax). The 
property owner may, however, in times 
of stress be granted a loan from the 
accumulated reserve fund at moderate 
interest (without obligation to repay.) 
It is thus possible to make a loan on 
the policy, to repurchase it or to trans- 
fer it, etc. 
Building Index Adjustment 

7. The amount of the insurance sym 
as well as that of the premiums is ad- 
justed in accordance with the building 
index figure. They are regularly de- 
termined by the value of new property 
that is, by the replacement value of the 
building or other object. (For instance, 
if a house is damaged by fire, the Prop- 
erty Life Insurance would cover the 
deductions of the insurer by providing 
new or old.) 

8. After twenty years of experience 
the apparently complicated system of 
Property Life Insurance has become 
completely mechanized and _ simplified, 
entailing only little effort; and, yet, this 
system removes all anxiety of property 
owners in regard to the healthy preserva- 
tion of life and reproduction of their 
property. 

The premiums, in view of the long 
life of the insured property, can be kept 
low. They do not amount to substan- 
tially more than the amounts usually 
written off, but by reason of their sys- 
tematic insurance-technical application, 
they perform an incomparably higher 
service. 

Asked Many Questions 

After his talk Dr. Heymann was asked 
many questions by those present. Julian 
Lucas wanted to know about the fire 
insurance angle. This started a debate 
relative to depreciation and how it is 
figured. 


WILLIAM H. ROCKWOOD DIES 

William H. Rockwood, founder and 
former president of the Rockwood Co. 
agency at Chicago, died last week at 
Constantine, Mich., where he had been 
living since retiring from active business 
three years ago. He was 71 years old 
and is survived by his widow and daugh- 
ter. 








Hubert M. Farrow, member of the 
Allaire & Son Agency, Inc., oldest agency 
in Red Bank, N. J., having been estab- 
lished in 1873, is chairman of the com- 
mittee in charge of a dinner to be given 
at Red Bank to the youthful skippers of 
the “Skeeter Fleet.” Mr. Farrow is ac- 
tive in all civic affairs and prominent in 
the Monmouth County Agents’ Associa- 
tion. 

* * * 

J. Norbert Gelson, associated with John 
C. Paige & Co., insurance brokers in 
New York, and Miss Rosemary Patricia 
MacIntyre, daughter of Mr. and Mrs. 
John J. MacIntyre of Port Richmond, 
S. I, are engaged to be married. The 
wedding will take place in October. Mr. 
Gelson is president of the Notre Dame 
Club in Newark, N. J. ‘ 


H. Edward Sayre, president of New- 
house & Sayre, Inc., of New York, un- 
derwriting managers of the Home fleet 
of New York, was in Los Angeles last 
week concluding a nation-wide agency 
survey, after which he left on his return 
trip East. While in Los Angeles he ex- 
pressed an optimistic outlook in regar 
to business conditions and predicted a 
general increase in volume of production 
of new insurance throughout the country. 

* 


Warren C. Hall, Jr., son of Mrs. War- 
ren C. Hall of Newark, a midshipman at 
Annapolis, was home recently after 
a training cruise of three months which 
took them to England, France, Sweden 
and Spain. Mr. Hall’s father was War- 
ren C. Hall, special agent in New Jersey 
for the Philadelphia Fire & Marine for 
many years. 

+ * 

Walton H. Griffith, superintendent of 
the automobile department of the 
America Fore Companies, and Mrs. 
Griffith are going to a camp on New 
Found Lake, N. H., after Labor Day. 
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Impress on your clients who are property owners 
the need of Residence Liability Insurance to 
protect them from loss due to negligence claims 
brought against them by people injured while 
legally on their property. 
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RV N\PROVED BY THE ACID TEST/ OF TIME /7 /Aaaae 
America Fore Insurance 


THE CONTINENTAL INSURANCE COMPANY NIAGARA FiRE INSURANCE COMPANY 
AMERICAN EAGLE FIRE INSURANCE COMPANY : MARYLAND INSURANCE COMPANY OF DELAWARE 
FIDELITY-PHENIX FIRE INSURANCE COMPANY : THe FipELiIty AND CasuAtTY COMPANY 


,hW) ERNEST STURM, Chairman of the Boards 
First AMERICAN FIRE INSURANCE COMPANY WERE TO wate eng he —ea bento 


Eighty Maiden Lane, |u| New York,N.Y- 
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Changes In N. Y. Standard Policy 
Offered By Chicago Attorney 


C. M. Smith Discusses Suggestions for Improving Contract But 
Says Concerted Movement by States Is Essential for 
Real Progress and Uniformity 


Numerous suggestions designed to im- 
prove various sections of the New York 
standard fire insurance policy were of- 
fered by Chase M. Smith, Chicago at- 
torney and member of the firm of Smith, 
Rowe, Howe, Hurley & Janisch, when 
addressing the insurance section of the 
American Bar Association at its annual 
meeting in Boston last week. Mr. Smith 
said that the so-called “new” New York 
standard policy is practically twenty 
years old and has been adopted in only 
six states and the District of Columbia 
with five other states using policies which 
conform substantially to the New York 
standard. 

Throughout the balance of the coun- 
try sixteen states use the “old” New 
York standard policy which was first 
adopted fifty years ago and fifteen other 
states have no standard policy legislation 
but in all of them the old New York 
policy is used customarily. Therefore it 
would appear that there is no real move- 
ment either on the part of the insurance 
business or the insurance buying public 
to secure revisions in fire insurance pol- 
icies, said Mr. Smith, with all except 
twelve states using fire policies which 
have not been altered materially in half 
a century. 

Considers Revision Justified 

Nevertheless Mr. Smith believes that 
fire insurance would do well to consider 
possible changes and improvements in 
the standard policies in order to have 
them conform to present day insurance 
facilities. He mentioned the appointment 
of a committee of the National Associa- 
tion of Insurance Commissioners to study 
this very subject and report at the 1937 
annual meeting of the commissioners. 
Serving on this committee are Louis H. 
Pink, New York, chairman; John C. 
Blackall, Connecticut, vice - chairman; 
John C. Ketcham, Michigan; Owen 
Hunt, Pennsylvania, and W. J. Dawson, 
South Dakota. Desirable as revision and 
improvement of the standard fire policy 
are Mr. Smith says that there must be 
a concerted movement for greater uni- 
formity among the states when policy 
changes are made. For one or two states 
to act alone will simply add to the six 
or seven forms now in use. 

The first state to adopt a standard 
fire policy was Massachusetts, in 1873, 
Mr Smith said. This statute has been 
amended often, but it has been a dis- 
tinct form through the years. In 1886 
the old New York standard form was 
adopted. 

“It is argued against policy change 
that the fire insurance business is one 
affecting vast property interests,” said 
Mr. Smith, “and both the property inter- 
ests and the underwriters are exceeding- 
ly loath to abandon a form which has 
been frequently tested in court and where 
interpretations have explained the mean- 
ing, made the policy generally under- 
stood, and rendered procedure under- 
standable. The benefit of legal interpre- 
tations and precedents are conceded by 
everyone, but with the variety of policies 
these interpretations are not of the same 
general application that they should be, 
and the policy in greatest general use 
is not a modern document nor adapted 
as well as it might be to modern re- 
quirements. 

“Now let us see what provisions there 
may be in the new New York standard 
policy on which there are recommenda- 
tions for change: 

Supplemental Coverages 

“The outstanding change in the char- 
acter of the policy that requires atten- 
tion is whether or not the policy should 
be designed to include the so-called sup- 
plemental coverages which are, with ever 


increasing frequency, insured under a 
fire insurance policy. These coverages 
include windstorn, hail, explosion, riot, 
aircraft, vehicle damage and smoke dam- 
age. This result can be accomplished 
by a schedule of coverages with provision 
that the insertion of a premium will make 
the insurance effective, after the fashion 
of the improved automobile policy. 

This major change would require ap- 
propriate but not difficult changes 
throughout the policy to cover these 
miscellaneous hazards. The effect of this 
change would, in my opinion, be far- 
reaching. It would meet the demand for 
broader coverages under single policies. 
The description of the losses, even 
though not insured against, would bring 
the attention of the insured to the haz- 
ards. Some controversies would be 
avoided and the sale of insurance and the 
extension of its benefits would be en- 
couraged. From every standpoint I 
should think this program would be de- 
sirable, and I see no disadvantage what- 
ever. 

“The balance of my suggestions have 
to do only with the fire insurance policy 
as now constituted. 

Would Include Lightning in Insuring 

Clause 

“The policies universally contain by 
rider or special provision an assumption 
of liability for loss by lightning, and 
it seems to me that the policy would be 
better if it included the word ‘lightning’ 
in the insuring clause, and then ex- 
pressed in the body of the policy any 
limitations with respect to lightning dam- 
age. The policies also almost universally 
contain an electrical damage clause which 
should properly be contained in the pol- 
Icy. 

“Lines 7 to 11 define ‘uninsurable prop- 
erty’ as follows: ‘This policy shall not 
cover accounts, bills, currency, deeds, 
evidences of debt, money, notes or se- 
curities; nor, unless specifically named 
hereon in writing, bullion, manuscripts, 
mechanical drawings, dies or patterns.’ 
On its face this means that the first class 
of property can’t be insured at all under 
the law and the second class of property 
can be only be insured if specifically 
named in writing. I see no reason why 
it should not be optional with the in- 
surance company to cover any of these 
types of property and that, ‘unless speci- 
fically named hereon in writing’ should 
be added at the end of the paragraph 
so that it will be possible to insure these 
items if they are specifically named. 

“Line 15 provides that the policy does 
not cover loss caused ‘by order of any 
civil authority.” There have been plenty 
of cases where insurance companies have 
paid losses upon buildings damaged or 
destroyed by civil authorities in order to 
confine a conflagration, which if uncon- 
trolled would have destroyed the build- 
ings; and, on the other hand, cases 
where the companies were found not 
liable. There may be distinctions which 
can be drawn with respect to this cov- 
erage, and may be reasonable to qualify 
the exception substantially as follows: 
‘except the destruction of property by 
duly qualified civil authority in order to 
prevent the spread of fire.’ 

Sole Ownership 

“Few clauses in the policy have been 
the .subject of more ‘controversy than 
the clause that the policy shall be void 
“if the interest of the insured be other 
than unconditional and sole ownership’ 
(line 22). It may be possible to change 
this clause. It doesn’t appear in the 
Massachusetts policy at all. Much litiga- 
tion can be avoided and the situation 
both of the insurance company and of 
the insured would be improved if a 


clause can be adopted that can equitably 
be inforced in all cases. 

“There is a paragraph in the policy 
(line 35 to 37) which voids the policy 
if in the absense of written permit there 
is other insurance, and yet it is universal 
practice to permit other concurrent in- 
surance by provision of the policy rider. 
This is unnecessary and both the policy 
provision and the rider provision can be 
eliminated. 

“The same thing is true, namely, the 
policy prohibits and the rider qualifies 
the prohibition suspending insurance 
while mechanics make alterations and re- 
pairs beyond the fifteen day period (line 
41); or while factories cease operating 
for longer than ten days; or operate be- 
tween 10:00 o’clock in the evening and 
5:00 o’clock in the morning (line 52); 
or with respect to unoccupancy of any 
risk for longer than 10 days (line 56). 
These provisions should conform to the 
permits regularly issued. 

Fall of Building Clause 

“The fall of buildings clause has been 
the subject of much controversy, even 
under the new form which requires that 
a material part of the building shall 
fall. The clause has the merit of brevity 
and conciseness, but it is quite likely 
that it may be possible to improve it. 

“The provisions of the policy relative 
to amendments endorsed by officers and 
agents of the company (line 78) has 
been ineffective to completely protect 
the companies in the way in which they 
are entitled to protection, namely, against 
oral variations, against knowledge of the 
agent or attributed to the company, and 
against waivers and estoppels arising in 
the carrying out of the contract. If it 
is the intention that the entire contract 
shall be reduced to writing and that 
all procedure followed in carrying out 
the contract shall conform to the con- 
tract, as should be the case, this inten- 
tion must be made effective by a revis- 
ion of the wording. 

“The cancelling clause (line 89) in the 
new form is an improvement over the 
old form, not as the old form intended, 
but as it was actually construed by most 
of the courts to require the actual tender 
of the return premium upon a cancella- 
tion at the option of the insurance com- 
pany. It is inadequate under present 
conditions because it does not provide 
for the mailing of a company or agency 
check, and it requires a very difficult 
and sometimes almost impossible proof 
of notice to cancel, when for all practical 
purposes, adequate proof of the mailing 
of the notice should suffice. It is signi- 
ficant that the more recently developed 
casualty policies have made this change. 

Appraisal Provisions 

“The appraisal provisions (line 159) 
have not worked very well. The provis- 
ions of the new form have resulted in 
many cases in duplicate sets of apprais- 
ers being appointed by application to 
different courts for the appointment of 
the umpire. In the light of modern de- 
velopments as to arbitration, it should 
be possible to accomplish an improvement 
with respect to loss appraisals. 

“Where there is, under the new New 
York standard policy, no agreement as 
to the umpire, then it should be provided 
that the umpire should be chosen by a 
court at the request of one party, fol- 
lowing due notice served on the other 
party. Also it seems to me that present 
provisions requiring submissions of dif- 
ferences only to the umpire should be 
changed to permit the umpire to follow 
the entire proceeding; otherwise the pro- 
cedure will be longer delayed and more 
difficult than may otherwise be the 
case. The policy may be clarified with 
respect to the point of whether an ap- 
proval once attempted but failing 
through no fault of either party may 
again be undertaken. 

“The subrogation provisions (line 197) 
can be improved. They should require 
for the enforcement of subrogation 
rights the cooperation of the insured, 
and perhaps a provision that will do 
justice to those cases where the insur- 
ance payment still leaves the insured with 
a loss. 

« Mortgage Clause 
“The mortgage clause (under authority 


of line 108) is a prolific source of dispute 
and it is likewise a prolific source of 
discrimination. The mortgage clause it- 
self is vague in many respects and its 
language can unquestionably be clarified 
and improved. There should be recogni- 
tion by the underwriters of the differ- 
ence _between a mortgage clause with 
contribution and a mortgage clause with- 
out contribution. There should be ade- 
quate provision for cancelling the mort- 
gage clause as to the mortgagee. In 
brief, the mortgage clause should be re- 
drafted so that it will harmonize with 
the provisions of the modern policy 
and to omit some of the inequities which 
have been permitted under the clause 
for instance, the one in which it was 
found that replacement of the property 
did not constitute a discharge of the 
policy obligations so far as the mort- 
gagee is concerned. (Saverese et al vs 
Ohio Farmers Ins. Co. 260 N. Y. 45; 182 
N. E. 665—1932). At the same time the 
rights of the mortgagee can be better 
protected in some respects. 
Would Eliminate Scorch Losses 


“The question of friendly fires and 
damage incident to scorches and burns 
from cigarettes should be treated in any 
revision of the policy. In a current re- 
view of proposed revisions of the Cana- 
dian fire insurance policy, one of these 
points is covered by this condition: ‘Un- 
less otherwise specifically stated in the 
policy the company shall not be liable 
for loss or damage to goods while under- 
going any process in or by which the 
application of fire heat is necessary,’ and 
with respect to cigarettes, there is the 
suggestion of the addition of the follow- 
ing, ‘nor for loss or damage to linen, 
clothing, carpets, furniture or furnish- 
ings, in or on the premises described 
in the policy, arising from the use of 
cigars or cigarettes, pipes or tobacco in 
any form, where such loss is caused 
by scorching, singeing or blistering.’ 

“The question of indirect loss as dis- 
tinguished from direct loss by fire has 
been the cause of some controversy. It 
would seem desirable to define the ob- 
ligation of the insurance company more 
definitely than is done by the present 
contract by some such words as these: 
‘Where buildings or other property de- 
stroyed by fire may not by reason of any 
law, ordinance, or zoning regulation be 
replaced by buildings or property of the 
same kind, or repaired into the condi- 
tion existing at the time of the fire, un- 
less otherwise stated in the policy, the 
company shall not be liable for a greater 
amount than it would have cost to restore 
or repair the buildings or other property 
existing at the time of the fire, as if 
such law or ordinance or zoning plan in 
operation, and in any event not in excess 
of the amount insured.’” 





FIRE PREVENTION MATERIAL 


The National Fire Prevention is now 
distributing material for use in connec- 
tion with. the observance of Fire Pre- 
vention Week, October 4-10. T. Al- 
fred Fleming, head of the conservation 
department of the National Board of 
Fire Underwriters, is also chairman of 
the N.F.P.A. committee on fire preven- 
tion and clean-up campaign. Material 
available for Fire Prevention Week 
chairman in different communities con- 
sists of a handbook, poster, flyer, book- 
lets on facts about fire, calendar blotter 
and a circular describing this material 
and other suitable material, giving quan- 
tity prices and information about im- 
printing. Inquiries may be addressed to 
the N.F.P.A. offices at 60 Batterymarch 
Street, Boston, or to Mr. Fleming, 85 
John Street, New York City. 


OREGON PREMIUMS IN 1935 


Total insurance premiums for all 
classes risks in Oregon in 1935 amounted 
to $36,789,915 as compared with $34,- 
370,693 in 1934; while losses paid last 
year were $19,348,120 as compared with 
$20,532,191 in the previous year, accord- 
ing to the twenty-eighth annual report 
of Insurance Commissioner Hugh 
Earle. The aggregate loss ratio all 
classes last year was 52.5%, whereas for 
1934 it was 59.7%. 
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The fear of serious or prolonged illness and its possible consequences is a NIGHTMARE that ei 


perpetually haunts the thoughts of the bread-winner responsible for the up-keep of the home. iS 
When despite our best efforts at prevention illness comes, the work and savings of a lifetime om 
may vanish, while the DEMONS of worry and despair cruelly prod their victim. eye 


The worst sting of impaired health can be alleviated if in our days of health and vigor 
adequate INSURANCE has been provided to span the gap left by the inroads of sickness. 


LOYALTY GROUP 


Firemen’s Insurance Company of Newark, New Jersey —orcamizeo|655 











The Girard Fire & Marine Insurance Co. _—oncamze 1853 Milwaukee Mechanics’ Insurance Company onsamzo (652 
The Mechanics Insurance Go. of Philadelphia © 1654 National-Ben Franklin Fire Insurance Eo » 1866 
Superior Fire Insurance Company * 167) The Concordia Fire Insurance Co. of Milwaukee “ 1670 
The Metropolitan Casualty Insurance Coof NY. « 1874 Commercial Casualty Insurance Company «“ 1909 
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KAHN & WOLSK APPOINTED 





Dixie Fire Enters Brooklyn Agency, 
Providing American of N. J. 
Group Facilities 
The Kahn & Wolsk Agency, Inc., 150 


Montague Street, has been appointed 
Brooklyn agent for the Dixie Fire, mem- 
ber of the American of New Jersey 
group. It is the second company to enter 


the agency within the past month or so, 
the previous appointment being by the 
Union of London. Other companies rep- 
resented are the London Assurance and 
the Standard of New York for Brook- 
lyn and suburban, and the Lumbermen’s 
for automobiles. 

Samuel Wolsk is 
agency. 


Service Fee May Not Come 
Up at Chicago Board Meeting 


Contrary to rumors and varied reports 
with reference to the $1 service charge 
imposed by the Chicago Board on poli- 
cies with premiums under $15 and op- 
posed by the Insurance Brokers’ Asso- 
ciation of Illinois, Inc., the matter rests 
where it stood ten days ago. It was re- 
ferred to a special committee to be 
named by President Charles Buresh of 
the Chicago Board. 

There cannot be, according to com- 
pyetent authorities, any action, favorable 
or unfavorable, under the requirements 
of the corporate law of such an organiza- 
tion, until the sub-committee reports first 
to the board of directors of the Chicago 
Board. The latter, then, may at its dis- 
cretion or decision, call a special meeting 
for the specific purpose of considering 
the given subject. 

f a sufficient number of Class I mem- 
bers should return from their vacations 
early enough before Labor Day, it might 
Se possible for the sub-committee to 
make its report to the board of directors 
in time to have the latter, if it so desired 
or deemed advisable, call another special 
meeting to follow immediately after the 
one already announced for the afternoon 
of September 10, setting forth as its spe- 
cific object the purpose of considering 
the $1 service charge. 

Unless this is done, or a special meet- 
ing of the metropolitan supervising mem- 
bers is called for another date, nothing 
will be done, as any other step would be 
illegal, with reference to continuing or 
dropping $1 service charge. 


president of the 





PRODUCERS LOSE LICENSES 

Superintendent of Insurance Louis H. 
Pink has revoked the licenses of Jacob 
Hurwitz, 110 West Thirty-fourth Street, 
New York City, and of Samuel Roth- 
stein, 2705 Church Avenue, Brooklyn, 
N. Y. Hurwitz, licensed as a general 
insurance broker, as an agent of a life 
insurance company and as a public ad- 
juster of fire losses, was charged with 
incompetency and untrustworthiness and 
was deemed ineligible within the con- 
templation of the insurance law to trans- 
act the insurance business. 

Rothstein, licensed as an agent of two 
life insurance companies, was similarly 
charged with incompetency and untrust- 
worthiness and was de-med ineligible 


within the contemplation of the insur- 
ance law to transact business as an in- 
surance agent. 
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Edward T. Hart Joins G. Crawford 
Eadie as Member of Insurance 
Brokerage Concern 
G. C. Eadie & Co., Inc., insurance and 
real estate brokers at 52 Vanderbilt 
Avenue, New York, have announced the 
change of the corporate name to Eadie 

& Hart, Inc. 

G. Crawford Eadie, president of the 
concern, has also announced that Ed- 
ward T. Hart, formerly vice-president 
and general manager of E. R. Munn 
& Co., has been elected vice-president 
of Eadie & Hart, Inc. 


Standard Fire, N. Y., Opens 


New Office on Gold Street 
The Standard Fire of New York this 
week opened an office at 23-25 Gold 
Street, on the street level of the 80 John 
Street building, for the handling of its 
automobile and countrywide fire broker- 
age business. Fred J. Theen is manager 
of the automobile department and John 
J. O’Connor is handling the fire broker- 
age business. Aiding the managers is a 
staff of sixteen. The New York City 
fire business continues under the direc- 
tion of Hall & Henshaw, agents for the 
company, at 12 Platt Street. 





W. E. COYLE WITH SPARKS 


New York State Squash Champion Joins 
Agency’s Casualty Department; Was 
With Standard Accident 
William E. Coyle has resigned as an 
underwriter for the Standard Accident 
to join the casualty department of C. 
W. Sparks & Co., Inc., 90 Maiden Lane. 
Prior to going with the Standard Acci- 
dent two years ago he was with the 

Royal Indemnity for four years. 

Mr. Coyle is the present New York 
State squash racquet singles champion, 
holding this title for the second con- 
secutive year. He is also the present 
metropolitan doubles champion. 








PASS TESTS FOR BROKERS 

The New York Insurance Department 
has announced the following as author- 
ized to act as insurance broker’s, having 
qualified by passing the necessary ex- 
aminations: New York City: Nicholas G. 
Papageorge, 75 William Street; Irving 
Fagenson, 123 William St.; Edward Jaf- 
fin, 349 E. 149th St.; and Howard G. 
Seymour, 17 State Street. 

Elsewhere in the state: James E. 
Roohan, 1 Arcade Bldg. Saratoga 
Springs; Fred F. Everett, 307 Chamber 
of Commerce Bldg., Buffalo; and Milton 
E. Burt, 215 W. Water Street, Elmira. 
Other states: Marston Potter, 160 Park 
Ave., Allendale, N. J.; and H. Clay John- 
ston, 225 S. 15th St., Philadelphia. 





RAYMOND V. DELEHANTY DEAD 


Raymond V. Delehanty, insurance 
broker, died of a cerebral hemorrhage 
Sunday night at St. Agnes Hospital, 
White Plains, N. Y. He was 39 years 
old, a graduate of Fordham University 
and served in the United States Navy 
during the World War. He was asso- 
ciatedd with the John F. Curry Agency, 
Inc., at 70 Pine Street, New York. His 
widow, Mrs. Lillian Herbes Delehanty, 
and four children, Robert, Mary, Thomas 
and John Delehanty, survive. 





National Union Fire Group on Orizaba 


Left to right: 


Frederick Ackermann, New Jersey 
general agent of the National Union 
Fire; Miss Dorothy L. Haas, his secre- 
tary, and William A. Rattelman, New 
York City manager of the company, a 
few days ago bid goodbye to Joseph 
Kasas, New Jersey special agent of the 
National Union, as he started on a cruise 
to Mexico on the Orizaba. Now en 
route back to New York after spending 





Frederick Ackermann, New Jersey general agent; 
Rattelman, New York City manager; Miss Dorothy L. Haas, secretary to Mr. 
Ackermann, and Joseph Kasas, New Jersey special agent. 





William A. 


a week in Mexico City Mr. Kasas yes- 
terday marked his tenth anniv ersary with 
the National Union. The occasion was 
celebrated by a party on the Orizaba. 
Prior to going with the National Union 
Mr. Kasas was with the Schedule Rat- 
ing Office of New Jersey. Mr. Rattel- 
man will celebrate his fifth anniversary 
with the National Union on September 
15, which day is also Mr. Ackermann’s 
birthday. 





Claim and Loss Department 


es 
Nathan Il. Weil. Ine. 
INSURANCE UNDERWRITERS 
501—5th Ave., corner 42nd St. 
MUrray Hill 2-6412 
ie 2 Marine—Automobile 
rving Brokers Since 1916 











3-Story Insurance Building 
At Cliff and Fulton Streets 


Charles F. Noyes has purchased from 
the Enmor Realty Corporation, 52 Fyl- 
ton Street, New York City, southeast 
corner of Cliff, a small plot with front- 
ages on Cliff Street and on Fulton Street 
and has added this corner to his ad- 
joining plot of 4,500 square feet at 34 
Cliff Street and 259 Pearl Street where 
he is erecting a modern three-story in- 
surance building which will be ready for 
occupancy November 1. The property 
just purchased by Mr. Noyes is one of 
the smallest units downtown but one of 
the most valuable. With this unit Mr. 
Noyes now owns a corner plot with a 
frontage of nearly thirty-two feet on 
Cliff Street extending through the block 
to Pearl Street. 

On this plot, from plans of Victor 
Bark, Jr., a three-story and basement 
fireproof insurance building is being 
erected. The building has certain inno- 
vations that no other building in the 
neighborhood possesses. The plans as 
developed by Mr. Bark provide two full 
ground floor units, one on Pearl Street 
containing 4,500 feet, and the other on 
Cliff Street, containing about 5,000 feet. 
Another innovation is a solarium reached 
from the second office floor of the build- 
ing. This will be used for officers’ and 
employes’ outside but protected dining 
room of the insurance company renting 
the building. Provisions have also been 
made for air conditioning the entire 
building. 





MARTHA WEBSTER TO WED 


Miss Martha Webster, daughter of 
Mr. and Mrs. Dudley L. Webster of 
Maplewood, N. J., and John F. Martin, 
son of Mr. and Mrs. John F. Martin of 
Elizabeth, N. J., will be married Septem- 
ber 19 at St. Joseph’s Church, West 
Orange. The father of the bride-to-be is 
head of the Automobile Underwriters 
Corp., of New York, associated with the 
America Fore Group in the handling of 
automobile finance business. 





WITH ZWEIG, SMITH & CO. 


Leo Blumberg, formerly in the auto- 
mobile and inland marine department of 
the National Fire of Hartford at the 
home office, has joined Zweig, Smith & 
Co., Inc., 85 John Street, to take charge 
of the automobile fire and theft and 
inland marine business. Mr. Blumberg 
has been with the National for ten years, 
and that company is represented in New 
York by Zweig, Smith & Co., Inc. 





TRACY A. FISH DEAD 


Tracy A. Fish, insurance agent, Al- 
bion, N. Y., died August 25 in the Buf- 
falo General hospital shortly after sub- 
mitting to surgery. He had been in 
failing health for a year prior to his 
death. 





N. J. SPECIALS MEET SEPT. 14 

The New Jersey Special Agents’ Asso- 
ciation will hold its September er 
on Monday, the fourteenth, at the Sub- 
urban Golf Club, Union, N. J. Dinner 
will be served at 6:30 p. m. 





DAVID C. THOMS’ NEW POST 


David C. Thoms, well-known in local 
fire insurance circles, is now connected 
with Corroon & Reynolds, Inc., giving 
his attention to suburban agency busi- 
ness. He was formerly vice-president of 
the American Colony and prior to that 
served as secretary of the National Lib- 
erty. His offices are at 92 William 
Street. 






bb Citar 














September 4, 1936 














4 
O 


* 
A 
Va. 
| AIRST OF 








THE *+ATNA+ FIRE + GROUP 


AETNA INSURANCE COMPANY :: THE WORLD FIRE AND MARINE INSURANCE COMPANY 
THE CENTURY INDEMNITY COMPANY :: PIEDMONT FIRE ne ee Oe ee OU i 


HARTFORD NEW YORK CHICAGO SAN FRANCISCO CHARLOTTE, N. C. 














September 4, 1936 

















TALES of the ROAD 


By E. H. HORNBOSTEL, 
New York State Agent, Firemen’s of N. J. 








Sacred Right of Signature 

The insurance department and many 
other institutions force a person to give 
your full name and then ask you to 
sign. Now it so happens that many good 
people use only the initials of their names, 
in fact that is their “signature.” Never- 
theless one is asked to sign in conformity 
with “full name,” and it creates a fictitious 
signature. Pendants carry this point so 
far that once I was asked to change my 
family name to conform with their “re- 
cords.” It is pendantic nonsense, and I 
refuse to sign Edward H. Hornbostel, 
instead of E. H. Hornbostel, in spite 
of the foolishness of the full name boys. 

x * * 


A Tip to the H. O. on Sending 

Telegrams 
Sometimes telegrams are sent out to 
field representatives at a hotel, with in- 
structions “don’t deliver without signa- 
ture.” Now, in the first place, a fieldman 
doesn’t sit around the hotel all day, and 
in the second place, if the telegram is 
not delivered and the fieldman comes back 
to his hotel late in the evening, and 
finds a note in his box that there is a 
telegram for him, he finds in some smaller 
towns that the telegraph office is closed. 
So he doesn’t get the wire till the next 
day, then the dear home office wonders 
why they haven’t received a reply. And 
even if the telegraph office is open late, 
and the telegram is undelivered because 
the fieldman may be far away from his 
hotel, but does come in, say, at noon, he 
has to trot to the telegraph office then, 
and it may be some distance away. But 
the man at the home office, who sends the 
telegram, thinks he is mighty efficient, 
whereas he is simply inefficient in these 

matters. 
* * * 
The Glacier’s Return 
While at an Adirondack Lake hotel 
early in July, and it had been cold 
through May and June, a fellow guest 
asked me questions about the geology 
etc. of that lake, and I told him that 
the glacial ice had moved out of the 
lake basin probably 100,000 years ago, 
according to geologists at Albany. 
“Well,” he said, “I went in bathing yes- 
terday, and it seemed to me that the 
glacial ice moved only yesterday, it was 
so cold.” 
* * * 


The River That Runs Up Hill 


While there are no tides in lakes and 
rivers, nevertheless the Indians called the 
Hudson the river that runs up hill, due 
to fact that the tides push up towards 
the north the waters that flow south. 
There is a difference in the depth of the 
river at Albany of a foot or more, and 
while the river as a body flows south 
it is pushed back, creating the phenom- 
enon so well known to the Indians. The 
Hudson water is fresh as far as some 
miles south of Poughkeepsie. 

x + ” 


Those Silly Questions 

A lady got into a day coach from 
Utica to Binghamton, a branch line of 
the D. L. & W. and on entering said to 
the conductor, “What, only one car?” 
As the travel is light on this line, one 
car is more than sufficient, so the con- 
ductor answered, “Yes, madam, only one 
car.” I wondered how many cars she 
wanted for her accommodation? One 

of those silly questions. 

+. * * 


“Whipped Potatoes” 
The names applied by chefs to usual 
dishes, to embellish their menus, are 


amusing. I discovered the other day that 
“whipped potatoes,” is the new name for 
good old mashed potatoes. Of course we 
are all used to having ordinary hash, in 
a pyramid or cone shape with a tooth- 
pick and a bit of paper called a croquette, 
but “whipped potatoes” is new in New 
York State. 
ie « 
The Philosophy of “Grab” 


The real trouble with a lot of the 
population of the U. S. before the so- 
called depression was that people were 
not satisfied to make a decent living but 
they wanted to prevent other people from 
making a living, just plain greed. It was 
not “live and let live,” but “try to grab 
everything, put your competitor out of 
business, or absorb him, and the devil 
take the hindmost.” This may be an 
unpalatable truth, but true nevertheless. 

* * * 


Before the Typewriter 


A lost art, due to the introduction of 
the typewriter, was the splitting of a 
handwritten word at the end of a sent- 
ence, when the correspondent had to save 
paper and ink. When I was at college 
and typewriters were not used then, if 
a man split a word incorrectly that was 
a demerit which counted high in final 
result. I wonder how many of my readers 
remember those longhand days. 

* * * 
A Clever Sign 

I saw a clever sign the other day at 
Bayshore, L. I. by a coal, fuel and feed 
dealer “You will like our weight, deal 
with us.” (copyrighted). 





N. Y. Society Inland Marine 
Course Begins November 10 


The Insurance Society of New York 
will conduct a course of lectures on in- 
land marine insurance, the course to 
open on November 10 and close on 
March 23. Seventeen lectures will be 
given, classes being held on Tuesdays, 
between 1 and 2 P. M. in the board 
room of the New York Board of Fire 
Underwriters, 85 John Street. The cost 
of the course will be $7.50 to members 
of the society and $15 to non-members. 

Lecturers will include Henry H. Reed, 
New York manager of the Insurance 
Co. of North America; George W. Nixon, 
underwriter, Marine Office of America; 
Samuel Ludlow, Jr., manager, Registered 
Mail Central Bureau; E. G. Shirpser, 
manager, all risks and inland marine de- 
partment, Commercial Union; Arnold 
Grasse, assistant secretary, Home of 
New York, and Harold L. Wayne, sec- 
retary, Inland Marine Underwriters As- 
sociation. Registrations for this course 
begin September 21 at the office of Ed- 
ward R. Hardy, secretary of the society, 
100 William Street. 

Beginning with the 1936-37 season final 
certificates in the fire and marine courses 
given by the society will be awarded 
only to those students who, in addition 
to all the examinations in those respec- 
tive branches, have also completed suc- 
cessfully the examinations in the inland 
marine course. 





N. Y. Court Differentiates Between 
Fire and Theft Claim Provisions 


Action was brought on an automobile 
fire and theft policy for the theft of the 
insured automobile. The trial court 
granted nonsuit because the action was 
not commenced within twelve months 
after the theft and also because insured 
had not furnished written verified proofs 
of loss within sixty days of the theft. 

Insured had telephoned the agent who 
issued the policy telling him of the loss 
the day following the theft. The agent 
came to her residence, asked questions 
about the theft and wrote her answers 
on a blank which she signed. He said 
he would mail the paper, a notice of 
the loss, to the company, that no further 
notice need be sent and within sixty 
days if the car was not found she 
would receive her money. 

The policy was in the usual form 
requiring (a) sworn proof of loss within 
sixty days “after the fire” and (b) that 
suit must be commenced within twelve 
months “after the fire.” No such limita- 
tions appeared in the supplemental con- 
tract, which, however. supplied, by addi- 
tions, what was lacking in the original 
to make it applicable to loss by theft. 

On appeal the New York Appellate 
Division, Fantozzi v. Security Mutual 
Fire, 189 N. Y. S. 458, said: “The gen- 
eral provisions of indemnity against loss 
in the fire policy became a part of the 
supplemental theft agreement. It could 
not have been the intent of the parties 
that those relating to a loss by fire 
should apply to loss by theft * * * 


Written notice that it (the automobile) 
had been stolen, given immediately to 
the company or the agent who issued 
the policy, was a greater aid to the in- 
surer than an itemized and verified proof 
of loss filed sixty days “after the fire” 
(theft). The intent governs. This must 
be determined in part by considering 
the subject-matter of the contract. 

“In connection with salvage, there is 
no analogy between the two kinds of 
insurance. The only salvage in a theft 
loss is recovery; in a fire loss some ar- 
ticles are destroyed, others slightly dam- 
aged, permitting repair. The lapse of 
time before payment or suit is of no 
benefit to an insurer in a fire loss. In 
a theft loss it affords greater opportunity 
for recovery.” 

Because of these differences and many 
others not enumerated between loss by 
fire and theft, the court said, the re- 
quirements for proof of loss within sixty 
days and suit within twelve months “after 
the fire” did not apply. “Had the parties 
and draftsman intended that where ‘fire’ 
was used in the original contract it 
should be read ‘theft’ when that kind of 
a policy was issued, the supplemental 
contract would have so stated. There 
having been no ‘fire,’ plaintiff was not 
required to present proofs of loss within 
sixty days thereafter or to bring her 
action within twelve months. The pol- 
icy was prepared by defendant and 
should be construed most strictly against 
it.” Nonsuit was reversed and a new 
trial ordered. 
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Vacancy Clause-Violation 
By Mortgagee as Tenant 


The mortgagee of an insured property 
sued on a fire policy which she had 
transferred to the purchaser of the prop- 
erty with a loss payable clause in her 
favor as mortgagee. She continued in 
possession of the property as tenant of 
the purchaser. The Union mortgage 
clause barred recovery by the mortgagee 
for any act or default of the mortgagee 
which avoided the policy. The policy 
provided that it would be inoperative if 
the premises should “become vacant by 
the removal of the owner or occupant 
and so remain for more than thirty 
days,” without the insurer’s consent. 

The New Hampshire Supreme Court 
held, Trepanier v. Rochester American 
Ins. Co., 184 Atl. 866, that while the 
mortgagee was in possession she con- 
trolled the occupancy, and her own un- 
occupancy, while a tenant, continued 
for more than thirty days would be 
conduct suspending her own insurance. 
For two months preceding the fire plain- 
tiff lived with relatives. She testified 
that she went to the premises with her 
husband week-ends and lived there, and 


during this period she gradually re- 
moved the necessary accessories. 
Whether there were intermittent in- 


stances of occupancy within thirty days 
of the fire sufficient to interrupt vacancy 
was held for the jury. Verdict for plain- 
tiff was set aside for a new trial. 





DR. PRICE ON DUST EXPLOSIONS 


Dust explosions which in the past have 
taken a toll of hundreds of lives and mil- 
lions of dollars in property damage now 
can be prevented, Dr. David J. Price, 
principal engineer in charge, chemical en- 
gineering division, United States Depart- 
ment of Agriculture, told Virginia fire- 
men at their training school conducted 
in Richmond last week under direction 
of Sherwood Brockwell, North Carolina 
fire marshal. The firemen witnessed ac- 
tual demonstrations of dust explosion 
and then saw a movie which depicted 
fires caused by such blasts. An appar- 
atus representing a grain elevator was 
used in the demonstration. Dr. Price 
explained that there are scores of ways 
in which sparks are created to ignite 
dust particles. 





HOME AWARDS SERVICE MEDALS 


A. M. Barker of Sparta, IIll., has been 
presented with a silver service medal 
for twenty-five years’ service by the 
Home of New York. H. L. Middleton 
of Iuka, Ill., has also received a twenty- 
five year silver service medal. 





The 
writers 
numbe 
Agains 
a new 
materi 
which 
to 10. 
colors, 
feature 
sketche 
paper 


fire ill 
Wages 
reprod 
ter ap) 
reasons 
wish to 
Week 


spectiv 


Gene 
the Na 
Open | 
vention 
booklet 
named 

A sit 
is show 
togethe 
using t 
(free i 
Nation: 
who re 

A dk 
gineer 
Board 
portan 
“Almos 
in som: 
impres: 
layed < 

“Eve 
loss m 
delay 1 
Booth 
local a 
and sj 
best a 


transm 
A 


“Too 
an eig! 
suitabli 
tion o1 
ence it 
The p 
people 
fire abe 
inspect 
such h 


selecte 
large | 
messag 
Next 
annour 
fire pi 
the Fi 
which 
and Ds 
of unf: 
to som 
ful les: 


Stroys. 
“The 

and is 

and h 


936 


brk 





lant 


perty 
- had 
prop- 
1 her 
ed in 
nt of 
tgage 
vagee 
vagee 
Dolicy 
ive if 
nt by 
upant 
thirty 
it. 
Court 
rican 
> the 
con- 
1 un- 
inued 
d be 
‘ance. 
plain- 
tified 
h her 
, and 
r Te- 
ories. 
t in- 
days 
cancy 
plain- 


[ONS 
have 
1 mil- 
. now 
Price, 
al en- 
‘part- 
fire- 
ucted 
‘ction 
rolina 
d ac- 
osion 
ricted 
ppar- 
was 
Price 
ways 
ignite 


YALS 


been 
nedal 
, the 
lleton 
enty- 





September 4, 1936 






THE EASTERN 
UNDERWRITER 








Page 29 








Annual Fire Prevention Edition of 
“Safeguarding America Against Fire”’ 


The National Board of Fire Under- 
writers, in its annual fire prevention 
number of “Safeguarding America 
Against Fire,” announces a new poster, 
a new sticker, new booklets and other 
material for Fire Prevention Week 
which this year is named for October 4 
to 10. Again sixteen pages, in two 
colors, the new form adopted last year 
features programs, speeches, radio 
sketches, a window display and a news- 
paper advertisement for the use of 
agents. 

“On the front cover is shown a factory 
fire illustrating an article “Jobs and 
Wages Go Up In Smoke.” An excellent 
reproduction of the new three-color pos- 
ter appears next, with the offering of 
reasonable quantities free to those who 
wish to cooperate during Fire Prevention 
Week by displaying them in their re- 
spective communities. 


Article by Mallalieu 


General Manager W. E. Mallalicu of 
the National Board next describes “The 
Open Door Of Opportunity in Fire Pre- 
vention,” an article followed by a new 
booklet pictured on the back cover and 
named “The Door of Opportunity.” 

A simple but effective window display 
is shown with directions for setting it up 
together with the suggestion that agents 
using the display obtain the new booklet 
(free in reasonable quantities from the 
National Board) for distribution to those 
who request them. 

A double-page feature by Chief En- 
gineer George W. Booth of the National 
3oard calls attention to the great im- 
portance of “calling the fire department.” 
“Almost daily,” begins the article, “fire 
in some part of the country provides an 
impressive lesson in the danger of de- 
layed alarms.” 

“Even in fireproof buildings serious 
loss may be expected when there is a 
delay in discovery of the fire,” says Mr. 
Booth, who then recommends interior 
local alarm systems, automatic alarms 
and sprinklers, etc., each as they are 
best adapted to particular needs and 
conditions. 

“The first duty of everyone,” con- 
cludes the article, “on discovery of a fire, 
is to make sure that the alarm has been 
transmitted to the fire department.” 


A Radio Sketch in Three Acts 


“Too Busy To Be Safe” is the title of 
an eight minute sketch for five people, 
suitable for broadcast from a radio sta- 
tion or for production before an audi- 
ence in imitation of a radio broadcast. 
The purpose behind this is to make 
people more conscious of the dangers of 
fire about their homes, to cause them to 
inspect their premises and to correct 
such hazards as the inspections reveal. 
The playlet indicates the wide influence 
which the fire prevention education of 
the school children is having on their 
parents. 

In “Some Outstanding Fire Disasters 
of the Past Year” is shown several cases 
selected for characteristics other than 
large financial loss. A fire prevention 
message or warning follows each case. 

Next is presented a one-minute radio 
announcement, followed by a suggested 
re prevention speech entitled: “Fire, 
the Fifth Horseman of the Apocalypse” 
which adds to War, Famine, Pestilence 
and Death a fifth Horseman in the form 
of unfriendly, devouring Fire. Dramatic 
to some extent but pointing out a force- 
ful lesson the speech includes such pass- 
age as the following: 

“Can you imagine anything more dev- 
astating than angry, rushing flames, 
withering and consuming whatever they 
touch? No scourge is worse, no war 
more destructive. Famine might easily 
result from an all-consuming fire, and 
Death too often stalks where fire de- 
Stroys. 

“The Fifth Horseman has ridden hard 
and is still riding over thousands of lives 
and hundreds of millions of dollars’ 


worth of American property every year. 
Stop his mad rush by exercising care, 
by seeking out and eliminating fire 
hazards in the home, by endorsing fire 
prevention courses in the schools and by 
advocating ordinances which will bring 


greater safety from fire to every citizen 
and his property.” 
A Full-Page Order Blank 

Since the object of the Annual Fire 
Prevention Number of “Safeguarding 
America Against Fire” is to present pro- 
grams and to promote the observance of 
Fire Prevention Week throughout the 
United States, a full page this year is 
devoted to the order blank which urges 
everyone to avoid the delay of the last 
minute rush by “sending in your order 
now.” 


DANIEL McCARREN DIES 

Daniel McCarren, who died recently 
in the Presbyterian Hospital, Newark, 
N. J., was one of the best known men 
in shipping circles in New Jersey as 
well as New York and took an active 
interest in marine insurance affairs. He 
came to this country when he was eigh- 
teen years old and in 1885 founded the 
McCarren Towing Line of which he was 
president until his retirement several 
years ago. 
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Nat H. Weed, Insurance 
Editor, Long IIl, Dies 


ONCE HAD LEADING LIFE PAPER 





It Was Life Insurance Independent; 
In Recent Years Has Covered Fire 
Insurance in New York 





Nathan Herbert Weed, an editor of 
The Weekly Underwriter, and at one 
time unusually prominent in life insur- 
ance journalism, died last week follow- 
ing a long period of poor health. His 











Chartered 1842 


newspaper work at the end of a long 
career was the coverage of fire insur- 
ance news. His boyhood had been in 
a fire insurance atmosphere as his father 
was the late Samuel R. Weed of the 
New York firm of Weed & Kennedy. 
For many years Weed & Kennedy was 
one of the outstanding insurance outfits 
in America, not only doing an unusually 
large production business but also man- 
aging companies, the original partners 
both having been unusually prominent. 
It is still a successful production office. 

It was as publisher of the Life Insur- 
ance Independent that “Nat” Weed be- 
came known from coast to coast as an 


These requirements are— 


insurance journalist. His paper, pub- 
lished monthly, had the iargest circula- 
tion at the time and he was a familiar 
figure in the life insurance offices of the 
nation and at insurance conventions. 
Eventually, he sold the paper to Rough 
Notes, Indianapolis, and moved to that 
city, going with the merged paper. That 
was in 1920. He stayed for a time, his 
work being principally on the business 
end of the publication. 

In 1927 he left the Rough Notes Co. 
and joined the staff of The Weekly 


Underwriter. At the start he was editor 
of The Insurance Almanac. Then he 
became fire insurance editor. His quiet 
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> REQUIREMENTS 


UNQUESTIONED STRENGTH AND SECURITY 


SAVINGS THROUGH PROFIT PARTICIPATION 


THE VALUE AND CONVENIENCE OF THE 
INSURANCE BROKER’S SERVICE 


W: believe that an assured who is not getting all of these 
advantages in any line of insurance which Atlantic offers, 


is not getting full value for his insurance dollar. 


Atlantic was chartered in 1842 and has owned and occupied the 


same site at the corner of Wall and William Streets since 1851. 


It is unquestioned as to financial strength and conservative man- 
agement. It has distributed $121,000,000 in dividends to policy- 
holders in its 94 years. 


We believe that the interests of the assured are best served when 


he has the advice of a competent broker or broker-agent. Endors- 


ing the function of the broker and broker-agent, we have set our 
objective for broker-placed business at 100%. 


Thenumber of brokers placing business with Atlantic is steadily in- 


creasing. If you are not one of this number, please give us an oppor- 
tunity to explain why it is that in giving your client an Atlantic 


policy, you serve his interest and your own at the same time. 
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Atlantic Mutual 


INSURANCE COMPANY 


Atlantic Building: 49 0, Al Areet, New York 
. Cleveland . . . Philadelphia 


manner, modest approach and ability as 
a writer made new friends for him jn 
the fire insurance business. 

Began as New York Times Reporter 

Mr. Weed’s newspaper career began 
with the New York Times where he 
reported insurance news. He was one 
of a long line of reporters who have 
been sent into the insurance district by 
that paper from time to time, none of 
whom continued on the job and at the 
present time the New York Times, re- 
garded as America’s leading newspaper, 
has no reporter exclusively assigned to 
seeing insurance people. The best of its 
recent reporters of insurance—John For- 
rest—is now financial editor of the paper, 
As a Times reporter Mr. Weed got 
along all right and during his contact- 
ing met the late P. J. Hanway, editor 
of The Vigilant, long since defunct. They 
tied up, Mr. Weed becoming associate 
editor. Later, he went with the West- 
ern Insurance Review of St. Louis and 
in 1899 purchased the Chicago Inde- 
pendent, changing its name to Life In- 
surance Independent. Here Weed found 
his real niche and the paper soon be- 
came influential. 

Born in St. Louis in 1868, Mr. Weed 
was educated at Adelphia College. He 
is survived by his widow and two sons, 
Newell P. Weed and Edward F. Weed. 
He was a Mason, a Knight Templar 
and belonged to the Sons of the Amer- 
ican Revolution. 





PLAY UP A MAINE VISITOR 





Summer Resort Paper Pleased by So- 
journ There of a Distinguished 
Liverpool Insurance Man 
High Tide, a weekly paper printing 
the Summer chronicles of the Maine 
Coast from Portland to Kittery, pub- 
lishes this paragraph about J. Dyer 
Simpson, joint manager of the Royal- 
Liverpool fleet, who has been taking 

a vacation in Maine: 

“Maine’s beaches, which have long 
been considered the ‘sand boxes’ for the 
recreation-minded_ residents of Canada 
and the United States, are now being 
hailed as the logical Summer sportsland 
for a third nation—England. A promi- 
nent resident of Liverpool, namely J. 
Dyer Simpson, who is now a guest at 
the Narragansett-By-The-Sea with his 
wife and their son, J. M. Dyer Simpson, 
suggests that ‘the Summer resorts of 
Maine are no farther by sea from Eng- 
land than the French Riviera.’ He be- 
lieves that with the increased speed of 
ocean travel ‘a new prospect opens up 
for Maine Summer hotel proprietors and 
ocean steamship companies in attracting 
English visitors to Maine Summer va- 
cation centers.’ The Dyér Simpsons are 
revisiting Kennebunk Beach after an in- 
terval of twelve years. Mr. Simpson 
is general manager of one of Great Brit- 
ain’s largest composite insurance groups 
and was located in the United States 
for a number of years.” 





British Underwriters 
Restrict Air Raid Risks 


Insurance against air raid risks is be- 
coming increasingly difficult to place in 
the United Kingdom. Several groups of 
underwriters no longer accept it, and 
those who do are now refusing total cov- 
erage. This narrowing of the market 1s 
the direct result of a recent deputation 
to the British Air Ministry. 

The discussions there clearly indicated 
that the acceptance of air risks—includ- 
ing damage by direct hit from enemy 
bombs and the damage from fire which 
is likely to spread widely because of 
bombs—would need to be revised. Up 
to that time private dwellings could be 
insured against these risks for six pence 
per cent (1/40th per cent) and business 
premises for one shilling per cent (1/20th 
per cent). Total coverage was accepted. 

One factor pointed out by the Air 
Ministry which influenced the under- 
writers to a large extent was the in- 
crease in the size of bombs that can 
now be carried by war planes. 
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“And Sudden Death” 
And Sales Skit On 

Convention Program 
A theatre party, featuring both drama 
and motion picture, has been arranged 
for the Pittsburgh meeting of the Na- 
tional Association of Insurance Agents 
for Wednesday evening, September 30, 
in the ballroom of the William Penn 
Hotel. The dramatic skit, “Logic in 
Action,” written by members of the edi- 
torial staff of The Insurance Field, and 


sponsored by the Western Underwriters 
Association, will lead off the double fea- 
ture program. It will be followed by 
the motion picture, “—And Sudden 
Death,” presented by Paramount in co- 
operation with the National Bureau of 
Casualty & Surety Underwriters. _ 

“Logic in Action” had its premiere 
before the Milwaukee Board of Casualty 
& Surety Underwriters in the Spring, 
and met with success. The script is a 
live presentation of arguments in favor 
of the stock system of fire and casualty 
insurance, and the original cast of ex- 
perienced actors will perform it at Pitts- 
burgh. The leading role is taken by Roy 
L. Nicholson, Wisconsin state agent for 
the Michigan Fire & Marine, a veteran 
of the professional stage who also di- 
rects the presentation. Other members 
of the cast include Freeman Guerin of 
the A. L. Grottemaat Agency; Robert 
R. Elsner, president of the R. R. Elsner 
Agency, and T. Zack Clayton of the 
George H. Russel Co., all experienced 
in amateur theatrical work. The script 
also calls for a young woman who takes 
the part of the secretary in the agency 
where the scene is laid. Ralph Martin 
of the Kremers-Martin Agency serves 
as stage manager. 





Spain Arranges With Britain 


For Payment of Loss Claims 


The controller of the Anglo-Spanish 
Clearing Office in London has made an 
arrangement with the Spanish Exchange 
Control authorities under which, as and 
when funds are required to meet claims 
arising in Spain, it will be possible for 
insurance brokers and companies in the 
United Kingdom, by application to the 
Clearing Office, to secure the release of 
the peseta deposits blocked in their fa- 
vor in respect of premium payments due 
to them on Spanish account. The ar- 
rangement will apply to insurance busi- 
ness of all kinds, including reinsurance. 

Details of the new arrangement have 
been supplied to the various insurance 
associations with Spanish connections 
and the Committee of Lloyd’s. 





A. D. T. Fire Alarm System 
Installed in White House 


The White House in Washington is 
being equipped with a modern, auto- 
matic fire alarm system. The protection 
is part of extensive repairs being made 
at the White House and is a result of a 
recent survey made by the Federal Fire 
Council which exposed the existence of 
serious fire hazards in the nation’s exec- 
utive mansion. The installation, being 
made by the American District Tele- 
gtaph Company, will cover every room in 
the executive mansion and all hazardous 
areas in‘the wings. It is the same auto- 
matic fire detecting system used in many 
other Federal buildings. 





Proposals Coming Before 


Chicago Board September 10 


Following is the conclusion of the 
Proposals coming before the Chicago 
Board of Fire Underwriters for action 
on September 10, the first part of the 
committee report having appeared in 
these columns last week: 

It would substitute for the old form in 
the by-laws the following new text: 

1—Preferred: dwelling houses, flats 


and apartments when occupied exclusive- 
ly for dwelling purposes, excluding flats 
and apartments of fireproof construction 
and specifically rated as such; private 
garages, private stables and outbuild- 
ings in connection with the foregoing; 
household furniture (dwelling contents, 
i. e., the furnishings of the insured’s 
domicile or residence) wherever located; 
brick, stone and concrete buildings not 
less than two stories in height and con- 
tents thereof (except stocks and all 
contents in connection with such stocks) 
when such buildings are occupied on 
basement and/or grade floor as stores 
(excluding unusually hazardous risks) 
and above grade floor as dwellings and/ 
or offices and/or halls (see Note*)-; one- 
story brick, stone and concrete build- 
ings occupied exclusively as stores( ex- 
cluding unusually hazardous risks and 
excluding all contents, except household 
furniture) ; churches, colleges and schools 
including manual training, hospitals and 
sanitariums, homes for the aged, orphan 
asylums, Y. M. C. A.; and similar in- 
stitutions not conducted for profit when 


exclusively occupied as such and con- 
tents of above classes excluding stocks; 
brick, stone and concrete sprinklered 
buildings (but not contents) located in 
the congested district excluding Union 
Stock Yards, public buildings and con- 
tents thereof publicly owned are exclud- 
ed from this class; all of the foregoing 
classes of risks located in the Union 
Stock Yards district are excluded from 
this class; all tornado and hail insur- 
ance when written in a tornado and 
hail policy, regardless of location, grades 
‘Preferred.’ 

Note—*In buildings occupied as stores 
and dwellings of the brick, stone, and 
concrete class there may also be per- 
mitted such occupancies as dressmaking 
and millinery and other occupancies not 
more hazardous, providing such occu- 
pancies are located in and operated in 
connection with dwellings. 


Ordinary Classification 


“2—Ordinary: all classes of property 
not designated above as Preferred farm 
property, sprinklered buildings and con- 


tents located outside of the congested 
district (unless they would grade pre- 
ferred if not sprinklered); golf and 
country clubs, all unprotected mercan- 
tile or manufacturing property and all 
mercantile and/or manufacturing prop- 
erty located in ninth or tenth class 
towns shall grade Ordinary for all forms 
of fire coverage.” 

As the former text in these revised 
proposals is implied despite its changes 
to be submitted to the entire member- 
ship, of the metropolitan supervising 
body, the old text is omitted to save 
space in this article. 

A simple amendment to the constitu- 
tion and by-laws clarifies same by bring- 
ing the street names mentioned therein 
up-to-date by changing the name to the 
present official name of the street. Tex- 
tually it reads as proposed: 

“Wherever in the constitution and by- 
laws, rules and regulations names of 
streets are given, and such names have 
been changed by an official act of the 
city of Chicago, such new names shall 
be substituted therefor.” 





WILL IT BE 








THE FIRST FIVE MINUTES WILL TELL... 


The picture at the right shows firemen fighting a 
stubborn blaze recently in a large plant near New 
York. This fire, like most fires, started small—yet 
hours of fighting and hundreds of tons of water were 
required to bring it under control. Why? Because no 
one happened to be near where the fire started when 
it started ... or in two words, BELATED DISCOVERY. 

The picture at the left represents a fire at a large 
St. Louis hospital on July 15. This fire started at night 
in a storage room in an infrequently visited part of 
the basement. Here, also, there was no human being 
nearby to discover it—yet this fire was put out by 
the fire department with only a chemical hand ex- 
tinguisher, with total estimated at less 
than $5.00. Why? Because it was DISCOVERED 
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Controlled Companies of AMERICAN DISTRICT TELEGRAPH COMPANY -~ 155 Sixth Avenue, New York, W. Y. 


AUTOMATICALLY, WHEN IT STARTED, BY 
THE A. D. T. AERO AUTOMATIC FIRE ALARM. 

Aero automatically detects fire when it starts, 
automatically summons the fire department direct to 
the scene. Thus, by saving those critical first few min- 
utes, Aero keeps losses to the minimum. 

The efficiency of Aero is proved by its record. 
During the past ten years fire losses in Aero protected 
properties have averaged less than three cents per 
hundred dollars of insurable values. 


A. D. T. Fire Protection Services 


“ABRO” AUTOMATIC FIRE ALARM : : SPRINKLER SUPER- 
VISORY AND WATERFLOW ALARM SERVICE : : WATCH- 
MAN SUPERVISORY AND MANUAL FIRE ALARM SERVICE 


Descriptive booklets will be sent upon request. 





A NATION-WIDE PROTECTION SERVICE 
AGAINST FIRE, BURGLARY AND HOLDUP 
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U. S. Government Analysis of 


International Insurance Payments 


The United States Government, 
through the Department of Commerce, 
has completed an analysis of the part 
played by insurance companies in inter- 
national payments for the period from 
1919 to 1935 inclusive. Approximately 
$94,000,000 net was transferred from the 
United States to foreign countries by 
insurance companies during those years. 
For 1935 the survey reveals that the 
business of foreign insurance companies 
in this country and of domestic insur- 
ance companies abroad led to a net out- 
flow of funds of $15,500,000 from the 
United States. Gross exports of insur- 
ance funds was about $31,700,000, com- 
pared with imports of $16,200,000. In 
1934 there was an adverse balance of 
$19,000,000 and in 1933 one of $17,600,000. 

For the entire seventeen years it was 
estimated that foreign companies oper- 
ating in this country had a premium in- 
come of $6,737,000,000, compared with one 
of $1,803,000,000 for United States com- 
panies operating abroad. 

Gross Movements of Funds 

“This estimated new outflow of insur- 
ance funds,” says the study, “represents 
the difference between the outward 
movement of funds on account of the 
operations of foreign insurance com- 
panics in the United States, placed at 
$234,600,600, and the inward movement of 
funds as a result of the operations of 
United States insurance companies 
abroad, estimated at $140,800,000.” 

Remittances to home offices by Uni’ed 


S:ates branches of British insurance 
companies were $181,000,000 net from 
1919 to 1935, while net remittances to 


parent companies by American affiliates 
of British companies increased the total 
movement. of insurance funds between 
the United States and the United King- 
dom to $195,000,000 net. In addition, the 
estimated outward movement of funds on 
account of the operations of non-ad- 
mitted foreign companies, to‘aling $53,- 
000,000, was almost entirely to Europe, 
and chiefly to Great Britain. 

During the years from 1919 to 1935, 
there was a net inflow of funds to this 
country on insurance accounts from Can- 
ada of $157,000,000, a net outflow of 
funds to the United Kingdom of ap- 
proximately $248,000,000, and a net out- 
flow of funds to all other foreign coun- 
tries of only $3,000,000. Only in the 
case of Canada were there important net 
movements of funds on account of the 
operations’ of American companies 
abroad, as well as on account of the 
operations of foreign insurance com- 
panies in the United States. 

Classification of Business 

For last year the premium income of 
foreign insurance companies as a result 
of business done in the United States 
was Classified as follows: 

Fire and marine branches.......... $106,000,000 


Fire and marine affiliates.......... 46,000,000 
eee ee rere 85,000,000 
EPO ae 44,000,000 


Ea ree anaes 63,000,000 
Non-admitted 24,000,000 

For United States companies abroad 
the 1935 premium income follows: 


Sy, Beet aaheea a cekic y Ghasie kee bade $77,000,000 
_f ee ee 18,000,000 
PE tcnc deseo ecneaehe anche ees 10,000,000 


Fraternal benefit 1,000,000 
Foreign affiliates 2,000,000 

In only six of the seventeen years 
did the inflow of funds exceed the outgo. 
Favorable balances were $8,100,000 in 
1920; $3,300,000 in 1921; $2,600,000 in 
1929; $11,300,000 in 1930; $13,400,000 in 
1931, and $8,100,000 in 1932. 


The department said the trend of op- 
posing movements of insurance funds 
suggested that basic influences determine 
their direction and magnitude. 

“In the periods of relative prosperity,” 
it said in the review, “the domestic 
branches and affiliates of foreign insur- 
ance companies remitted comparatively 
large amounts on balance to their home 





offices and parent companies abroad. In 
crisis and depression years, on the other 
hand, funds were transferred in smaller 
volume or were remitted on balance to 
domestic branches and affiliates by for- 
eign companies. But in relatively pros- 
perous years the foreign branches, agen- 
cies and affiliates of American com- 
panies transferred funds to home offices 
and parent companies in the United 
States. Crisis and depression years, on 
the contrary, were often marked by an 
outflow of funds. 

“This apparent responsiveness to 
changes in general economic conditions 
can be accounted for upon the basis of 
the changing position of insurance en- 
terprises during the course of the busi- 
ness cycle. In relatively properous years 
the income of insurance companies tends 
to be high and increasing as a result of 
both larger earnings on assets and larger 
premium incomes. Disbursements for 
losses, claims and expenses tend to in- 
crease less rapidly than total income, 
with the result that the excess of total 
income over total disbursements tends 
to be high and increasing. 

“As total liabilities increase with an 
expanding volume of business written, 
funds are used to acquire additional as- 
sets and to maintain or build up sur- 
pluses, but the amounts required for 
these purposes may be reduced by the 
rising market value of securities. Under 
these circumstances the domestic 
branches of foreign companies and the 
foreign branches of United States com- 
panies are able to remit surplus funds 
to home offices. 

“In years of depression the circum- 
stances are reversed.” 


GERMAN COMPANY BRANCHES 

One hundred German insurance com- 
panies maintain at this time 287 branches, 
in twenty-three European foreign coun- 
tries, besides two in Africa, two in Asia, 
and twenty-five countries in South and 
Central America. 


SKIES CLEAR IN SOUTH JERSEY 

New Jersey agents and fieldmen are 
pleased with reports that the state will 
have a $5,000,000 tomato crop this year 


in the southern part of the state. A 
large income in the tomato-growing 
counties will stimulate business gener- 
ally. 


Blue Goose Week-end At 
Atlantic City Starts Sept. 11 


Many members of the Blue Goose 
from Eastern ponds start September 11 
for Atlantic City for the week-end party 
sponsored by the New York City, Penn 
Chesapeake Ponds. That afternoon there 
will be the festival of floats and other 
events which will mark the closing days 
of the American beauty pageant. Other 
features of the Blue Goose party, which 
closes Sunday afternoon, will be a rolling 
chair ride, admission to the Steel Pier, 
a sightseeing trip, shore dinner, banquet 
and dance. The Hotel Madison is head- 
quarters for the party. The committee 
on arrangements consists of Samuel A. 
Mehorter, New York City Pond, chair- 
man; Ed Warr, Chesapeake Pond; 
Joe R. Knowland, Penn Pond; Paul M. 
Fell, Penn Pond, and Fred Bross, New 


York City Pond. 


Honolulu Puddle of Blue 
Goose Order Is Installed 


A unique ceremony marked the recent 
installation of the Honolulu Puddle of 
Blue Goose, Most Loyal Grand Gander 
T. Ray Phillips, announced. The puddle 
inaugurated in the Hawaiian Islands 
was installed by Most Loyal Gander 
Elmer W. Bonstin of the San Francisco 
Pond, of which it is a branch. 

The meeting was held in a Japanese 
tea garden. Everyone present had _ re- 
moved his outer clothing and put on a 
kimono in true Japanese fashion, and 
sat on the floor at a table not more than 
eight inches high. The food (sukiyaki) 
was prepared at the table and served 
by Japanese girls in native costume, 
eaten with chop sticks and washed down 
with saki, a Japanese rice wine. 

Upon his arrival at Honolulu, Grand 
Gander Bonstin was met by H. A. Trus- 
low, through whose activities the puddle 
was organized, the usual leis and greet- 
ing, “Aloha.” Sixteen were present at 
the meeting. Officers, who had been 
elected at a previous meeting, were in- 
stalled as officers pro tem of the San 
Francisco Pond, and with this nucleus 
the others were formally initiated into 
the group. 


30 YEARS WITH AMERICAN. N. J. 

Clifford K. Bebout, assistant secretary 
of the American of Newark in charge of 
losses, is celebrating his thirtieth anni- 
versary with the company next Thurs- 
day, September 10. Starting in insurance 
with the loss department of the North 
British & Mercantile he joined the Amer- 
ican in 1906. 











Failure to Pay Premium Does 
Not Cancel Policy Court Holds 


The Prudential sued the Franklin Fire 
of Philadelphia as mortgagee under a 
New York standard mortgagee clause in 
a $3,200 fire policy for a loss, by de- 
struction of one of the buildings covered, 
of $450. A premium note had been 
given by the insured to the Franklin 
Fire, payable in four annual instalments. 
At the time of the loss one of these 
instalments was in default, not having 
been paid either by the insured or by 
the mortgagee. No notice of cancella- 
tion or of intention to cancel had ever 
been given by the Franklin Fire to the 
Prudential. 

The South Carolina Supreme Court 
held, Prudential v. Franklin Fire, 185 
S. E. 537, that the provision in the 
mortgagee clause that should the owner 
not pay the premium the mortgagee 
shall, on demand, pay same, is a condi- 
tion, not a covenant. On a breach of 
the condition by the mortgagee the 
right then becomes vested in the insurer 
to cancel the policy because of the 
mortgagee’s failure upon demand to pay 
the premium. But this right can only 
be exercised by the insurance company 


after a strict compliance with the terms 
of the agreement between it and the 
mortgagee. 

Here, the court said, the insurer failed 
to give the mortgagee notice of cancella- 
tion of the policy, an act which it was 
clearly in duty bound to perform under 
the cancellation clause of the agreement. 
The mortgagee having received no no- 
tice of cancellation, had no opportunity 
of protecting itself by procuring other 
insurance within the ten-day period pro- 
vided for in the agreement. It would be 
inequitable, under the circumstances, to 
hold that the insurer should be entitled 
to take advantage of its own delinquency 
and thereby defeat the mortgagee’s 
claim under the policy. 

The mortgagee was held entitled to 
recover the amount of the loss, under 
deduction of the amount of the unpaid 
premium. 

A letter from the insurer informing 
the mortgagee that the premium was 
overdue and unpaid and requesting pay- 
ment by the mortgagee was held to be 
only a demand for payment and not a 
notice of cancellation. 


CLAIMS RESEARCH BUREAU 





Formed by Joseph Anderson of New 
York to Curtail Fraudulent Inland 
Marine Claims 
The Claims Research Bureau, Inc., has 
been organized by Joseph Anderson, an 
inland marine adjuster with long ex. 
perience, who maintains offices at 102 
Maiden Lane and represents numeroys 
well-known companies in the handling of 
inland marine claims .The Claims Re- 
search Bureau aims to act as a clearing 
house for claim records, so as to min- 
imize chances of fraudulent losses being 
presented by the same assured to severa] 
companies in succession, and wili like- 
wise aid the police in the recovery of 

stolen property. : 

Mr. Anderson claims that from his 
experience and observation in investiga- 
tions he has found in many instances 
items inaccurately reported to the police 
lost property clerk’s office by the pawn- 
broker, the description received by the 
police property clerk being such that it 
was difficult te determine whether or not 
the item pawned was one which was part 
of a burglary or holdup. These over- 
sights and incorrect descriptions are due 
to the dishonesty of the pawnbroker or 
the possible lack of knowledge on the 
part of the pawnbroker as to the manner 
in which the description should be furn- 
ished to the police department. 

For this purpose arrangements are now 
being made with the city authorities to 
employ members of the Claims Research 
Bureau as deputy license inspectors who 
shall in their official capacity have au- 
thority to visit the premises of pawn- 
brokers and second-hand dealers to check 
the descriptions received by the author- 
ities with the merchandise in pawn or 
offered for sale to determine whether or 
not these items have been properly re- 
ported and whether or not these items 
are property properly belonging to insur- 
ance companies which have paid claims 
thereon. 

Mr. Anderson has been in insurance 
for the past seventeen years. He has 
had considerable experience with all 
types of claims having been an investiga- 
tor, claims manager and now operating 
his own adjustment business. He has 
had extensive investigating experience 
throughout the United States and Can- 
ada, having been connected with the 
United S:ates Government as an in- 
vestigator with the Bureau of War In- 
surance Fraud, as well as having made 
investigations for a detective agency. 





Common Sense Underwriting 


Wins Over H. O. Rigid Rules 


_A_ fire insurance man_ received a 
liability policy enclosed in a cellophane 
pocket; it was very neat and created a 
favorable impression. The pocket re- 
called an incident of several years ago, 
occurring in the offices of one of the 
large fire groups. 

One of the high executives had a com- 
plete line sheet and prohibited list pre- 
pared together with elaborate instruc- 
tions for the use of underwriting depart- 
ment heads and field men. He called a 
meeting of the executive force and sub- 
mitted it for approval. Most agreed 
it was complete in every detail, but when 
the opinion of one of the executives was 
called for, he said, “It is a fine piece 
of work, why not wrap it in cellophane 
and put it in the vault for safe-keeping 
and then continue to use good common 
horse sense underwriting, as we have in 
the past.” 

His suggestion was adopted. 


INTRODUCING OLD FRIENDS 

Two girls attended a Girl Scout Camp 
in New Jersey for five years and became 
fast friends. A few weeks ago the 
fathers of these two girls happened to 
be brought together through their daugh- 
ters and they turned out to be old friends 
of one another. One of the fathers 1S 
Max C. W. Buchenberger of the Under- 
writers Salvage Co. and the other John 

. Hoffman, automobile adjuster, of 
Alexander & Hoffman, 40 Clinton Street, 
Newark, N. J. 
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Underwriters Watch This Month for 


Hurricanes In the Caribbean Sea 
By S. Donald Livingston 


A hurricane on September 2 a year 
ago drove the steamer Dixie on French 


Reef near the coast of Florida. This 
stranding cost marine underwriters over 
$500,000 and was one of the major mari- 
time losses of the year. 

While such heavy hurricane claims on 
vessels are fortunately few, the agegre- 
gate damage to maritime interests an- 
nually is of no little moment. Heavy 
weather damage alone amounts to many 
thousands of dollars. 

According to statistics kept by the 
Weather Bureau, the first two weeks of 
September have shown the greatest fre- 
quency of hurricanes in the Caribbean. 
The table below shows that there is a 
definite hurricane season. The table 
gives the total number of tropical storms 
during the forty-nine year period 1887- 
1935, segregated by months. Approxi- 
mately 50% of these storms reach full 
hurricane intensity. 








Atlantic-Gulf-West Indies Tropical 
Storms, 1887-1935: 
May ..... SERA ere . 4 1.2% 
RR Sais + canon cwtediness 21 6.3 
BR anc onsatecsecexs 23 6.9 
TI Ss nndic eben wreews 64 19.1 
September ............ 108 32.2 
eee tree 88 26.2 
November ............. 25 7.5 
December ............. 2 6 
| ee ee 335 100.0% 


Yearly Frequency 

The average number of tropical storms 
is between six and seven a year. There 
is no rule or law of regular recurrence 
of periods of minimum or maximum fre- 
quency according to Charles L. Mitchell, 
meteorologist of the Weather Bureau. 
During 1933 there were twenty-one 
storms which was the largest number 
reported in the past forty-nine years. 
During this period there were ten years 
with ten or more storms a year. Last 
year there were only five but unfortu- 
nately the Dixie was caught in one of 
these. 

The average number of storms for 
each five-year period does not vary ma- 
terially as the following table illustrates. 

Five-Year Grouping 





ade «ill Ee Oe 35 
coca. of Ce eee 43 
MEE, Scie ressseSnseae 30 
PEAR, kde the edadneas 34 
bog Oh Oe ere 35 
a ee 21 
PO ov okccssokteseoss 27 
ce... 27 
he ece, » Se ee 27 
EPPETEED cicines cianavess 56 

MORO os cgislag nckpawnaees 335 





* Four years only. 





London Institute Announces 


Jute Clause Amendments 


The Institute of London Underwriters 
has announced amendments to the “jute” 
clauses agreed by the Institute and the 
London Jute Association. The principal 
alterations are the incorporation in the 
clauses of the “Both to Blame Collision” 
clause and the “Liberties Clause,” which 
was recently introduced into the Insti- 
tute Cargo Clauses. This clause protects 
the insured against the consequences of 
the termination of a voyage under liber- 
tes given to the shipowner under the 
contract of affreightment at a premium 
to be arranged, and subject to certain 
specific conditions that are not onerous 
to the cargo.owner. The amended jute 
Clause becomes effective October 1 next. 


The exceptionally large number during 
1933 makes the last five years an excep- 
tion. : 

During recent years serious maritime 
losses as a résult of hurricanes have 
been minimized by the intensive dis- 
semination of warnings by radio and 
other means whenever a hurricane or 
severe storm was in progress. More- 
over, the peculiarities of htirricanes are 
better known to navigators and it is a 
known fact that vessels may be maneu- 
vered in such storms so as to reduce 
severe damage to the vessel and cargo. 
A full understanding of the circular 
motion of the hurricane and its typical 
course is necessary to do this. To edu- 
cate mariners the Hydrographic Office 
published a complete discussion of trop- 
ical hurricanes on the reverse side of the 
charts issued for the months in which 
hurricanes occur. 

Insurance 

As the insurance on ocean hulls is 
written on an annual basis the rates oti 
vessels trading in the Caribbean cannot 
be changed during the hurricane season. 
The rates may, however. be raised if the 
vessels of a particular fleet have the ill 
fortune to suffer frequent and heavy 
hurricane damage to the extent that the 
loss ratio is increased. 

One the other hand the rates for trip 
risks during the hurricane season may 
easily reflect the additional hazard. 


$25,000 FOR COE THIEVES 

The chief of police of Nassau County, 
L. I., announces that a reward of $25,000 
has been offered in connection with the 
theft of $400,000 in jewels from the home 
of Mr. and Mrs. William R. Coe of 
Brookville, on June 23. Mr. Coe was 
formerly active in Johnson & Higgins, 
insurance brokers. The reward will be 
paid by Albert R. Lee & Co., Inc., 90 
John Street, according to the police, for 
information leading to the arrest and 
conviction of the thief or thieves and 
recovery of the property. 





HOME F. & M. DIVIDEND 


The directors of the Home Fire & 
Marine, at a meeting held in San Fran- 
cisco August 25, declared the regular 
quarterly dividend of fifty cents per 
share on the capital stock of the com- 
pany to all shareholders of record at 
the close of busines on Saturday, Sep- 
tember 5, payable on and after Septem- 
ber 15. 


Rate and Value Declines 
Checked, Says Essendon 


SHIP - INSURANCE CHAIRMAN 





More Stable Conditions Seen; Many 
Other Types of Vessels Have 
Been Laid Up 





Lord Essendon, chairman of many 
shippitig companies, of two insurance 
companies (Economic and Planet,) and 
vice-chairman of the Sun Insurance Of- 
fice, recently discussed marine insurance 
conditions in his capacity as chairman of 
the Economic. He said in part: 


“In regard to the otttlook for the cur- 
rent year, I think there are indications 
that the continuous decline in rates and 
values, which marfine tutiderwriters have 
experienced during the past few years, 
is being arrested. Some months ago the 
agreement to respect the lead in the hull 
market was abandoned, although it had 
for some time previously been an agree- 
ment more in name than in fact, and 
notwithstanding the disorganization 
which enstied it has been possible, by 
exercising judgment and discretion in 
the acceptance of risks, to make a rea- 
sonable profit, chiefly by reason of the 
fact that many of the older types of 
vessels were laid up and the vessels which 
remained in service benefited from the 
various aids to ftiavigation which have 
been developed in recent years. While 
progréss continues to be made in the 
direction of minimizing accidents and 
losses by marine perils, there are an 
increasing number of vessels in service 
in cotisequence of the Government's 
shipping subsidy arrangements, in addi- 
tion to which a considerable number 
of the older vessels, which are potential 
sources of loss to underwriters, have 
been broken up and are being replaced 
by modern vessels of higher value and 


equipped with appliances which should 
minimize the risk of accident. 
Replacement Values on a Higher Level 

“From these facts it is not unfair 
to assume that there is likely to be 
an increasing volume of business avail- 
able to marine underwriters which should 
on the whole be sounder underwriting 
business than has been experienced in 
the past few years. Speaking generally, 
shipowners are less inclined to seek 
further reductions in values in view of 
the knowledge that replacement values 
are now also on a definitely higher level 
than for some years past, and in con- 
sidering rates underwriters have to take 
regard of the fact that repair costs are 
tending in an upward direction. 

“In the current year, therefore, we 
look forward to more stable conditions 
than in the recent past, subject always 
to there being no unsettling political 
influences to give a further setback 
to international trade upon which ship- 
ping, and consequently marine under- 
writing, is so largely dependent. We 
have built up a very strong position in 
our marine account, and under the guid- 
ance and supervision of our underwrit- 
er, G. G. Sharman, coupled with the 
very considerable volume of business 
which is influenced to the Economic 
company by Messrs. Furness, Withy & 
Co., Ltd., and their associated compa- 
nies, we are satisfied that we are in a 
position to share very fully in any in- 
creased business which may gradually 
develop, both on ships and on cargoes. 


“The marine market is, I think, to 
be congratulated upon the record 
achieved in absorbing such a_ huge 


amount as £3,000,000 on one ship, which 
I am credibly informed is the amount 
placed in the market on the Queen 
Mary, and not merely does this illus- 
trate the strength of the insurance mar- 
ket, but it also reflects the measure of 
competition which exists for business 
of smaller dimensions.” 





London Institute Adopts “Both to 
Blame” Clause Following U. S. Case 


The Institute of London Underwriters 
announces that the following clause has 
been adopted under date August 1: 

Institute “Both to Blame Collision” 
Clause.—“Agreed that this policy is ex- 
tended to indemnify the assured against 
such proportion of liability under the bill 
of lading ‘Both to Blame Collision’ clause 
as is in respect of a loss recoverable 
under the policy. In the event of any 
claim by shipowners under the said 
clause the assured agree to notify the 
assurers who shall have the right, at 
their own cost and expense, to defend 
the assured against such claim.” 

This clause is the outcome of the sit- 
uation in the United States law by 
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which, when two vessels are to blame 
for a collision they are held to be equal- 
ly to blame, each recovering from the 
other one-half of its damages. In such 
adjustments the non-carrying vessel can 
include in her claim against the carrying 
vessel one-half of any amount for which 
she (the non-carrying vessel) may be 
liable for damage to cargo in the carry- 
ing vessel. By this means the carrying 
vessel can become indirectly liable for 
damage to her own cargo, although she 
is protected against direct liability by 
clauses in the bill of lading. 


Up to 193 it was thought that this 
indirect liability was covered by the 
“protecting indemnity” insurance as a 
“shipowners liability,” but a legal case 
fought over a collision between the 
steamers Hamilton and Mexico, resulted 
in a decision to the effect that the “P. 
and I.” insurance was not liable for this 
particular class of claim. Because of 
this decision shipowners inserted in their 
bills of lading a clause requiring the 
cargo owner to indemnify them against 
this indirect liability for damage to 
cargo. 

The cargo owners thereupon asked 
their marine underwriters for protect‘on 
against liability under the bill of lading 
clause, but there were doubts as to 
whether the bill of lading clause. was 
valid, because of the provisions of the 
Harter Act, which prohibits shipowners 
from contracting out of certain liabilities. 
Litigation over this point has now 
settled that the bill of lading clauses are 
valid, and so marine underwriters have 
adopted the clause quoted. It would 
seem that the ultimate effect of the 
whole proceedings has been to shift to 
the cargo underwriters a liability which 
was previously believed to attach to the 
“P. and I.” insurance against shipowners 
liability, 
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Nation’s Safest Car Drivers Guests of 
C. I. T. Safety Foundation In N. Y. 


49 Delegates Including Four Insurance Men Have Combined 
Safe Driving Experience of 25,000,000 Miles; In 
3-Day Conference at Waldorf-Astoria 


New week paid tri- 
bute to a unique 
forty-six men and three women who have 
been selected as representative safe auto- 
mobile drivers of each of the forty-eight 
states and the District of Columbia. 
For three days this group was in session 
at the Waldorf-Astoria Hotel, the chief 
participants in a program sponsored by 
the C.LT. Safety Foundation (Commer- 
cial Investment Trust Corp. affiliate) in 
cooperation with the American Automo- 
bile Association. And as the first na- 
tional gathering of its kind this confer- 
ence between America’s safest drivers 
and foremost safety experts and its 
preceding motorcade was a complete suc- 
cess. 


York City this 


group of visitors— 


Four Insurance Men 

Four of the delegates to this confer- 
ence were insurance men who qualified 
with active car driving experience of 
a minimum of ten years with no accident 
or traffic violation conviction during that 
period and a driving mileage of at least 
50,000 miles. They are C. Pierson Dick 
of Birmingham, Ala., special agent for 
the Hartford Accident, who has a record 
of twenty-four years without an accident 
for a total of 300,000 miles; Claude A. 
Cook, assistant manager, Washington, 
D. C. office of the Equitable Life As- 
surance Society, who has driven twenty- 
three years with no accidents for &25,- 
000 miles; Ray Evans of Bluefield, West 
Va., who is credited with sixteen years 
of perfect driving for 500,000 miles, and 
Walter D. Brown, agent of leading fire 
companies including the Fidelity-Phenix 
at Mobridge, South Dak., who has driven 
years without an accident or traffic vio- 
lation. 

The combined safe driving experience 
of the forty-nine delegates is more than 
25,000,000 miles, an achievement which 
won considerable recognition from the 
daily press of Greater New York. 


Greeted by Mayor LaGuardia 


Upon arrival Monday from all parts 
of the country, a trek which was ac- 
complished without an accident, the 
group was greeted by Mayor LaGuardia 
at the Summer City Hall at Pelham 
Bay Park in the Bronx. Heading the 
procession was Col. Harold Fowler, dep- 
uty police commissioner of New York. 
Then the delegates spoke on the radio 
over a N.B.C. network of their exper- 
iences en route to New York and made 
a tour of the N.B.C. studios. For the 
next two days the nation’s safest drivers 
put their heads together at business ses- 
sions to determine just what makes for 
safety in motoring and here are some 
of the conclusions reached: 

1. Care and condition of the car is 
a foremost requisition in building up a 
long time safe driving record. 

2. Condition of the driver, both phy- 
sical and with reference to driving skill, 
must never be minimized. 

3. Attitude toward driving, including 
attitude of driver toward the vehicle, 
enforcement officers, fellow drivers and 
conditions under which he is driving. 

It was these points, in fact, which 
received the most consideration in the 
500 word statements submitted by all 
of the delegates based on his or her 
experience or ideas. In the breakdown 


fifty-four points were mentioned 357 


times. The list follows: 


Keeping car in proper condition, 35. 
Observance of traffic laws, etc., 25. 
Consideration for others, 18. 

Caution, 17. 

Alertness, 17. 

Speed to fit conditions, 16. 

Good early training, 14. 

No driving while drinking, 14. 

Pass only when safe, 13. 

Luck, 11. 

No dependence on the other driver, 11, 
Ability to size up a situation, 11. 
Exercise of common sense, 10. 

Strict attention to driving, 9. 
Enjoyment of driving, 9. 

Slow night driving, 8. 

Driving only when physically fit, 8. 
Willingness to yield right of way, 7. 
Personal responsibility, 7. 

Taking no chances, 7. 
Avoid hurry, 6. 


Speed Voted Dangerous Element 


Speed was voted as a dangerous ele- 
ment in driving by a proportion of four 
to one. The consensus of opinion was 
that the states should strive for greater 
uniformity in traffic signals and mark- 
ings, and much favored was a national 
program of roadside beautification. 

The opening day’s session was led 
by Burton W. Marsh, director, safety 
and traffic engineering department, Am- 
erican Automobile Association, and the 
second day, devoted to “What the Fu- 
ture Holds,” presided over by John W. 
Darr, director of the C.I.T. Safety Foun- 
dation, which is an affiliate of the Com- 
mercial Investment Trust Corp. 

The visit to New York City was 
climaxed by a banquet at which Captain 
William M. Kent, commanding officer, 
safety bureau, Police Department of 
New York City, and New York Motor 
Vehicle Commissioner Charles A. Har- 
nett were lead-off speakers. 


Captain Kent brought greetings from Mayor 
LaGuardia, Police Commissioner Valentine and 
Deputy Commissioner Fowler. 

Others who spoke were T. P. Henry, presi- 
dent, A. A. A.; Major Roy F. Britton, traffic 
safety chairman, A. A. A.; Alfred Reeves, gen- 
eral manager, Automobile Manufacturers Asso- 
ciation; Allan R. Sorem, Woodrow Wilson 
High School, Washington, D. C., who brought 
a message from the youth of America; and a 
humorous address by “Senator” Ford of Mich- 
igan. 

Delegate T. H. Alford of Arkansas discussed 
“Our Conference,” and Delegate Claude A. 
Cook, Maryland, who represents the Equitable 
Society, spoke for the drivers assembled. 

Appropriately John W. Darr and Burton W. 
Marsh were both presented with gifts by the 
delegates in appreciation of their qualities of 
conference leadership. Chairman of the post 
prandial program was Phillip W. Haberman, 
vice-president, Commercial Investment Trust. 





Late News 


The Metropolitan Casualty has com- 
pleted all of the adjustment plans for 
mortgage obligations guaranteed by it, 
and about $5,500,000 in cash is being dis- 
tributed this week to more than 10,000 


holders of. bonds of four underlying 
companies of the company. located all 
over the country. The adjustment of 


these obligations results from loans just 
made by the R. F. C 

J. R. Cooney, president, Loyalty Group 
companies, announces that the discharge 
and release of the Metropolitan’s lia- 
bility on mortgage obligations guaran- 
teed by it, resulting from the completion 
of these plans, together with additional 
capital obtained from the sale of pre- 
ferred stock of the company places the 
Metropolitan Casualty in an excellent 
financial condition. 
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H. R. Gordon Chosen to 
Head 1937 A. & H. Week 


DID GOOD WORK AS 1936 CHR. 





General Committee to Be Considerably 
Larger; April Favored as Best Month 
for Next Year’s Observance 





Harold R. Gordon, executive secretary, 
Health & Accident Underwriters Confer- 
ence, who as general chairman of the 
1936 National Accident & Health Week 
did such a splendid piece of work, has 
been chosen to serve again in this ca- 
pacity for the 1937 activity. His ap- 
pointment came on August 28 at a meet- 
ing held in Chicago at which all of the 
business activities in connection with the 
present year’s observance were wound 
up and initial steps taken for the coming 
year’s drive. Chairman Gordon has al- 
ready been authorized to select other 
members of his general committee which, 
considerably larger than previous, will 
probably include most of the 1936 per- 
sonnel. 

Mr. Gordon’s general report in regard 
to 1936 activities and his final financial 
report, which showed slightly more than 
$300 on hand after all bills had been 
paid, were approved. There was some 
discussion of his recommendations for 
next year and of the replies to the ques- 
tionnaires sent out some time ago to all 
subscribing companies, but the final de- 
cision on all matters affecting the 1937 
campaign was left to the new committee. 

The answers to the questionnaires 
showed that the companies replying 
were unanimous in favor of continuing 
Accident & Health Week, and in their 
willingness to support it. 


NEAL BASSETT ON COAST 

Neal Bassett, United States manager, 
Accident & Casualty of Winterthur, 
Switzerland, will be back in New York 
from the Pacific Coast about the middle 
of next week. He has been looking the 
ground over preparatory to establishing 
a branch office in San Francisco. Ogden 
Davidson, assistant United States man- 
ager, returned this week from Chicago 
where he made plans for the opening of 
a branch office there. Mr. Davidson 
also visited Cincinnati and Columbus. 

The formal opening of the company’s 
United States branch is expected the 
latter part of this month. 


AWAIT A. L. JOHNSTON’S PLANS 

Andrew L. Johnston, who has been 
secretary and general manager of the 
West Coast Automobile Insurance Con- 
ference since its inception, has recently 
resigned. His announced intentions are 
to enter a new enterprise now in the 
process of organization, further news 
of which is awaited with interest. 


McGINLEY TO SAIL FOR COAST 
John McGinley, vice-president of the 
Travelers, and manager casualty di- 
vision, Greater a York, sails for Los 
Angeles on the S. California tomor- 
row, accompanied ine Mrs. McGinley. 











Fresh Impetus Given 
To Nat'l Safety Drive 


GOV. LEHMAN’S PROCLAMATION 





Program of 25th Annual Congress of 
National Safety Council Lists Many 
Insurance Speakers 





The national movement to reduce au- 
tomobile accidents was given fresh im- 
petus this week with the proclamation 
issued by Gov. Lehman of New York 
State calling attention to the state-wide 
highway legislation increasing penalties 
for reckless driving and his designation 
of September as highway safety month. 
The Governor’s recommendation that 
public speakers and clergymen use the 
subject of public safety as an appro- 
priate theme during the month was 
greeted with enthusiasm. 

In advance of the National Safety 
Council’s 25th annual congress and ex- 
position, scheduled for October 5 to 9 
at Atlantic City, N. J., the state of New 
Jersey is also devoting the week be- 
ginning September 27 to a safety ob- 
servance under the leadership of Gov. 
Harold G. Hoffman, and every munici- 
pality is being asked to join in the cam- 
paign. It will pave the way in excellent 
fashion for the Safety Council’s big 
gathering which will require three hotels 
—the Ambassador, Chelsea and Ritz- 
Carlton at Atlantic City. In its advance 
program released this week Gov. Hoff- 
man, who is vice-president of the organi- 
zation in charge of public safety, is 
scheduled to give the address of wel- 
come. 

Four sections of the congress of spe- 
cial interest to insurance people are 
fire prevention at which the speakers 
are T. Alfred Fleming, National Board 
of Fire Underwriters and A. L. Brown, 
Associated Factory Mutual Fire of Bos- 
ton; occupational diseases which includes 
Dr. R. B. Hunt, American Mutual Lia- 
bility, and R. C. Stratton, Travelers, as 
speakers; the safety exchange round 
table, sponsored by the American Society 
of Safety menaes, program for 
which includes W. S. Paine, Aetna Cas- 
ualty & Surety; 'D. L. Royer, Ocean 
Accident; Mr. Stratton and S. E. Whit- 
ing, Liberty Mutual. Finally the street 
and highway traffic section, having 4 
continuous daily program from Monday 
to Friday inclusive, will prove of con- 
siderable interest embracing as it does 
all phases of traffic safety and enforce- 
ment. Prominent participants in the dis- 
cussion include Lt. F. M. Kreml, = 
national Association of Chiefs of 
ice; Captain W. H. Kent, Police De 
partment, New York City, and Dr. Harry 
R. DeSilva, Harvard University, creator 
of the driving tests being demonstrated 
by the Aetna Casualty & Surety. 


A. C. GIVENS MANAGER 
A. C. Givens has been made branch 
manager at Wheeling, W. Va., by. the 
Aetna C. & S., succeeding W. H. Osborn 
now in Richmond. 








that un 


vantage 
of the 
tent the 
cases v 
contrac 
The < 
in Mr. 
volving 
State ar 
er outli 


“Nume 
bond on 
aged by 
bond, or 
the clain 
cess of t 
denies tt 
In other 
any brea 
debatable 
because | 
bility for 
bill of is 
the juris 

“By f 
could qt 
have dete 
liability, 
whether 
at all, w 
as furthe 
termined. 

“A site 
volved in 
Company 

“It ha: 
declaratio 
equitable 
My own 
ing is mo 
r- In Cc 
While 
as the 
meaning 
courts, 
More f; 
declarat 


\unici- 
' Cam- 
cellent 
s big 
hotels 
Ritz- 
lvance 
Hoft- 
rgani- 
ty, is 
f wel- 


f spe- 
e are 
eakers 
Board 
3 rown, 
f Bos- 
icludes 
i] Lia- 
ers, as 
roun 
society 
n for 
a Cas- 
Ocean 
Whit- 
street 
ving @ 
fonday 
f con- 
it does 
nforce- 
he dis- 
Inter- 
f Pol- 
re De- 
Harry 
creator 
strated 


R 

branch 
by the 
Osborn 





September 4, 1936 








Page 35 











Fidelity -Surety Legal Problems 
Treated At Round Table Session 


Usefulness of Declaratory Judgment Acts to Bonding Com- 
panies Among Topics Discussed at Insurance Section, 
American Bar Association 


One of the features of the insurance 
law section of the American Bar Asso- 
ciation annual meeting in Boston last 
week was the fidelity-surety round table 
at which problems of general interest to 
bonding men were discussed. Prentiss 
E. Reeder was chairman. There were 
three formal papers presented: 

1. “In What Way Can the Declara- 
tory Judgment Act, recently passed by 
Congress and also by several of the 
States, Be Useful to Surety Companies 
and Surety Trial Lawyers?” by David 
A. Murphy of Kansas City, Mo. 

2. “The Use of a Bill in Equity in the 
Nature of a Bill in Exoneration and to 
Prevent Multiplicity of Suits in Connec- 
tion with Surety Matters,” by Charles 
W. Sellers of Thompson, Hine & Flory, 
Cleveland. ‘ 

3. “Some Questions Concerning the 
Liability of a Surety Company on Bonds 
Running to the Public,” by James E. 
Nugent of Morrison, Nugent, Wylder & 
Berger, Kansas City, Mo. 


Murphy on Declaratory Judgment Act 


Because the Federal declaratory judg- 
ment act is comparatively new, having 
only been considered a few times by 
Federal appellate courts, and because of 
the divergent views taken on it by the 
state courts, Mr. Murphy found it dif- 
ficult to treat the subject dogmatically. 
He saw many occasions when the use of 
the declaratory act would be of ad- 
vantage to surety companies but said 
that until there has been further clarifi- 
cation of the act by authoritative Fed- 
eral courts, “I doubt that I would rec- 
ommend such a use of the act to a 
surety client.” He continued: 

“It is certain that both the Federal act 

and the state acts can be used to ad- 
vantage in all cases where the question 
of the existence of coverage or the ex- 
tent thereof is involved. Nearly all such 
cases will involve a construction of the 
contract.” * * * 
_ The act could also be used by sureties, 
in Mr. Murphy’s opinion, in cases in- 
volving a blue sky bond running to the 
state and in a fixed penalty. The speak- 
er outlined : 


“Numerous parties are asserting claims on the 
bond on the ground that they have been dam- 
aged by the misconduct of the principal in the 
bond, or his representatives. The amount of 
the claims in the aggregate are greatly in ex- 
cess of the penalty of the bond. The principal 
denies that he has been guilty of misconduct. 
In other words, he denies that there has been 
any breach of the bond, and the question is 
debatable. A bill of interpleader will not lie 
because the surety is not willing to admit lia- 
bility for anything. A bill in the nature of a 
bill of interpleader might lie, depending upon 
the jurisdiction. 

“By petition for a declaration, the surety 
could quickly have the bond construed and 
have determined the question as to whether its 
liability, if it is liable at all, was cumulative, or 
whether its maximum liability, if it was liable 
at all, was the penalty of the bond, and then, 
as further relief, ask to have its liability de- 
termined. 

“A situation somewhat similar to this was in- 
volved in the case of New Amsterdam Casualty 
Company v. Hyde, et al., 34 Pac. (2) 930. * * * 

“It has been suggested that the remedy by 
declaration might be used in the place of the 
equitable action for exoneration commonly used. 
My own thought is that the equitable proceed- 
ng is more complete and preferable.” 


«Jf conclusion Mr. Murphy said: 
While prophecy is futile, I predict that 
as the Federal act is clarified and its 
meaning and scope crystallized by the 
courts, and as the profession becomes 
More familiar with it, the remedy by 
declaration will have a constantly widen- 


ing use in the settlement of actual con- 
troversies of all kinds.” 


Uses of Equitable Bill in 


Exoneration 

The subject of possible uses in the 
field of suretyship law of the equitable 
bill in exoneration and to prevent a 
multiplicity of suits was well handled by 
C. W. Sellers of Cleveland. Inherent in 
such a discussion, he said, is a consider- 
ation of the underlying principles which 
determine the jurisdiction of a court of 
equity to entertain such proceedings. Mr. 
Sellers gave these advantages of the sug- 
gested remedies: 

“By a bill in exoneration, all available re- 
sources of the principal may be exhausted prior 
to payment by the surety. Funds withheld 
under a construction contract, security depos- 
ited to protect the obligee or the surety, rights 
and interest of the principal in disputed claims, 
and rights of set-off existing in favor of the 
principal against the obligee, often constitute 
assets which, if opportunely appropriated to the 
payment of the claimants, result in a reduced 
liability of the surety, but which, if left for 
realization under the remedy of subrogation, are 
all too often dissipated or lost. 

“The remedy of exoneration, then, offers a 
distinct opportunity to the alert surety, to 
minimize its ultimate loss, to avoid the outlay 
of funds, and to impose the obligation of pay- 
ment, in the first instance, upon the party pri- 
marily liable.” 

The speaker also gave equal impor- 
tance to the administrative advantages 
accruing from the opportunity to dispose 
of all necessary determinations in one 
law suit. The necessity of defending 
separate and scattered suits on the bond 
by individual claimants, he said, means 
duplication, added expense, delay, and 
excessive cost. Separate proceedings to 
enforce subrogation, indemnity, and such 
remedies certainly add to the delay and 
expense. 

In developing his theme Mr. Sellers 
gave numerous court cases to show that 
the jurisdiction of equity to require the 
principal to exonerate his surety before 
payment is well established in our law. 
Similarly, he said, the right of exonera- 
tion has found expression in the statutes 
of numerous jurisdictions. 

Summarizing he said: 


“Exoneration is an efficient and less expen- 
sive remedy, available generally, as between the 
surety and those in privity, when the facts call 
for the application of such relief. Joinder of 
third party claimants, in the same proceeding, 
is usually advisable for the same reasons, but 
the jurisdictions differ in requirements. Ex- 
oneration, coupled with a threatened multiplicity 
of suits allegation, is sufficient in some juris- 
dictions. Exoneration plus a community of in- 
terest and threatened multiplicity of suits meets 
all requirements, but due to the lack of defini- 
tion and the uncertainty of the term ‘community 
of interest,’ inclusion of a cause applicable to 
third parties, when possible, is safer practice.” 


Surety’s Liability on Public Bonds 


In opening his discussion on the extent 
of liability of a surety on bonds running 
to the public James E. Nugent of Kansas 
City, Mo., said that it is a well settled 
principle that the provisions of the stat- 
ute which requires a public bond must 
be read into and become a part of the 
bond. But he also noted that the de- 
termination of the surety’s liability upon 
such a bond is a matter of construction 
of the bond itself. O’Kane v. Lederer, 
4 F. (2d) 418. He said further: 

“While it seems to be clear that the 
language of a statutory bond may not 
diminish the surety’s liability by chang- 
ing or restricting the conditions of the 
bond as required by the statute, never- 
theless, there appears to be.no reason 
why the surety may not fix a maximum 


25th Anniversaries for 


Royal and Globe Indemnity 

The Royal Indemnity and Globe In- 
demnity, members of the Royal-Liver- 
pool Group, are both making plans for 
twenty - fifth anniversary observances 
during the week beginning September 21. 

The Royal Indemnity has picked the 
Ambassador Hotel, Atlantic City, N. J., 
as the appropriate spot for its gathering 
which runs from Monday, Sept. 21, to 
Wednesday, Sept. 23 inclusive. J. J. Ma- 
grath, chief of the rating bureau, New 
York Insurance Department, and Vash 
Young, Equitable Society, author of in- 
spirational best sellers and million dollar 
life producer, will be two outside 
speakers. A. Bruce Bielaski, manager 
of the Arson Bureau, National Board of 
Fire Underwriters, will also speak. 

The Globe Indemnity’s ceremonies will 
take place at the Westchester Country 
Club, Rye, New York, from Wednesday, 
Sept. 23 to Friday, Sept. 25 inclusive. 
The speakers include William Leslie, 
associate general manager, National Bu- 
reau of Casualty & Surety Underwriters, 
and Prof. Hubert Greaves of Yale Uni- 
versity. 

J. Dyer Simpson, joint manager at 
Liverpool of the Royal-Liverpool Group, 
visiting this country, is expected to make 
an appearance at both gatherings. Two 
other Britishers, prominent in casualty 
insurance affairs abroad, who are en 
route to the U. S. A. are J. B. Welson, 
accident manager, Royal, and T. T. Mor- 
ris, accident manager, L. & L. & G. Mr. 
Welson plans to attend the Royal In- 
demnity anniversary party and Mr. Mor- 
ris will honor the Globe with his pres- 
ence at the Westchester Country Club. 





pecuniary liability beyond which it may 
not be required to respond. This is the 
rule announced by the Supreme Court 
of South Carolina in Bamberg County 
v. Maryland Casualty Co., 173 S. C. 106, 
174 S. F. 917. 

“Illustrating the same principle, it has been 
held that the surety upon a depositary bond, 
securing public funds, may limit its liability to 
a pro rata share of the loss, apportioned be- 
tween the several sureties writing similar bonds 
upon the same fund. Such is the holding of 
the Supreme Court of Michigan in Lawrence 
v. American Surety Co. 

“An examination of the cases dealing with 
the extent of the liability of the surety upon a 
public bond discloses no reason for great con- 
cern as to the possibility that the surety may 
be held liable for an amount greater than the 
penal sum of the bond. A multitude of cases 
can be found to the effect that the surety may 
not be required to respond in excess of the 
penal sum of the bond, except where an excess 
may be permitted in certain cases by reason of 
interest or attorneys’ fees. 

A contrary view on this point, the 
speaker said, was Judge McCulloch’s 
opinion in Albie v. Jones, 82 Ark. 414, 
102 S. W. 222. He also cited the decision 
of the Supreme Court of Washington in 
Salo v. Pacific Coast Casualty Co., 95 
Wash. 109, 163 P. 394 as sometimes con- 
sidered as “further authority for the 
doctrine of Judge McCulloch’s dissent.” 
He explained, however, that the Salo 
case illustrates the principle that the ex- 
tent of the liability of the surety de- 
pends upon a construction not only of 
the bond itself but also of the statute 
under which the bond is given. 

One conclusion reached by Mr. Nugent 
was that “in view of the dearth of judi- 
cial decisions stretching the surety’s lia- 
bility upon public bonds beyond the 
penal sum named in the bond, there ap- 
pears to be little necessity to urge re- 
medial legislation for the purpose of 
clarifying the situation.” He added: “Of 
course, it goes without saying that care- 
ful draftsmanship both in the prepara- 
tion of statutes requiring public bonds 
and in the preparation of the bond forms 
themselves would go far toward elimin- 
ating any question concerning the extent 
of the liability of principal and surety. 


ORDERED TO CANCEL LICENSE 

The National Mutual, organized in 
Virginia several months ago to write au- 
tomobile casualty lines, has been ordered 
by the state corporation commission to 
cancel its license to do busittess there. 





J. A. Beha to Speak at 
Pittsburgh Convention 

AGENTS’ ANNUAL CONVENTION 

National Bureau "Manager's Subject to 


Be “Forty Years of Casualty In- 
surance”; His Prominence 





James A. Beha, general manager and 
general counsel, National Bureau of Cas- 
ualty & Surety Underwriters, has ac- 
cepted the invitation to appear as one 
of the principal speakers at the forth- 
coming fortieth annual convention of 
the National Association of Insurance 
Agents at Pittsburgh, the week of Sep- 
tember 28. Tentatively his appearance 
is set for the second convention session, 
Wednesday afternoon. With Mr. Beha’s 
acceptance the program for the meeting 
is practically completed. 

Following through on the convention 
theme, “Life Begins at Forty,” the sub- 
ject on which Secretary-Counsel Walter 
H. Bennett will deliver the keynote ad- 
dress, Mr. Beha will discuss forty years 
of casualty insurance, its origin and de- 
velopment, and delve into its future po- 
tentialities. 

Because the growth of casualty insur- 
ance is so closely synchronized with that 
of the National Association, Mr. Beha’s 
address will be hailed with more than 
usual interest. The vast majority of 
casualty lines now written have been 
developed within that period, many of 
them within the official purview of Mr. 
Beha, first as Superintendent of Insur- 
ance of the State of New York—1924- 
1929, and since that time as manager of 
the National Bureau. 

Through personal experience during 
the later portion of the forty year pe- 
riod, and as a deep student of the back- 
ground and fundamentals, Mr. Beha pos- 
sesses an amazing store of knowledge 
both of the past history, and future 
trend of the casualty insurance business. 

Mr. Beha is a consistent attendant at 
National Association conventions. 





Two Large Casualty Co.’s 
Feature Auto Safety in Ads 


Indicative of the interest being taken 
by large casualty and life companies in 
furthering street and highway safety 
both the Travelers and the Aetna Cas- 
ualty & Surety are currently emphasiz- 
ing to the public how auto accidents can 
be reduced. The Travelers in its ad this 
week headed “Facts Every Driver 
Should Know,” stresses the need for 
greater caution in night driving. It is 
pointed out that deaths from auto acci- 
dents at night have increased 37% in the 
past six years as compared with a de- 
crease of 12% in deaths from daylight 
mishaps. Thus: 

“The facts urge every driver who has any 
thought for himself and his fellow man to slow 
down when the sun goes down; to have two 
self-imposed speed limits—one for clear days, a 
slower one for nights and bad weather. Fear 
the dark as you do a fog, a snow, or a heavy 
rain.” 

The Aetna Casualty & Surety current- 
ly announces “The Aetna Platform for 
the Promotion of Highway Safety.” 
Here are the recommendations made: 
Enactment—Uniform traffic ordinances and reg- 

ulations. 

Standard driver’s license law based on thor- 
ough examination of applicant's fitness to 
operate a motor vehicle. 

State inspection of motor vehicles and equip- 
ment. 

Standard financial responsibility laws in all 
states. 

Enforcement—Intelligent, impartial enforcement 
of automobile laws, with penalties commen- 
surate with the offense. 

Engineering—Road construction and 
nance in harmony with the best 
engineering standards. 

Even greater emphasis on safety in the con- 
struction and maintenance of automobiles 

Education—A continuation of the splendid work 
now being done by states, municipalities, 
organizations and individuals, to inform and 
warn motorists, children and the general 
public concerning the dangers of the high- 
way. 


mainte- 
safety 
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John C. Paige & Co. Grew 
Out of Village Agency 


FIRST POLICIES SOLD IN _ 1876 





Founder of Boston Organization Died 
In 1897; Present Partners Worked 
Way Up From Ranks 





The story of John C. Paige & Co, 
Boston, is featured in the current issue 
of the National Surety Corp.’s agency 
publication, The National Fieldman. On 
the front page is a drawing of the found- 
er of this large insurance organization: 
the late John C. Paige. 

His first insurance experience was run- 
ning an agency in the little town of 
Claremont, N. H. It was opened in 1876. 
A few years later he moved his business 


_ . 
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to Boston. Unusually alert methods, 
character, business getting ability, won 
him success. He died in 1897, willing that 
the business be continued by his associ- 
ates: Gustavus C. Holt, William R. Gray 
and Walter B. Henderson. Present part- 
ners in the Boston agency—they have 
worked up through the ranks—are Her- 
bert A. Kneeland, Gerald Henderson, 
Rudolph Burroughs, Ernest H. Blake. 

Mr. Paige lived to see his agency oc- 
cupy an entire building in Kilby Street, 
Boston, with more than one hundred 
employes. The agency now maintains 
more than a half acre of space in the 
Insurance Exchange Building, Boston, 
with other offices at 115 Broadway, New 
York City, and 463 Congress Street, 
Portland, Me. 

Among the companies represented 
by John C. Paige & Co. is the National 


A CALDWELL & CO. ECHO 


When the financial house of Caldwell 
& Co., Nashville, collapsed a few years 
ago it held Owensboro sewer bonds to 
the extent of $164,000. O. L. Fowler, 
Owensboro city attorney, has just re- 
ceived a check for $11,462 from the New 
York state insurance commissioner, who 
is liquidating the Southern Surety of 
New York, which was surety on Cald- 
well’s bond, the amount being a 7% divi- 
dend on the Owensboro claim. 


PERMISSION TO DISSOLVE 


The Resource Casualty of Philadelphia, 
formed to liquidate the Penn General 
Casualty Co. of Philadelphia, has been 
granted permission by the Dauphin 
County Court to dissolve its char- 
ter. Original capitalization was $100,000. 
The petition for dissolution listed the 
company’s assets at $148,846. No liabili- 
ties are listed, 
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The iuteriee of the main office of Jehu C. Paige & Ca. October, 100k 


Surety Corp. of which it is general agent. 
The story of the agency in the National 
Fieldman says in part: 

“No story of our Boston associates 
would be complete without affectionate 
reference to our old friend, James W. 
Mitchell, now passed away, who labored 
so faithfully and diligently in the de- 
velopment of our lines. At the time of 
his death in 1933 at the age of 76 years 
Jim Mitchell undoubtedly was one of the 
most widely known and highly regarded 
surety men in all of New England. 

“As the surety business of the agency 
developed along in 1904 the present man- 
ager of the bond and burglary depart- 
ment, Henry W. Kneeland, entered the 
picture. The major developments in our 
lines here, the introduction of blanket 
bonds, and all the revolutionary changes 
in the surety business, were safeguarded 





in Boston under the watchful eye of 
Henry W. Kneeland. True to the tradi- 
tions of the founder, the present assist- 
ants are Harold W. Hellman, Robert H. 
3rokenshire and our own founder as- 
sociate, Arnold F. Wallen, thus provid- 
ing the perfect combination of youth, 
ambition, aggressiveness, with well 
rounded experience and maturity of 
judgment.” 

The New York end of John C. Paige 
& Co. is a large organization in itself. 
It contains some of the best known in- 
surance men of this city, including a 
famous Congressman—Hamilton Fish. 


ENTERS OKLAHOMA 


The First Reinsurance of Hartford 
has entered Oklahoma. 




















F. & D’S OLDEST LIVING CLIENT 





Capt. Woodin, 92-Year Old Mayor of 
Danville, Va., Has Held This Office 
for 44 Years 
Captain Harry Woodin, 92-year old 
Mayor of Danville, Va., and the Fidelity 
& Deposit’s oldest living client, was 
sworn in on August 15 for a new four 
year term of office. Captain Woodin 
has served as Mayor of Danville con- 
tinuously since 1892, which is believed to 
set an all-time record in this country 
for tenure of public office. During all 
of these forty-four years the F. & D. 
has served as surety on his official bond. 

Under the oath of office originally 
administered to Captain Woodin, he 
was required to pledge that he would 
fight no duels, but in recent years he 
has merely had to pledge that he would 
support the Constitution. His new term 
of office begins September 1 and as 
usual the F. & D. has provided his bond. 





Metropolitan Branch 
Of N. Y. Casualty 
Getting New Building 


The New York Casualty has leased 
from the Charles F. Noyes Co., Inc. a 
three-story colonial building at 26 Cliff 
Street, which will be occupied by the 
metropolitan branch office of the com- 
pany of which W. R. Ehrmanntraut is 
manager. The New York Casualty is 
expected to take possession of this 
building on September 15. 


J. W. SCHERR, JR., N. Y. VISITOR 
Joseph W. Scherr, Jr., Inter-Ocean 
Casualty of Cincinnati, was a visitor in 
New York City early this week on his 
first trip here since he resigned from 
the staff of The Weekly Underwriter to 
join the company of which his father is 
president. Mr. Scherr is now handling 
agency matters after having a_ well 
rounded experience in the claim end of 
the Inter-Ocean. The company is one of 
the foremost writers of industrial acci- 
dent-health insurance in the Midwest. 
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Chancery Court Asked to 
Place Status of Agent 


COMMERCIAL CAS. INVOLVED 





Company Seeks to Cancel Auto Policy 
Dated Day Before Fatal Accident; 


Restrains Court Action 





Vice Chancellor James F. Fielder in 
the New Jersey Court of Chancery has 
been requested by the Commercial Cas- 
ualty, to rule on the status of an agent 
of the company where a policy was dated 
the day before a fatal accident in New 
Jersey in which one person was killed 
and three others injured. According to 
the papers filed, Solomon Berger, a Jer- 
sey City lawyer, applied to Timothy F, 
Sheehan, an agent for the Commercial 
Casualty, for a policy covering an auto- 
mobile owned by Abraham Abaranel of 
Jersey City, on April 27. 

It is said that Berger requested Shee- 
han to date the policy April 25, because 
he had received the order for the policy 
on that date. The agent complied with 
the request, according to the company. 

On May 7, the complaint states, Berger 
wrote the company saying the insured 
automobile had been in an accident. in 
“May 1936.” The automobile, according 
to the lawyer’s report was involved in an 
accident with a car owned by Max Gor- 
enstein of Brooklyn. : 

The company investigated the accident 
and alleged that it actually occurred on 
April 26, the day before Berger applied 
for the policy. The Gorenstein automo- 
bile is said to have collided with the 
Abaranel automobile and then swerved 
into a pole at Alpine, N. J. One of the 
passengers in the Gorenstein automobile 
was killed and three others hurt. 

The Commercial Casualty seeks to re- 
strain those in the Gorenstein automo- 
bile from prosecuting any suit as the re- 
sult of the automobile accident, and also 
to be permitted to defend any action 
brought against the company by Abar- 
anel without prejudice to having the pol- 
icy declared void as to the date of the 
issuance of the policy. 





MILWAUKEE GOLF WINNERS 


Harry L. Hart, Wisconsin adjuster, 
Glens Fall Indemnity was the winner 
of the golf tournament featuring the 
annual midsummer frolic of the Milwau- 
kee Surety Underwriters’ Association on 
August 21 at the North Hills Country 
Club. He shot a low gross of 84. For 
scoring the highest gross, 131, William 
M. Wolff, resident vice-president of the 
Fidelity & Deposit in Milwaukee, was 
also suitably rewarded. 





HONEYMOONERS RETURN 
R. W. (Dick) Hagan, special agent, 
Fidelity & Casualty, Louisville, is back 
on the job after a honeymoon trip t0 
Michigan. He was married August 4 to 
Miss Mildred Elizabeth Graves, formet- 
ly of Murray, Ky. 
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Organized 1875 


ACCIDENT AND CASUALTY INSURANCE COMPANY 
OF WINTERTHUR, SWITZERLAND 
111 JOHN STREET 
NEW YORK 





United States Branch 


Statement January 22, 1936 


ASSETS 


U. S. Treasury Bonds and Notes. . . « $1,390,291.54 
Other Bonds . . 2 2 0 © © © 0 «© «© « 46404,505.00 
a a a a a eee 137,543.87 
° 16,519.07 
- 1,037,080.82 


$3,065,940.30 


pe ee 
Pre. » « «.- -«& «© me 





All Securities taken at Market Value January 22, 1936. 


LIABILITIES 
Voluntary Contingency Reserve . . . . « . $ 565,940.30 
Statutory Deposit, New York . 850,000.00 
Net Surplus above Deposit . . 1,650,000.00 





Surplus to Policy Holders . . . . . « + 2,500,000.00° 





$3,065,940.30 





NEAL BASSETT 
United States Manager 
111 JOHN STREET, NEW YORK 
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Canadian Superintendents Postpone 


Redraft of Uniform Auto Ins. Act 


It was recommended to the-Association 
of Superintendents of Insurance of the 
Provinces of Canada last week in annual 
session at Quebec that there should be 
no redraft of the uniform automobile in- 
surance act at this time. The report on 
this subject was submitted Tuesday by 
Hartley D. McNairn, Ontario, chairman 
of the standing committee on automo- 
bile insurance legislation and standard 
forms. Chairman MgNairn took the posi- 
tion that the complete revisions of the 
act made to the 1935 Winnipeg confer- 
ence by R. Andrew Smith, K.C., legis- 
lative counsel, progjnee of Alberta, be 
postponed until such time as other de- 
mands are made for further amendments. 
It was pointed out that the uniform act 
was amended in 1935 (effective July 1, 
1935) by some eleven or twelve changes, 
that no amendments were recommended 
at the 1935 conference for enactment in 
1936, and that only one specific amend- 
ment had been suggested for the con- 
sideration of the 1936 conference. 

The one definite proposal received for 
consideration was that the exclusion from 
liability contained in the uniform auto- 
mobile insurance act concerning liability 
imposed under any workmen’s compensa- 
tion law upon the insured should only 
apply to cases where indemnity is pro- 
vided by the insurance fund. : 

The committee continued to hold to its 
position that compulsory automobile lia- 
bility insurance would be undesirable at 
the present time. 


Standard Forms 


As to policy form changes the stand- 
ing committee reported that throughout 
the current year it had continued to act 
upon the recommendation of the com- 
mittee of underwriters on automobile in- 
surance forms of which the honorary 
chairman was Superintendent McNairn 
and R. J. Bastedo, London Guarantee, 
vice-chairman. The committee of under- 
writers has held nine full meetings in 
the past year with numerous sub-com- 
mittee meetings. Some eight forms were 
recommended and accepted by the asso- 
ciation’s standing committee for use un- 
der the uniform act. Two of them fol- 


low: 
Excluding Named person Endorsement (S. E. 


F. No. 28): This endorsement was designed for 
attachment to the owner’s form of policy (S. P. 
F. No, 1) to exclude the driving of the auto- 
mobile by a certain mamed person, viz. the 
reckless son of the named insured and is in the 
form of an agreement between insurer and 
named insured only. It was approved as a 
“standard” form effective April 15, 1936. 

Passenger Hazard Endorsement for Buses: 
(not “standard”) Under the public vehicle act 
(Ontario) operators of buses upon the high- 
ways are required to carry full third party 
insurance, i.e., public liability and property 
damage to the public and to fare-paying passen- 
gers. A special endorsement was approved for 
use to cover the so-called passenger hazard ef- 
fective from July 6, 1936, but will not be made 
a “standard” form until later. 

Numerous other forms were reviewed 
by +7 committee, a number being tem- 
poratily approved while others were re- 
jected. Also, additional instructions 
were promulgated regarding the’ use of 
existing “standard” forms. In clositig™ 
the report Chairman McNairn graciously 
said: ; 

“It has been estimated that 97% of 
automobile insurance written’ in all prov- 
inces (excluding Quebec) under-the uni- 
form act is written on forms recom- 
mended by the committee of underwrit- 
ers as ‘standard’ or ‘approved’ which 
have been accepted and promulgated by 
your standing committee. This has only 
been made possible through the coopera- 
tion of the committee of underwriters 


committee has no other matters to bring 
before this conference touching upon 
automobile insurance legislation or with 
respect to automobile insurance forms.” 


Heath on Accident & Sickness 
Legislation 


Another report submitted was that of 
the committee on accident and sickness 
insurance legislation headed by Charles 
Heath, Winnipeg, Man. Owing to the 
regrettable death of L. C. Evans, who 
had represented the insurers at the 1935 
conference and who had undertaken that 
this question would be considered before 
the 1936 gathering, Chairman Heath said 
the committee found itself unable to re- 
port any progress. The one suggestion 
andade concerned a. condition existing 
among the hospitals in the province of 
Saskatchewan. As described by the Sas- 
katchewan Hospital Association: 

“The experience of all hospital boards in the 
province of Saskatchewan is that when the 
amount is paid direct to the insured or patient, 
it is in a great many cases not paid over to the 
hospital, the account remains unpaid, and the 
insured obtains the benefit of the funds actually 
earned by the hospital and ‘allowed for that 
purpose and no other.” 

Said Chairman Heath: “This is an in- 
justice which should be remedied and the 
suggestion of the association is that the 
Saskatchewan insurance act be amended 
to provide that such amounts whenever 
allowed or agreed upon for hospital care 
and treatment be paid by the insurer 


- provinces 


direct to the hospital and not to the in- 
sured.” 

In rectifying this condition Chairman 
Heath felt that better results could be 
obtained with the active cooperation of 
those familiar with the accident and 
sickness business than by well-intention- 
ed persons, ignorant of that business, 
who might conceivably press for legisla- 
tion causing possible embarrassment to 
the insurance fraternity without satis- 
factorily accomplishing the desired ob- 
jects. He therefore submitted the sub- 
ject to insurers for their consideration. 

In closing his report Chairman Heath 
directed the conference’s attention to the 
fact that the province of Nova Scotia 
has never adopted the uniform accident 
and sickness policy act either as origi- 
nally recommended in 1924, or as recom- 
mended .to be revised in 1928, and that 
the province of New Brunswick which 
enacted the original act, R. S. 1927, 
chap. 85, has not incorporated therein 
the amendments approved by all other 
(except Quebec and Nova 
Scotia) recommended by the 1927 con- 
ference. He said: “The interests of 
uniformity would be well served if Nova 
Scotia and New Brunswick could be 
persuaded to bring their statutes re- 
specting accident and sickness insurance 
into line with those in force in all other 
provinces (excluding Quebec) without 
awaiting any further recommendations 
by the conference of the character out- 


‘ lined in this report.” 





LOS ANGELES CHANGE 
The Maryland Casualty has appointed 
Richard S. Johnson as manager of its 
judicial department in Los Angeles. Mr. 
Johnson was formerly with the judicial 
partment of the St. Paul Mercury- 
Indemnity in that city. 





Florida Experiencing Difficulty 
With Its New Compensation Law 


By Hervey W. Laird, Lakeland, Fla. 


Tacksonville, Fla.; Aug. 27.—Florida, 
which spent several years trying to enact 
a workmen’s compensation law, now finds 
itself in much difficulty from almost 
every angle in the operation of the stat- 
ute that was passed in the session of 
1935, and became effective on July 1 of 
that year. Losses in the first half year 
were fearfully out of line with even fair 
underwriting, and both carriers and em- 


‘ ployefs are up in arms, the first demand- 


ing a rate increase of 24.07%, and the 
latter opposing with all the strength of 
the several thousand premium payers 
forced by the law to provide such pro- 
tection. 

The Department of Insurance records 
show only the figures for the six months 
ending ‘December 31, 1935, which were: 
Losses $572,121.58, premiums $590,460.98. 
The trouble seems to be at the doors of 
inefficient safety appliances and while 
the Department ordered experience rat- 
ing as of July 1, 1936, the situation has 
not materially improved. 

Hold Hearing in Tallahassee 

In a general hearing before Insurance 
Commissioner V. Knott in Talla- 
hassee recently all. sides:,were aired 
H. F. Richardson, sécretary of the Na- 
tional Council on Compensation Insur- 
ance, represented the companies; Vice- 
president E. A. Vrieze and General 
Counsel H. K. Northrup, the Associated 
Industries of Florida, Chairman Wendell 
Heaton, the Florida Industrial Commis- 
sion, administrators of the compensation 
law, and Commissioner W. V. Knott, the 
State Insurance Department. 

Mr. Vrieze said employers all over the 


“<state in a series of meetings held ear- 


lier in August unanimonsly opposed 
increase in rates, and Mr. Northrup con- 
tended that it would be unfair to modify 
rates on a six months’ showing and that 
no state had ever taken such action for 
so short a period of time. He insisted 


and.your standing committee -gratefully-~that if the original rates were not ade- 


acknowledges the fact. ~Your standing 


quate the National Council ought to bear 


the brunt, not the policyholders. He also 
declared that much of the trouble was 
due to slack inspection by company men, 
with, in many cases, no inspection at all. 

Richardson Defends Council’s Rating 

Mr. Richardson, defending the first 
rating by the Council, as well as arguing 
for an increase, said the losses were 
proportionately larger than in any of the 
five nearby states, and that no ex- 
périence had .ever so badly fooled the 
experts as had been the case in Florida. 
In thé Second six months of the law ac- 
cidental deaths were sixty-one compared 
with fifty-one the first half year. Mr. 
Richardson quoted other figures to show 
that the losses were continuously heavy 
and not only this but other trends showed 
the rates were too low. Six deaths have 
been reported for thirteen days of 
August. 

Chairman Heaton said that he had 
found the utmost of cooperation from 
company men and expressed his belief 
that the irispection had been good. 

Counsel Northrup was given fifteen 
days to file a brief opposing the increased 
rate, and Mr. Richardson five days to 
answer Mr. Northrup’s contentions. 


~~Not all thé “trouble$ are in the rate 


and loss record fields, per se. Mutual 
competition is digging in and stock com- 
pany agents feel, and some have so stat- 
ed, that agents will be forced to concede 
some On commissions in an effort to cut 
expense of the business all down the line. 
This will only come about, however, 
when agents are sure the companies go 
as far as possible to create better situa- 
tions. 

The Florida compensation law. is fi- 
nanced by a tax of 2% of earned com- 
pensation premiums which runs to about 
$11,000 a year. The Florida Industrial 
Commission is the administration body. 
Wendell Heaton of Jacksonville is chair- 
man with Insurance Commissioner W. V. 
Knott and Secretary of-State Gray as 
associates. 


Charges Brought Against 
Hardware Mutual Officers 


Summons and complaint have been 
served upon Carl N. Jacobs, president 
of the Hardware Mutual Casualty anq 
chairman of the board of the Hardware 
Dealers Mutual Fire of Stevens Point, 
Wis., and eighteen other officers and dj- 
rectors, in an action in_ the Portage 
County Circuit Court at Stevens Point 
charging that they profited illegally to 
the extent of $140,700 from a finance 
company set up in connection with the 
mutuals under the name of Premium 
Finance Company. Mr. Jacobs is the 
principal defendant, his allegedly illegal 
profits being named as $105,000. 

The plaintiffs, who are represented by 
Attorney Henry A. Gunderson of Port- 
age, Wis., are John J. Welsh of Portage, 
a policyholder, and William G. Stevens 
and Thomas Faucett, both of Stevens 
Point, former policyholders, who charge 
that their contracts were canceled on 
March 6, 1934, following criticism of acts 
of the defendants. They demand that the 
alleged $140,700 of Premium Finance 
Company profits be paid to the two mu- 
tuals; that the defendants be suspended 
from their positions and offices pending 
the action, and if the evidence sustains 
the allegations, that they be forever dis- 
barred from holding any position of trust 
in the companies; and that Stevens and 
Faucett be reinstated as policyholders by 
their payment of any premium due. 

The action is presented “upon informa- 
tion furnished by the Attorney General’s 
office of the state of Wisconsin, in the 
name of the state of Wisconsin, and be- 
ing credibly informed and verily believing 
such information for a complaint.” 

It is expected that the action will be 
scheduled for trial at the next regular 
term of the Circuit Court beginning early 
in December. 


PRESENTS WATCH TO HERO 


Fidelity & Casualty Recognizes Bravery 
of T. J. Sheridan, Harrison (N. J.) 
Bank Teller 

As a recognition of his heroism in 
preventing a hold-up at the Harrison 
National Bank, at Harrison, N. J., on 
July 11, Thomas J. Sheridan, a civic 
leader of the town, has been presented 
with a gold wrist watch by the Fidelity 
& Casualty, which has provided insur- 
ance protection for the bank since it 
was established in 1927. 

The watch was dispatched to Mr. 
Sheridan by M. J. O’Brien, vice-presi- 
dent of the F. & C., who commended 
Mr. Sheridan for “courageous action.” 
It was presented personally by T. F. 
Graham, superintendent of the F. & C. 
bonding division, and D. H. Prescott, 
special agent. 

Mr. Sheridan became the hero of 
Harrison at two minutes before noon 
on July 11, when he foiled an attempt 
to hold up the bank in which he was 
an acting teller, substituting during an- 
other teller’s vacation. A_ stranger, 
Wm. T. Rowe, pushed through a check 
for $3,000 and a note saying that he 
was holding a gun in one hand and a 
bottle of nitroglycerine in the other. 
Mr. Sheridan, however, pressed an 
alarm button on the floor and upon 
the appearance of a patrolman made the 
capture possible as the officer presumed 
the alarm was false. It was found later 
that the bottle contained only cough 
medicine and that the revolver was un- 
loaded. 











NO-ACCIDENT CITIES 

Six out of sixty New Jersey cities had 
no traffic fatalities during the first six 
months of 1935. They are West New 
York, Long Branch, Westfield, Morris- 
town, Weehawken and Dover whic 
cities are leaders in the National Safety 
Council’s contest to determine the safest 
auto driving cities in the United States. 
Holyoke, Mass., was judged the safest 
city for the period because of its larger 
population of 57,000. 
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i N ORDER that the lives of entails otherwise doomed to destruction 
ag because of automobile accidents, may be spared and hundreds of thou- 
age, sands of injuries prevented, we submit the following recommendations. 
uae ENACTMENT — Uniform traffic ordinances and regulations. 

= Standard driver’s license law based on thorough examination of 
_ applicant’ s fitness to operate a motor vehicle. 
State inspection of motor vehicles and equipment. 
rm Standard financial responsibility laws in all states. 

e 
ling ENFORCEMENT — Intelligent, impartial enforcement of automobile 
‘is. laws, with penalties commensurate with the offense. 
aa ENGINEERING — Road construction and maintenance in harmony with 

by the best safety engineering standards. 
wi Even greater emphasis on safety in the construction and mainte- 
al nance of automobiles. 

t 

be- EDUCATION — A continuation of the splendid work now being done 
‘ing by states, municipalities, organizations and individuals, to inform 

he and warn motorists, children and the general public concerning the 
“s dangers of the highway. 
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Mr. Ir Is particularly fitting that we in the insurance business should participate actively 
- in automobile accident prevention work in our own communities. Atna representatives 
yn.” have available for local use a great variety of highway safety material. Those who are co- 
4 operating in this nationwide campaign gain in public esteem and, what is even more 
ott, important, have the satisfaction of knowing that their efforts ARE producing results. 
f 
is : : 
np 
a /Etna Highway Safety Material 
zer, 
ve Motion Pictures News Releases Posters 
Booklets Folders Self-Tests 
an 
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the SPECIAL DEMONSTRATION EQUIPMENT 
ter for use at conventions, expositions and other public. gatherings 
ugh 
7 Reactometer Steering Test Glare Test 
Speed Estimation Test ' ‘Traffic Light Color Test 
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ha THE AETNA LIFE INSURANCE COMPANY — THE STANDARD FIRE INSURANCE COMPANY 
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Bef Special reprints of - The Etna Platform” will be fiurnished in any reasonable quantity upon request. 























BACTS 





every driver should know 





Deaths from automobile accidents at night have increased 37% in the past six years. 
Deaths from daylight mishaps have decreased 12%. 


This is how the fatality records look in graphic 
form: 





HERE IS THE NIGHT-TIME GRAPH 





——-. 











HERE IS THE DAYLIGHT GRAPH 





HERE IS THE WAY THE TWO RECORDS LOOK 
COMBINED 





In nearly all the reports of these night-time 
accidents, there is evidence that someone was 
driving faster than his eyes could see, or into 
darkness that wasn’t dispelled by headlights or 
highway illumination. 


Human eyes are not like owl eyes. Light rays 
from headlamps do not bend around curves or 
over hills. 





The facts urge every driver who has any 
thought for himself and his fellow man to slow 
down when the sun goes down; to have two 
self-imposed speed limits—one for clear days, a 
slower one for nights and bad weather. Fear 
the dark as you do a fog, a snow, or a heavy 
rain. 


Read the extracts from reports of various 
night-time accidents: 


‘Ran into rear of truck.” 


“Didn’t see pedestrian till too late to 
stop.” 


“Loose gravel threw car off road. Ma- 
chine turned over twice.” 


“Blinded by oncoming headlights, crashed 
car ahead that was slowing down for 


turn. 
“Ran off road on curve.” 
“Hit bridge abutment.” 
“Crashed into wreck of two cars that had 


collided ten minutes earlier.” 


And so they go—mostly variations of the fact 
that people were outdriving their headlights, 
that they couldn’t stop within the range of 
their vision. 


Published in the interest of Highway Safety 


THe TRAVELERS INsuRANCE COMPANY 


THe TRAVELERS INDEMNITY CoMPANY 


Tue TRAVELERS Fire InNsuRANCE COMPANY 
HARTFORD, CONNECTICUT 


As the days shorten and the nights lengthen the dangers of driving and 
walking increase. Drive carefully. Walk cautiously. Live and let live. 
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